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for making seats that let you step out like a lady! 





The smart way to go places...DE SOTO 





Is your company overlooking 


an obvious source of extra profit ? 


Long Distance 
pays off... 

use it now 

for all it’s worth! 


Every phase of a business profits from a planned use of Long Distance. 


Salesmen cover more territory . . . follow up sales leads immediately 


. “ask for the order” right on the phone. 
Buyers get prices faster . . . expedite deliveries. 


Credit people are in direct touch with sources of information .. . 


decide on credit clearances in a hurry to keep merchandise moving. 


Management can ask and answer questions . . . arrive at decisions 


more quickly .. . keep a tighter control on out-of-town operations. 


Long Distance is ready to start working for you right now—without 
a penny of investment in new equipment or people. 


BELL TELEPHONE SYSTEM (B) 





How the new 


| CORPORATE: 
TRAVEL 
PLAN J ovens» 


DoRR- 


reduces outstanding OLIvER 


travel expenses ! 


Dorr-Oliver is a world leader in engineering and 
heavy process equipment. Over 400 executives and 
technical men make it a point to be in the right 
place at the right time. Dorr-Oliver has succeeded in 
reducing their total annual cash advances in the order 
of $35,000! 


It eliminates the confusion of individual accounts- 
payable on credit rentals. One monthly invoice 
makes accounting control easy and automatic. In- 
dividual transactions are identified and allocated 
by department, division, branch office, etc. The 
men who travel save time and expense accounting. 
Here’s what the treasurer’s office told us: The company saves bookkeeping expense. And 
Traveling personnel save all the time they can by there are substantial savings in time-and-mileage 
flying. They get the flexibility and convenience charges 
they need by driving rented cars from the nearest 
airport. But the problem of individual bills and 
vouchers from every car-rental point dictated a 
policy of “cash rentals only.”’ This tied up thou- 
sands of dollars in extra travel advances. 

One of the exclusive advantages of the Avis Cor- 
porate Travel Plan is the central billing procedure. 


in addition to the 5-figure reduction in 


annual cash advances! 


GET ALL THE FACTS, FREE! 
Whether your « 


informatior 


ompany travels 10 men or 10,000 — write for 
.on your business letterhead. No obligation! Ad- 
dress: AVIS (Dept. 40) 18 Irvington St., Boston 16, Mass 


jax 


Go places . 


, on 1% 
with y | MWe Sar’. RENT-d-CAR be ee 


featuring 1959 Fords! 
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how submariners keep 
trim at forty fathoms 


ATOMIC 
SUBMARINE or ; 
USS SEAWOLF 


1575 


Duty aboard a Sub is rugged. Tension, boredom and 

anxiety are just a few of the problems facing the crew. 

Proper exercise necessary to stay in good physical 
shape is next to impossible. 

y A number of Medical Officers in the 
Submarine fleet were familiar with 
Relax-A-cizor through their wives’ use 
One day at home, the Medical Officer 
of the Seawolf watched his wife 
using hers. Suddenly an idea came 
to him. If she could trim her hips 
and waist by simulated exercise, 


\ — why wouldn't it work on the crew? 
That's how Relax-A-cizor went to sea 
On the record smashing voyage when 


the Seawolf stayed submerged two 
full months, an experiment was conducted with 
a controlled group of thirteen crewmen, appropriately 
dubbed the Seawolf ‘‘Charm Club."”” Each man used a 
Relax-A-cizor thirty minutes a day for six days a week 


Results of the clinical experiment conducted 
aboard the USS SEAWOLF, Aug. 7 te Oct. 6, 1958, 
as reported by the Medical Officer: 

Did the Relax-A-cizor have any physiological effect 
on members of the crew? 


“Among the test users the average loss of waist 
measurement was one and one half inches.” 
What was the maximum physiological effect? 
“One crew member lost 3% inches.” 

What indication was there that the machine 
actually simulated physical exercise? 


“During and after use blood pressure and pulse 
rates were tested and the conclusion was that 
the electronic stimulation was similar to that 
derived from physical exercise. Comparable to a 
brisk walk.” 


Were any additional benefits experienced? 


“Fifty percent of the users were able to go to 
sleep easier. They seemed better able to throw off 
the natural tensions of duty and relax quicker. 

100% of the users found the Relax-A-cizor bene- 
ficial and expressed the desire to keep the units 
aboard.” | 2 ) 

If you are ‘‘bulging at the seams"’ a bit Relax-A-cizor 
is for you! You'll take inches off that waistline fast 
No steam baths Starving diets massages of work- 
outs. Relax at home, read, watch TV, nap—while 
Relax-A-cizor's gentile, neuro-muscular stimulation 
eases off those buiges 


MAIL COUPON for FREE illustrated literature and 
reprint of the Relax-A-cizor and the Seawolf story as it 
appeared in the February issue of Esquire. 


TELEPHONE TODAY 


New York MU. 8-4690; Philadelphia LO. 4-2566; Boston 
KE. 6-3030; Chicago ST. 2-5680; San Francisco 
SU. 1-2682; Los Angeles OL. 5-8000; San Antonio 
CA. 6-4086; Seattle MA. 3-7690; Caracas, Venezuela 
7179 14; Mexico City 1468 16; Habana, Cuba FL. 7211. 
Representatives in most cities and rural areas 
© Relax-A-cizor, 980 N. La Cienega, Los Angeles 


FREE—MAIL TODAY 
Hela {cizor vept. 42-1 

Los Angeles, Calif. 980 N. La Cienega 
New York City, 711 Fifth Avenue 


Chicago, III., Suite 800, 17 N. State St 
Toronto, Ontario, Suite 316, 57 Bloor St. W. 


Please send in PLAIN envelope FREE information 
about reducing size of waist, hips, thighs, 
abdomen. No cost. 


Mr. [) Mrs. [] Miss (PLEASE PRINT) 
} | am over 21 


NAME 
ADDRESS 
ciTy_— ZONE STATE 


TELEPHONE siiiiaaiiladamaiiaiane 
Use margin for more writing space. 
a] 


KEY TO THE 
DIRECTION OF 
MOVEMENT 


CONTINUED IMPROVEMENT FOR 2 MONTHS OR LONGER 


[ NO SIGNIFICANT CHANGE FROM IMMEDIATELY PRECEDING PERIODS 


ose CONTINUED DECLINE FOR 2 MONTHS OR LONGER 


Map shows condition in 87 U.S. business areas 


DEMIGNED BY PICK SN Y¥ 


each of which is an economic unit where 


changes depend on the same key factors. Shaded areas reflect decline or improvement for a 
two-month period ending the last week of January 


THE TOP TEN CITIES Percentage Gain or 
Loss Over Last Year 





GREATEST GAINS 


Cheyenne, Wyo +18° 


Jackson, Miss 

(9) 18 
Tucson, Ariz (4) 14 
Wilmington, Del 

3) 
Tampa, Fla (3) 
Birmingham, Ala 

) 


Richmond, Va 
Boise, Idaho 
Pittsburgh, Pa 


Albuquerque 
N M (2) 


| GREATEST LOSSES 


% | Memphis Tenn 


(2) 
Duluth-Superior 
6) 


Charleston 
W Va (2) 
Pueblo, Colo 
Buffalo, N Y (5 
Cincinnati, Ohio 
Cleveland, Ohio 
(13) 
Chicago, Illinois 
New Orleans, La 
Scranton 
Wilkes Barre 


—4% 


| 


Number in parentheses indicates how many! 
months city has been continuously in 


column 


ZONE INDEXES 


Perceniage gain 


espor g months 


New England 
Middle Atlantic 
Midwest 

South 

North Central 
South Central 
Mountain 
Pacific 


NATIONAL INDEX 








NEXT ISSUE: 


That Extra Something: What makes a growth company grow—and sometimes 
For a revealing case history, see the story of Owens-Corning 


stop growing? 
Fiberglas next 


Single copy 


issue 


Forses, 70 Fifth Avenue, New York 11, N.Y F-1172 


} 


1 Year $6 


ME 


lease send me Forses for the period checked 
[} 2 Years $9 [} 3 Years $12 


C1) Enclosed is remittance of $. 0 I will pay when billed 


Name 
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WESTERN UNION FINDS BETTER WAYS TO SPEED IT IN WRITING 


> 


He “‘sees’’ Seattle weather 
under Jacksonville skies 


Weather maps, so critical to modern day high- 
speed aviation, can now be transmitted at the 
speed of light from coast to coast by means of 
facsimile systems supplied by Western Union. 
To the flier, this exact and complete ‘‘picture” 
means safety and the sure completion of global 


missions. One more unknown has been elimi- 
nated from aviation. 

And this is just one of the many ways that 
Western Union helps record communications 
keep pace with the ever-growing, ever-speeding 
world of tomorrow. 


Telegraph Services 
Private Wire Systems 


RN Facsimile 
wESL™ yNios Microwave 


Data Processing 
Special Services 
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If the world’s largest 
manufacturer of paints 
can’t supply you with 


a more durable paint, 





to whom would you 


expect to turn? S 


SHERWIN-WILLIAMS PAINTS 


SERVICE CENTERS IN 1064 U. S. CITIES 
SEE YOUR LOCAL TELEPHONE DIRECTORY 


READERS SAY 


Ike’s Budget—Pro & Con 


Stmr: Your editorial discussing the 
President's budget (“The Budgetary 
Schizophrenics,” Forses, Feb. 15) does 
not appear to be well-grounded either 
in fact or in logic. The test of an ade- 
quate budget is not how much will be 
spent compared with last year, but 
whether necessary programs have been 
adequately provided for. 

The belief that they have not been is 
based on the judgment of many respon- 
sible and well-informed men, including 
the members of the Gaither Committee, 
the Rockefeller Committee and many of 
the President’s own top military advis- 
ers. 

The President’s [experience in] de- 
fense matters does not preclude the 
possibility of his making disastrous er- 
rors of judgment. Few would deny that 
he was in serious error in slowing down 
our ballistic missile program and cutting 
back our research and development pro- 
gram in general in 1957 

ROBERT SEEGMILLER 
Los Alamos, New Mex 


Sir: Just read your editorial about the 
budget and farm supports, and I feel that 
it hits the “nail on the head.” If the 
Democrats had honest leaders instead of 
cheap politicians @ la Truman, Hum- 
phrey & Co., they would stop throwing 
money away. All they want to do is 
spend & spend. 

Ira Baer 
Miami Beach, Fla 


The Meaning of “MM” 


Sir: In “Will Conoco’s Ship Come In?” 
(Fores, Feb. 15), the price of gas has in 
three instances been stated per million 
cubic feet when it should read per thou- 
sand cubic feet. This error is obvious 
to any one [in] the natural gas industry, 
where the measurement of gas is in 
“MCF”—thousands of cubic feet, not 
millions 

As the designer whose bridge had col- 
lapsed remarked after checking his com- 
putations: “Damn that decimal point!” 

W. Hatt WaALLact 
Jackson, Miss 


Opportunity in the Ryukyus 


Str: I have noted with much interest 
your editorial about the formation of the 
American Association to Foster Private 
International Investments (“To Promots 
Foreign Investments,” Forses, Dec. 15) 

As you know, one of our most strategic 
military bases is located on Okinawa, the 
largest of the islands of the Ryukyuan 
Archipelago. The U.S. exercises all ad- 
ministrative, judicial and _ legislative 
powers in the Ryukyu Islands [and] is 
therefore especially interested in pro- 
moting the economic development of this 
area 

During the past nine months, since I 


(CONTINUED ON PAGE 65) 
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How to take the measure 
of a cigarette’s taste 


One good way is to measure the tobacco in the The tiny strands are checked in a simple but 
cigarette. Oddly enough, the width of the tobacco ingenious test developed by American Tobacco’s 
strands affects the cigarette’s taste. Tobacco that’s Research Laboratory. Sample strands are care 
too wide (or too narrow) would pack improperly fully pasted on a long strip of film. Then the film is 
The cigarette’s burning rate would be adversely passed through a microfilm reader 


affected . and so would its taste that width of cut can be accurately 


see inset so 
measured 
Since proper packing is so important, The This test, like many others, is run continually, 
American Tobacco Company takes great pains to year after year. It's one more way The American 
check the width of the fine tobacco used in the Tobacco Company uses its great knowledge of to 


manufacture of all its cigarettes bacco to produce cigarettes of matchles 


a , Sabaceo Company 


quality 


* 
FIRST iN CIGARETTE RESEARCH 


LUCKY STRIKE+ PALL MALL* HIT PARADE + HERBERT TAREYTON~ DUAL FILTER TAREYTON 
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Scoring big with slick ideas 


like the Electronic Secretary answering unit, 


product of Americas second largest telephone system. 


Your phone is always “tended” when an Electronic Secretary unit is on 
your “line.” For it answers calls in your absence and takes messages 
as well! 

Here's how it works. When your phone rings, a recorded voice informs the 
caller that you are out — and invites him to leave his name, number and 
any information he wishes you to have. 


When you return, all calls are repeated to you word for word. Result: no 
more “missed” messages, no more lost business, no more worrying about 
leaving the phone unattended any hour of the day or night. 


This ts just one of many ways Gen Tel is adding new dimensions to tele- 
phone communication. We know that, in an America which is expanding 
fast on all fronts, it is imperative to expand both telephone service and 


(eae) telephone versatility. 


SYSTEM To make sure your phone works for you 24 hours a day, ask your phone 
— company for more information on the Electronic Secretary Answering 
Unit —or write to us for booklet F-2. 


GENERAL General Telephone Corporation, 260 Madison Avenue, New York 16, N. Y. 
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“With all thy getting get understanding” 


FACT AND COMMENT 





by VALCOLM S. FORBES 


HOW HIGH Is 600? 


Americans are always fascinated by numbers, even the mere fact that the average has risen 4 or so in a 
apart from their quantitative significance. The press, for couple of months has pushed it beyond the threshold of 
example, can rarely resist a story about the year’s first reality 


millionth car, a company’s fiftieth anniversary, its hun- All this strikes any calm observer of the market as a 
dred thousandth stockholder, or business’ passing the 
$100 million (or $1 billion) sales mark winked by the well-known magic of numbers. Instead of 


Numbers, particularly big, round ones, seem to have a worrying about 600, 


fine example of how people can sometimes be hood 


one might better ask How high 
magic of their own for us. So it was hardly surprising really is 600 on the Dow? 


To provide a partial answer 
that even people who rarely read beyond the sports pages to this 
were aware last month that the bellwether Dow-Jones its calculating machines whirring. I asked then 


industrial average had passed the 600 mark out whether the stock 


question, Forses research department started 


market is really |} 
This was truly a dramatic event. It demonstrated standards than it was in 1929 


that stocks, in the tenth straight year of the longest The figures they came up with are y revealing 
and strongest bull market in history, were still going For one thing, our statisticians pointed out that today 
strong. But there was something else about the public 


$600 is measured in a dollar that has only 62 cents pur 


reaction to 610-plus on the Dow: a surprising number of chasing power in terms of the 1929 dolla Looked at that 


people seemed to be frightened by it. People who did not way, a 610 Dow is worth only $378.22 in 1929 dollar 


bat an eye at, say, 581 or 591, suddenly began experienc- For all the tremendous strides ind j 


ing sinking feelings and started thinking of the disastrous 30 years, the Dow is slightly lowe 


events of 30 years ago this October. As though somehow than it was in 1929 





Here's where the DJI 
WHAT DO THE NUMBERS MEAN? stood af its recent higt 


In straight dollars, the Dow-Jones Industrial average has pushed to past 
600, more than 60% above its 1929 peak. But measured in real (i.e., purchas 
ing power) dollars, the DJI stands a little lower than it did 30 years ago 





yy 
Bul it was only here i 
terms of 1929 dollars 





(1928 ‘29 30 ‘31 
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But maybe the Dow-Jones industrial average is not 
truly representative. The figures still do not encourage 
1929-phobia. The total market value of all shares listed 
on the Big Board added up to $281 billion on the day 
the Dow hit its recent high. This compared with $67 
billion, or barely a fourth as much, in 1929. But over the 
years US. Gross National 
Product to give its official name, has run up from $104 
billion to an estimated $460 billion for 1959. Conclusion: 
far from being “higher than 1929,” the total value of all 
Big Board stocks added up to just 61% of the GNP as 
compared with 64% in a far 
1929. 

In fact, by they FORBES 
statisticians were unable to dredge up much support for 
the “higher than 1929” theory. In 1929 the S&P average 
(comparative figures for the DJI are not available) sold at 


sarne national income, or 


less solidly prosperous 


whatever standards used, 


three times book value; it currently 
sells at only twice the book value of MIP'S 
obviously understated assets. 

that all stocks 
are higher today, ever: measured in 
deflated dollars. Many of the Dow 
stocks, AT&T, 


promi- 


Name of Stock 
Nor can you say 


General Electric 
General Motors 
Dow Chemical 
Standard Oil (N.J.) 
Tri-Continental 


Sperry Rand 
Phillips Petroleum 
RCA 


American Tobacco, 


Chrysler, and Woolworth 
nently among them, are still well 
their 192 Chrysler, 
to name but one, is back where it 
1949. F.W. Woolworth has 
gained very little over the ten years 
And, of 


Dow-Jones 


below highs. 


American Tel. & Tel 
was in Safeway Stores 
Pfizer (Chas.) & Co 
Sears, Roebuck 
Lehman Corp 
General Dynamics 
Olin Mathieson 
American Cyanamid 
Union Carbide 
Monsanto 

Standard Oil of Calif 


du Pont de Nemours 


of the current bull market. 


course, both the rail- 
road average and the utility average 
1929 


indiscriminate 


are well below their highs 


There has 


rise. Companies which have proved 


been no 


themselves in the highly competi- 
tive prosperity have done well; the 


Gulf Oil 


others have not. 





Where in all this are the 


TOP 25 


Int'l Business Machines 


Minnesota Mining & Mfg 
Westinghouse Electric 
Columbia Gas System 


adds up to is this: the 600 level is a good place to salt 
down some profits, to pad out reserve buying power. But 
it is no signal to get panicky. Big round numbers make 
good landmarks and stock market averages are handy 
measuring tools, but the wise investor realizes that the 
Remember 
what happened to those timid souls who were convinced 


that the DJI 


stock market is more than a numbers game. 


four would never sell 


400. 


just years ago 
) £ 


above 


neg 
Pa 


HAPPY BIRTHDAY 
Almost unnoticed last month the New York Stock Ex- 


fifth 


MIP, as most of our 


change quietly celebrated the anniversary of its 


Monthly Investment Plan. readers 
that al- 


lows savings to be channeled into 


know, is an arrangement 
the stock market in regular amounts 
little as $40. It 


possibility of 


of as opens the 
stock 


ship to many people who lack the 


direct owner- 
lump sum 
that 


known as dollar-cost-aver- 


ready cash for invest- 


ing. And it puts intriguing 
device 
aging within everyone's reach 

Not even its enthusiastic 


MIP has 


factor in 


most 
booster would claim that 
yet become a major 
our free enterprise system. It has 
dollars than 


raked in far fewer 


the somewhat similar mutual fund 


accumulation plans which are 
backed by armies of doorbell-ring- 


MIP has 


making slow, steady progress 


ing salesmen. But been 


For example: in its first five 


years, $112.6 million has been chan- 








Signs 


> 


of a 1929-like flight 
Margin loans for the month of January 


just 1.3°, 


from reality’ 
totted up to 
of total market value. In 1929 they stood pro- 
portionately many times higher. The volume figures tell 
a similar story. There has not been anything like a 1929 
(or éven 1928) type turnover of stocks so far. True, the 
brokerage 


Yet the daily average trading so fai 


cash registers are ringing very merrily in 
houses these days 


this year has worked out to just 3.7 million shares, below 
by a safe margin the 4.2 million share average for all of 
1929. In 1929 there were just 1.1 billion shares listed. Now 
that the entire 
1929 


there are 5.1 billion. That means roughly 


capitalization of U.S. industry was turned over in 
This year, at current volume levels, less than one share in 
five will be coaxed out of its strongbox 
Such are the hard cash facts behind the $600 Dow 
All this is not to deny that the market as a whole is 
This is 


What it all 


very far from being a bargain at today’s prices 


certainly no time to jump in with both feet 


12 


neled into stocks through MIP. In- 


vestors have started 163,000 plans 
and picked up through them some 2,850,000 shares. Of 
under 81,000, are still in 
Slightly more than half of the MIP faithful make 


$40-and-up third 


these plans, slightly half, o1 
force 
thei investments every month and 
the balance make them monthly 

MIP’s progress, if slow, has been encouragingly steads 


In 1954, about MIP accounts 


In. 1957, the figure rose to 754,000 and last year to 


300,000 shares went into 
857,000 

So MIP obviously is here to stay as a small but vital 
part of the capital creating mechanism of our free enter- 
prise system. ForBes congratulates MIP’s sponsors on its 
fifth anniversary and looks forward to the time when it 
mark. It deserves 
New York Stock 


President Keith Funston himself recently put 


will have crossed the billion dolla: 
everybody's encouragement. For as 
Exchange 
it: “MIP had demonstrated that you don’t have to be 
rich to be a shareowner.” 
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The el: gant Impala 4-Door Sport Sed 


ar 


CHEVROLET 


What would you want with more car than this (even if you could find it)? 


{ few cars cost a little less. Most cost a lot Your dealer will be glad to have vou sample these special advantages 


sign atvle that’s frest fine and fashionable 


more. Suppose you try this: Drive a °59 


isher new in evervthing but its fan 


I 


: : : ; wie shines without waxing for up to thre 
Chevrolet and compare it on any basis with oe PP ela og Fs 
. s * ew, bigge ; with better cooling for safer stop 
any car at any price. We think you'll soon 
more miles per gallon and finer perforn 


see why so many owners of other makes— ; of General Motors, Detroit 2, Mich 


high priced as well as low priced—are trading 


H hat Ameri 
‘ . {merica get 
jor nei Chevrolets. ; 
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how metals from 


ANACONDA 


make sweet music for you 


ALSO ELECTROFORMED with “Plus-4" Anodes 
are the bells of Conn instruments. This seamless 
unit-method of construction gives still further 
control of entire tone chamber. Bells have same 
density throughout—increased resonance pro- 
duces live, powerful tone. 


CUT-AWAY VIEW of tone chamber shows “‘micro- 
finish” of interior surface. Another cost and 
quality advantage: by acid-copper electro- 
deposition, both chamber and mouthpiece are 
made as a single part. They were formerly made 
as two pieces of sheet metal and soldered together 


True, vibrant tone of cornets, trumpets, and trombones depends largely on 
the inside shape and finish of their tone chambers 

A pioneer in improving tonal quality since 1875, C. G. Conn, Ltd., makes 
many of the wind instruments used by professional musicians as well as 
America’s thousands of amateur bands and orchestras. 

Conn has found that better tone results when mouthpipes (or tone 
chambers) are made of copper—built up electrolytically on removable precision 
forms, using ‘“Plus-4’"® Phosphorized Copper Anodes. Mouthpipes produced 
this way have consistent dimensional accuracy to millionths of an inch—and 
without the further finishing required when these particular parts were shaped 
from tube or sheet. 

Other industries depend on ‘“‘Plus-4” Anodes for the production of intri- 
cately shaped precision parts, among them microwave components of extrem«s 
interior complexity. 

“Plus-4”" Anodes, one of many developments Anaconda has pioneered, 
demonstrate what Anaconda research is always striving for in the whole 
nonferrous metal field: New ways to do things better—more value for less 
money—in home and industry. 


ANACONDA 


PRODUCERS OF: COPPER: ZINC: LEAD: ALUMINUM: SILVER 
GOLD - PLATINUM + PALLADIUM: CADMIUM: SELENIUM: TELLURIUM 
URANIUM OXIDE » MANGANESE : ARSENIC « BISMUTH: INDIUM 


S9ITZ A 
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CONCAN FINDS A GENERAL 


Lucius Clay contends that there is little differ- 


ence between 


administering an 
running a $688-million corporation. 


army and 
By applying 


the principles of strategy, logistics and decentral- 
ized command, Continental Can Co.'s Clay may not 
have won all the battles—but the war goes well. 


Like Hitler’s ghost, the divided, dis- 
puted city of Berlin rose up last month 
to confound the free 
world. On the 24th floor of Man- 
hattan’s Continental Can* Building, 
in a clean-desk office dominated by a 
huge autographed. picture of Dwight 
Eisenhower 


and_ trouble 


(“With continuing admi- 
ration and affection from his old and 
devoted friend 
American 


"), the one private 
best briefed 
versed on 
bewildered Berlin chain- 
smoked through a golden holde1 
kept close tabs on developments 

For it was in 1948 that General 
Lucius Dubignon Clay, then U.S 
Military Governo! of Germany, 
masterminded the airlift that sent 
2.4 million tons of food and coal into 
Berlin in 
the 


citizen and 


most intimately belea- 
guered, 


and 


16 months, and thus saved 
suffocating Russian 
bearhug month, 11 years and 
4,000 from his triumph at 
Tempelhof Airdrome, the not-so-old 
(62 next month) soldier was wrapped 
up in an altogether different kind of 
cold war, whose prize is 
of the $10-billion U.S. packaging in- 
But the bayonet- 
sharp board chairman of Continental 
Can, Clay could only 
that the European situation might be 
resolved as satisfactorily as the one 
involving his own Concan. That war 
has been going quite well 

Though a relative plebe in U.S. in- 
dustry when he took Concan’s com- 
mand in 1950 and began turning his 
administrative talents from blockades 
to boxes, 


city from a 


Last 
miles 


dominance 


dustry even as 


Lucius hope 


from airlifts to aerosol cans, 


*Continental Can Co., Inc 
Current price: 533,. Price 
high, 60%,: low, 40',. Dividend (1958): $1.80 
Indicated 1959 payout: $1.80. Earnings per 
share 1958 $3.51. Total assets: $688.2 mil- 


mn. Ticker symbol: CH 


Traded NYSE 
range 1958-59) 
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West Pointe: 
proved his 


Clay 


contention 


has long 
that 
in the adminis- 


since 
there is 
“no basic difference’ 
tration of a corps or a 
“If anything,” 


in business is 


corporation 
“the test 
immediate and 
little 
that 


he concedes, 
more 

that 
right corne: 


more cruel. It’s figure in 


the lowe: have 
to watch.” 

The Rivals. Last month 
Clay looked at the latest little figure 
in the corner, and found it generally 
Even in 1958, 


Concan’'s burgeoning sales had mush- 


you 


Concan’'s 


pleasing recessive 
roomed by another $34.1 million to a 
record $1.08 billion, and profits had 
inched ahead of 1957 by some $350,- 
000 to $41.4 million, the second most 
profitable year since 1956's record net 
of $43.1 That 
able to increase profits at all in for- 


million Concan was 


bidding 1958 was. according to Clay 
“quite an accomplishment.’ 

If so, the 
around the corner at 100 Park Avenue 
Concan’s_ peskiest 


accomplishment just 


home of com- 


’ 
HERO’S W ELCOME FOR CLAY (1949): 


from airlifts to aerosol cans 


petitor, American Can C 
the remarkable. For in 
the hottest commercial rivalries since 
Macy Gimbels 
at Concan that is not 
noodled at Canco versa 
The two kingpins of canmaking, Con- 
can and Canco, account for more 
70 of industry Thus, 
$30.7-million sales last year 
(to a record $1.037 billion), President 
William Stolk’s Canco had not 
matched Concan’s sal 
its $4.2-million 
$46.4 million) 
of the fire 
kiln 
Actually, the 


been trving to tie a can to each other's 


was all 
more one ofl 
met nothing happens 
immediately 
and vice 
than 
with a 


sales 


boost in 


quite 
but 
ofits (to 
take 


corporat 


increase, 
jump in pi 
seemed to some 
out of Clay 
two companies have 
tail for the past 55 vears. Ever 
Edwin Norton 
Plate Co.) 


away from the mighty 


Since 
(Norton Tin Can & 
syndicate broke 
American Can 
1904, and set up Conti 
$500,000 in capital and 


and his 


combine in 
nental (with 


one canmaking machine) Concan 


and Canco have 
lid & 

Cannery Row. 
Harbor, when 
dire« ting the defense a rport 


of the Civil Aeronautic 


tion, Concan’'s 


gone at each othe 
caniste! 
Shortly after Pear] 
Lucius Clay was busy 
program 
Administra- 
($137 
than half Canco’s 
1950, they 
within 71 
And in the 
Clay 
an’s chairmanship 
171.5 
finally 


million) 


sales 
were slightly more 
When Clay 
had already pulled up to 
of Canco’s $560.1 
nine 
took 


Concan’s 


joined up in 
million 
(next 
Com 


have 


years month) sine 
ovel 
sales soared 
(vs. an 85.1 
passed those of Canco in 

Still the most fascinating 


their 


Canco increase) 
1956 
fact about 
rivalry is that, despite Concan’s 
178 improvement 
since 1950 a hop of only 
by Canco), American Car 

profitable con 


il net income 
35.6! 
still the 
last 
earned 4.5c on every dollar of 
vs. only 3.8c for Concan Savs 

flatly We don't like that! 
But for a veteran army 
likes to 


(vs 


more pany yeal 
sales 


Clay 


administra- 


tor, who pepper his pro- 

nouncements with his 
tact 

lew 


ywwn: 1) though still not u 


pet phrase, “in 


point of Lucius Clay can point 


out a devastating f: of his 


) Canco s 


15 





—-RIVALS 


Out of o bitter rivalry, what Conti- 

















profitability, Concan’s net profit mar- 
gins have fattened since 1950, while 
Canco’s thinned; 2) Concan’s 
‘return on capital investment, (9.9°% 
last year) not only topped Canco’s 
(9.4°.), but been top con- 
sistently in every year since 1955 (see 
chart). “And 
eral, “is more important.” 

Continental Divide. That Clay's Con- 
can has grown into the nation’s big- 
gest, most diversified enterprise in the 
packaging field is a matter to con- 
found industry economists. 
in fiber drums Concan claim 
anything like first place. In _ glass, 
it trails Owens-Illinois and Anchor 
Hocking; its sales of flexible packag- 
ing products are smaller than those of 
Dow Chemical’s Dobeckmun division; 
its volume in folding cartons is less 
than that of Container Corp.; 
both Lily-Tulip and Canco’s 
division more paper 
than Concan. Even 
ticket, the tin can 
its growth from 
of $100 million in 1940 to roughly 
$500 million last year, continues to 
follow the leader, Canco, which holds 
40°,, of the U.S. can market to Con- 
can’s more than 30%. 

What, then, is the Continental sys- 
tem for becoming the top power in the 
packaging business? Ironically, it is 
based simple premise: “For 
every product that is packaged, there 
is one most suitable package against 
which other forms of packaging can 
compete only at a_ disadvantage.” 
concept: rather than spe- 
cialize in one or two types of pack- 
aging, it aims to offer every customer 
the best package for his product. 


have 


has on 


that,” says the gen- 


For only 
can 


and 
Dixie 
containers 
Concan’s meal 


for all 


sell 


business, 


an annual volume 


on a 


Concan’'s 


In the 20 years since it began turn- 
ing out something beside cans (crown 
caps for bottles), Concan’s plants in 
the U.S. and Canada have multiplied 
to 145, while its product list has grown 
to include different 
kinds of packages, from conventional 
and to 


thousands of 


cans, jars, bags boxes such 


16 


nental Can lacked in profit margins... 


E 


Sales in Millions 


it more thon made up in sales, 
forging ahead of rival American Can 
in 1955. 


S 














1954 ——«1955 





1956 «1957 


But the payoff, says Concan’s Clay, 
is what bigger volume did for his 
company’s return on invested 
capital. “That,” says he, “is the im- 
portant thing.” 
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1954 1955 





modern phenomena of the new leisure 
class as beef & burgundy 
pouches, push-button cans 
for dessert topping, and cans contain- 


in plastic 
aerosol 


ing alarm clocks and nylon hose. 
Can-Can. But metal containers, 
chipping in more than half of Con- 
can’s volume, still constitute the back- 
bone of its business. Keeping pace 
with the $600-million growth of metal 
cans sales in the industry since 1948 
(to $1.6 billion), Concan accounted 
for the lion’s share of the 8.4-billion 
cans shipped last year as well 
the 1.3-billion frozen concentrate 
cans, much the 405-million soft 
drink cans as well as the 520-million 


beer 
as 


of 


aerosol cans. 

An example of the fabulous growth 
of just one form of packaging, aero- 
sols were pioneered by Concan, which 
in 1947, turned out 5 million the 
pushbutton cans-—all for insecticides 
Of the 520 million in 
1957, 70 million contained food prod- 
“Today,” says Concan’s Mar- 

Vice Raymond 
(who expects aerosols to hit 


of 
aerosols made 
ucts 


keting 
Fisher 


President 


750 million units this year) “merely 
by 


can 


pushing a button, the housewife 
cut paint a 
furniture, the 


finger, 
lubricate 


bandage a 
piece of 


CONTAINER-CRAMMED MARKET: 


also clocks, stockings and toppings 


vacuum cleaner or baste a barbecue.” 

Boxer’s Rebellion. Some critics look 
askance at Old Soldier Clay’s method 
of waging economic warfare, 
that Continental Can is largely the 
creature of a ravenous appetite for 
acquisition, point out that rival Canco 
has fought a good 
while sticking fairly 
making. True 1905 
Concan has roughly 30 
different companies, in one year alone 
(1956) glassmaking Hazel- 
Atlas, papermaking Robert Gair and 
crownmaking White Cap, thus adding 
more than $300 million to its sales at 
one clip. 

But, as Clay points out, Concan’s 
appetite the 
1956 mergers. Not Concan 
enjoined by the government 
trying to acquire any other can com- 
panies, but the Hazel-Atlas and Rob- 
ert Gair acquisitions themselves are 
being challenged by U.S. trustbusters 
in a suit still in contention. And while 
Stolk’s American Can has 
trated for the most part on in 
recent years it has demonstrated that 
it has no intention of becoming Clay’s 
pigeon. While Concan was picking up 
its trio companies in 1956, 
reached out in 1957 to snare 
making Marathon 
Cup 

A few diehard dissenters also cluck 
that Concan 
in the momentum the postwar 
packaging But 
doubters fail to understand the enor- 
mity of this modern boxer’s rebellion 


Insist 


campaign 
to 


even 
close can- 
enough, 
corralled 


since 


lassoed 


with 
only is 


was sated along 


fy om 


concen- 


cans, 


of Canco 
paper- 
Dixie 


Corp. and 


has been swept along 
of 


revolution such 


or its consequences on the economics 
of the container industry 

In of fact, the roots of the 
revolution go back 150 years to Napo- 
leon Bonaparte, a_logistics-minded 
military man like Clay, who observed 
that “an army travels on its stomach,” 
and offered a 12,000-franc reward 
to the first patriot who could come up 
with a practical method of preserving 


point 


food without destroying its nutritive 
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And the same roots can be 
traced clear to the modern American 
huckster, who, industry legend has it, 
once successfully competed with the 


values 


packers of deluxe red salmon by put- 
ting up cheap pink salmon in cans 
labelled: “Guaranteed not to turn red 
in the can.” 

The Big Package. Packaging’s big 
postwar push owes much to both in- 
vention and huckstering. Ten 
ago the word package was virtually 
unknown as a Today it de- 
scribes a $10-billion industry, which 
has cut the time of preparing food for 
the average housewife from six hours 
90 
minutes, has been largely responsible 
for the fact that there are 
as many housewives (15 million) 
holding down outside jobs as there 
1940. Another upshot of the 
packaging revolution: the 
clerk, who sold about $16,500 
worth of merchandise a year in 1939, 
has more than tripled his volume. 

How metal 


come war's 


years 


verb 


a day a generation ago to about 


twice 


were in 
average 


grocery 


far cans alone have 
end 
that 


and 


since be 
the fact 


aerosol 


can seen 
food, 
deter- 
than 
1947 
have 
total 


trom beer, pet 


citrus, liquid 


gent cans accounted for less 
10 of total volume in 
Yet in the past ten years they 


constituted half the 


can 
more than 
industry growth 

And 


can’s dilemma 


nutshell, is Con- 
While the can is still 
the single 
obstacle to mounting profits As every 
knows, the “tin” 
tin at all 
about .4 
Each 


more 


there, in a 


king, it is also biggest 


schcolboy can is 


not made of actually con- 
tin, the rest 
Concan 
than $300 


their heftiest 


tains only 


} ' 
costly steel ana 
Canco 


worth of 


yeal 
buy million 
steel outlay 


tor 


material 
More 


huge 


Con- 
volume 


200 


than that, over 70 of 
$500-million 


is supplied by 


can’'s can 
about 
total 


There was a time when 


only cus- 


tomers (out ort a clientele of 
about 20.000) 
Concan and Canco could keep their 
allowing then 

But in 1950 


ernment lowered the boom on 


customers happy by 


fat quantity discounts 
the Gov 
that time-honored 


Result 


industry custom 
many a large packer has gone 
his The list 

Packing, Hunt 
Stoke Ly -Var Camp and only 

Libby, McNeill & Libby 
rtling example of all: Camp- 
ip, once Concan’s biggest cus 


Can 


on 


own 


now ranks right after 


ork fre OL 
wire. An English- 
urand borrowed Appert's 
Wellington arms 
n canisters. But 
Kensett, who fir 


210 
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and Concan as the Nation's No. Three 
can-maker 

Chicken vs. Egg. “It comes down to 
the old riddle,” says Marketing Man 
Fisher. “ ‘Which comes first. the chick- 
en the egg”? We need profits to 
promote the policies to build the right 
volume, and we need to build the 
right volume in order to make profits.” 
But to keep the rest of its big can 
customers back 
Concan had to keep can prices 
low 
end 


coming Io! more 
has 
It sells its garden variety open- 
fruit & 
for example, 
little more 

“Our 
that 
new and bette! 


One 


vegetable 
but 
than 2 


cans for 3.3c, 
realizes a profit of 
mills chart) 


says Clay, “is 


(see 
Saving grace 


we are constantly developing 
ways of making cans.” 
Way has been to coat the 


Thin-Plated Profits 


The profit on a tin can is even thin- 
ner than the plating. A Concan sta- 
ple, the popular “303 x 406” fruit and 
vegetable can, sells to packers for 
an everage 3.3c, yet yields borely 
1/5 of a cent profit 


Profit: 78% 
about 1/5 of a cent) 


Labor, and Plant 
Overhead: 29.2% 


Material Costs: 63% 











} } 
heipi 


257 000 


teel 
which 
rolled 


bodies 
| 


sheets 
produc e 
ends an i 

the 
significant 


steel 


Cali 


now, coil savings 


But late 


companies hiked th 


been 


the 


not 
yea! 


cans 


have 
last 





price differential between sheeted 


tin platevand coil tin plate, and 
can thinks the time has come 
further with the 
Even SO 

ly as fast 


which last year completed 


Con 
to move 
coil stock program 


Concan has not moved near- 


far in ils 


or as as Canco, 
a $32-mil- 
lion coil program, and hopes to supply 
do ol 

An 
would be 
all-welded 


for 


its domestic tin plate needs 


bigger boon to 
the 


can eliminating the 


even 


margins 
perfection of a tinless 
sidk 
which the industry has been 
tor Clay 
won t how far may 
be that 
but when he speaks of new 


seam 
searching years. Concan's 


Say the company 


trom particular discovery 


and revo- 
aking, he 
think we're right at 
Concan 


has so many 


lutionary methods of canm 
| ound 
that 


others, it 


smiles I 
the corne!l Pe If turns 
as it 
largel di) vciu ‘} ’ 
iargely aque to Jucius Clay 
when he 
To 


disrespect for the way 


omiIs¢ 


1950 


command in 
instill a spir of dignified 
don 
now 

The Molding Of Clay 
U.S. senator (Ge 
ande1 & Luci 
has had 
for 


lay ) 
always 
Spe ct 


luated 


1 the 
West Point 


enginee! 


d with 


¢ 


I tal ‘ 
949 t} 


the blase Ne 
trative jugs 
art a 
he 


Field 


pealing an 
cigal boxes 


W.C 


with 





Shortly after D-Day, Logistics Ex- 
pert Clay sped to Normandy to unclog 
the bottlenecked harbor at Cherbourg, 
soon doubled the flow of supplies into 
France. But to hear Clay tell it: “We 
had a good port director there, but he 
had too many bosses. I simply took 
the bosses off his neck, and he was 
able to get on with the job.” After 
that, Clay was named deputy to Su- 
preme Commander Eisenhower, then 
U.S. Military Governor of Germany. 
Famed now for his “decision in Ger- 
many,” it was Clay, acting on his own, 
who ordered the airlift that broke the 
back of the Russian blockade in 1949. 

Khaki To Mufti. At about the time 
that Lucius Clay’s chest was brim- 
ming with “fruit salad” (e.g. Distin- 
guished Service Medal three times, 
Bronze Star, Legion of Merit), Con- 
tinental Can had already won a few 
ribbons of its own. From a hopeless 
position completely out of range 45 
had well 
within shooting distance of American 
Can. But no one knew better than 
Concan Chief Carle Cotter Conway 
that the ambitious, but strongly cen- 


years before, it drawn to 


tralized was 
alto- 


most ol 


canmaking 
cfeaking at the 
gether 


company 
seams. It was 
too top-heavy, with 
the responsibility in the hands of 
aging Carle Conway himself 


A son-in-law of Concan Founde1 
Ed Norton and a onetime piano manu- 
facturer, Conway had come to Concan 
in 1921, by 1949 had built and merged 
the company up to a sales volume of 
$331.5 million (vs. Canco’s $468.4 mil- 
lion). But Conean, Conway knew, 
had “outgrown any 
had known.” 


Concan needed was an administration- 


organization we 


evel Obviously, what 
organization man, someone who could 
with the 


Fields flipping cigar boxes 


juggle management finesse 
of W.C 
The solution was supplied by none 
than Wall Street’s Mr. Fixit, 
Weinberg, who Con- 
way's problem, recalled the favorable 


other 

Sidney heard 
impression that a hawk-nosed, beetle- 
browed soldier had once made on him 
at a Wai Board meeting, 
and promptly plucked from his awe- 
some mental file the name of Lucius 
Clay. About all that Conway 
about Clay was what he had read in 


Production 


knew 


the papers 

A meeting of the three men, how- 
settled the Ac- 
cording to the company story, Con- 


ever, soon matte 
way had only two questions for Clay 
1) did he believe in decentralization? 
affirmative); 2) what, then, 
was Clay’s concept of the function of 
staff? (Answer: “Staff is the servant 
of the line.”) That 
Conway, who forthwith handed over 
to Clay the managerial keys to Con- 
kingdom, along with his 
office (“That 


(Answe1 


was enough for 


can’'s own 


corne! office has been 


MAKING CANS AT 750 PER MINUTE: 


from a saving grace 


the seat and symbol of authority in 
When you 


take 


this company for 25 years 
take that’s what 
over’) 

Line & Staff. Taking over, Clay im- 
mediately worked the same sort of de- 
bottlenecking that he 
Cherbourg, had 
thinking he’s his own boss.” 
Manhattan 
and down the line to Concan’s (then) 


ovel you 


magic had at 
“everybody 


Begin- 


soon 


ning with headquarters 
65 plants, he decentralized the com- 
pany into almost autonomous divisions 
(metal, fiber drums, paper containers, 
crown and cork, flexible packaging) 
Veteran Concan men still hold as leg- 
end one of the first assignments that 
Clay 


flying visit to every one of Concan’s 


posted for himself: a personal 
plants 


It took Clay 


build Conecan from what was, logisti- 


about two years to 
cally speaking, a ragtail army into a 
crack outfit 


not operate at ou 


But he insists “we could 
present size if 
“We have estab- 


principle of 


we had not done it.” 


lished the firm decen- 
tralized responsibility and separation 


of line & staff,” Clay like a 


company commande “In 


says 
pleased 
this 
their responsibilities and accept them 


way, the men in charge know 


In our company, it is easier and 


CONTAINER RESEARCH WORKERS: 


a sprrit of excitement 


quicker to get decisions than in most 
places.” . 

But Clay knows that even the most 
efficient table of organization cannot 
solve all of Concan’s problems. One 
involves whatever disposition the 
courts will finally make of its Hazel- 
Atlas and Robert Gair acquisitions 
Another is the flight by 
packers their 
operations. 

Yet Clay little 
(“They go in and they go out’), 
that best 

any 


some big 


into own canmaking 


professes worry 
sug- 
gests Concan’s defense 
against 
customers is its own all-out research 
under which Concan tech- 
nicians are free to pursue any proj- 
ect so long as it is remotely related 
to packaging. When Clay speaks of 
the things his “extraordinarily capa- 
ble” scientists are working on, in fact 


such desertion by can 


program, 


he describes them as creating “almost 


a spirit of excitement” in the company 
Prediction & Probability. Some Wall 
Streeters are excited, too, predict that 


this year Concan may add $60 million 
to its sales, top 1958's per share earn- 
ings ($3.51) by 50c and add 20c to its 
dividend of $1.80 
Clay thinks the sales guess “is not too 


annual Chairman 


bad,” but as to earnings and divi- 


dends, he is far more 
“All I can say,” he that 


in a year, which is neither boom no1 


resel ved 


says, “1S 


estimating profits is ex- 
tremely difficult. Frankly, we 
expect 1959 to be an exceptional profit 
But the taking 
place should make 1960 an altogether 
bette: And 
continue his 50°, 


recession, 
do not 
yeal 


recovery now 


year.” while anxious to 
payout policy, Clay 
says anything better than that will de- 
pend on the complexion of the profit 
sul- 


picture this year—‘and I’m not 


ficiently confident of that.” Given a 
good year, however, Clay Says com- 
mandingly, “I'd move!” 

Some others on Wall Street feel that 
Clay may not be moving fast enough, 
point out that compared with a 172 
jump in sales since he took over. the 
sales leap since 1956 (only 6.97) has 
walk. But 


bitter tea for 


eriti- 
Clay 


He insists that Concan is “a remark- 


slowed to a such 


cism is General 
ably stable earnings company,” points 
out that the packaging revolution is 
still going on (“This thing is multi- 
plying all the time’’) 

“Our kind of Clay has 


said, “depends for its success on the 


business,” 
nation’s standard of living. And since 
I am convinced the standard of living 
year by year, I 
Con- 
From 
where I sit, there is no way we can 
go but up.” And in point of fact, Wall 
Street that 
Clay is a very strong fellow wherever 


Is going to get bette 


can’t see any other future fo1 


tinental than continued growth 


knows Lucius Dubignon 


he sits 
1959 
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BUILDING MATERIALS 


BRIDGES, HOUSES 
OR TIN CANS... 


{merican-Marietta’s  willing- 

ness to supply ingredients for 

any of them anchors it 
against shifting trends. 





In chasing the myth of “depression- 
lot of 
panies who acquired madly ove 


proof diversification,” a com- 
the 
past decade have learned sorrow- 
fully in the last year or two that in- 
stead of a solid trunk, diversification 
had saddled them with a lot of shaky 
But the myth 
sparked by a few success stories such 
as that of $226-million (assets) Amer- 
ican-Marietta Co.* A-M, a conglomer- 


ate 


branches remains 


company if there ever was one, 
has added over 25 companies to itself 
over a decade, and prospered in the 
process 

Last month, A-M demonstrated that 
even a severe recession could not 
For eight years in a 
row, the Chicago-based company had 
stepped up its sales, net profits, cash 
flow and net worth without a break 
In 1958, swimming against the eco- 
tides, A-M did it again. Ona 
7‘, rise in sales (to $251 million). re- 
ported Chairman Grover M. Hermann 
net per share rose 7% (to $2.02) 

Greatly to A-M’s credit, it achieved 
all this in one of the toughest busi- 
nesses in the U.S. Although many of 
its products fly off into blue-sky 


another much of 


spoil that story 


nomic 


areas, one way or 
its line is oriented toward construc- 


But 
roller coaster, which as often takes its 


tion construction has its own 
suppliers on stomach-quivering dives 
A-M 
immune to the dip’s 
1958 

then, 
the 
Chairman Hermann’s pronouncements 
‘We 
flatly 


decade, 


as on happy ascents has 


seemed almost 
effect 
Little 


bloom 


even in 
the 


rose, 


that with 


building 


wonder, 
again on 


re more optimistic than eve 


10 growth limit,” said he 


last month In than a 


less 


argued he, population growth alone 


ree demand 50 greater than 
the present for building sup- 
nlies 
All This & Color, Too. The 
thing for A-M is that no matter 
rection building takes, there is sure 


Marietta. It 


duces cement and precast concrete fo 


happy 
what 


to be business for pro- 


oads and heavy construction, paints, 
bricks and tile, adhesives, even dyes 


American-Marietta Co 
inter Current price 49!, Price range 
1959 high, 49'2; low, 49. Dividend (1958) 
$1. Indicated 1959 payout: $1. Earnings per 
share (1958): $2.02. Total assets: $226.3 mil- 


or 


Traded over-the- 
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{V¥ AMERICAN-MARIETTA 


for fabrics for housing and commer- 
cial building 

A-M 
solely on construction some 
to roll 


revolutions 


which stopped depending 


time ago, 
with other consumer 

Fo the 
mere processed food people eat, the 
A-M 


As a primary producer of color 


is ready 


too one thing, 


more special container linings 
sells 
printing inks, the company is delighted 
the trend to 
packaging in the intense battle fo: 


with elaborate 
the 


Covering all the 


more 
consumer's eye 
bases, it has moved into defense pro- 


grams with high-temperature alloys 


and testing equipment for missiles 


and iets 
They’re Not Modest. 
long-range 


Robert E 


claims 


“Even 
standpoint,” 


irom a 
President 
Pflaumer cheerfully pro- 
efforts have the stimulus 
So, 
a radical change in almost all 


Mess} Ss 


Pflaumer see no place to go but up 


“our 


of well defined customer needs.” 
barring 
current trends Hermann and 
and they re budgeting for a bigger rise 
than in the For 
1959 is that 
construction generally will show a7 

Thei: 


however, is fa 


economy as a whole 


instance, their forecast for 


increase own projection on 
modest 
solid 20 


1959 


sales, less 
budgeting for a 


$300 


they're 


jump to million sales for 


1N-MARIETTA’S HERMANN: 


he made a myth real 


1iMERIC 


GIRDER INTO 


can tt 


i 
j 
q 


PLACE: 


continue to beat the 


economy? 


REAL ESTATE 





MAKE A MILLION- 
GUARANTEED 


Your money back, the 
publishers, if a new book 
does not help you parlay a 
shoestring into a million dol- 
lar equity in 


aery 


income real 


estate. 


Here 


unique book It tells vou 


claims the publishers, “is a 
how to 
take a modest ramid 


You 


chances of 


and py 
$1,000,000 in 20 vear 
Your 


enormous in 


nest egg 
it to ove! 
risks are 


SUCCESS 


negligible 
are 


1.600 


they 
times better than I 
other busines 

With that eye-catching send off last 
month Simon & 
Schustet what 
looked 


hottest 


are you 


Start In any 

brassy publisher 
brought 

like one of } Ok rade 


ties i ] you A 


bool 


prope 
‘how -to-do-it 
have done 
Man Willian 
doubts fo 


claims to 
Estate 
by passe 


of-factly 


opu 
natte! 
proceed tep to 
a million dollars 
buying only incom 
mortgaging 
} 


equities Dy 
erties tot 
second 
trading de: 
tax liabilitic 

As Ni Kerson tell 
In the 


Prope ty 


tricks fo 


as ple 
First 
canny ntial 


IcKC! 


pote 
bargain, checking | dd i 
and closing a ta\ I ] A late 


section outlines how to cap talize on 


the 
are off py 


property’ potential ana you 


ramiding you beefed-up 


N REA 


William 


*How IT 
ESTATE-—IN 
Nicke or 
$4.95 





equity through “trade-up” deals. 

One thing, however, Nickerson does 
not gloss over: the necessity for thor- 
ough, alert investigation and planning. 
“Spare-time investing” real-estate 
speculation may sometimes be, but 
success dictates that the speculator’s 
wits work full time. Number one on 
the author’s list of pitfalls: resort 
properties. Says he: “Your first re- 
sort may be not only your last resort, 
but also your last investment.” 

A breezy book, instinct with confi- 
dence and how-to-do-it formulary, 
Nickerson’s account is detailed, direct 
and compelling—almost too compel- 
ling. Say the publishers reassuringly: 
“Unbelievable? Start reading and 
This book shows how—with 
average ability, average savings and 
luck—you 
millionaire.” 

And if you try and fail? 

make a 
money back—the 


that is, in 1979 


see. 


average can become a 


Well, it’s 


a case of million or your 


book, 


price of the 


{IRCRAFT 


BETWEEN PLANES 


Don Douglas rightly warned 
that his new jet would be 
costly at first. But the DC-8 
seems a safe bet to be very 
profitable by 1960. 


Aircraft 
Douglas to his en- 


With 


committed 


“Let's co,” said Douglas 
Co.’s* Denald W 
gineers one day in 1955 
two Don 
his company to gamble a staggering 


those 
words, Douglas 
quarter of a billion dollars on develop- 
ment of the DC-8 jet airliner, more 
money than had ever before been in- 


Douglas Aircraft Co. Ti 
rent price 65 


ided NYSE. Cur 
Price range (1958-59): higt 
747,; low 0's. Dividend 1958 $2.50 plu 
3 stock. Indicated 1959 payout: $2. Earnir 
per share 1958) $4.41 Total asset $472.5 
nillior Ticker symbo Dd 


a 
on ee eae 3 


TAKEOFF OF 


DOUGLAS’ DOUGLAS & DOUGLAS JR.: 
the bills were coming in 


vested in a commercial aircraft any- 
where by anybody 

Last month pioneering Don Douglas 
was in much the same position as an 
air traveler whiling away his time be- 
tween planes. The last of his famed 
piston-powered DC-6s and DC-7s had 
taken off to the airlines. The first 
DC-8 jet, destined to be introduced by 
United Air 


be delivered until spring. Meanwhile, 


Lines this fall, would not 


the bills were still coming in. 

Speaking Frankly. It 
Douglas a pretty penny to pay them 
During the 


was costing 
ended last 
November, Douglas wrote off no less 
than $67.7 million on the DC-8 pro- 
$12.6 million more than in 1957 
Although these development expenses 


fiscal year 


gram 


had begun to taper off, they were still 
playing hob with Douglas Aircraft’s 
profit & loss statement. So 
slowdown in commercial business, the 
Last 
year Douglas recorded an all-time high 


was the 
company’s real profit mainstay 


of $1.2 billion in sales, but its earnings 
per share plunged from $8.28 to $4.41 
The company’s commercial transport 
Novembe1 


had dropped so low that it had earned 


deliveries in the quartet 


less than 8c per share in that period 


Douglas Ajircraft’s 19,000 share- 


4 DOUGLAS DC-8 JETLINER: 


will it be smooth sailing in 1960? 


holders could hardly say that they 
had not been warned. Don Douglas, 
who long ago foresaw the time lag in- 
volved in switching from prop to jet, 
notified his stockholders as far back 
as last May of the impending profits 
pinch. 

Last month, when he 
annual report, Douglas once again put 
it squarely on the line. “In contrast to 


issued his 


other recent years,” wrote he, “in- 
come to the company from steady de- 
liveries of new airliners will be miss- 
ing through most of 1959. During this 
period commercial sales will depend 
in the main on the flow of spare parts 
for piston-powered 
rently in service...’ 
Cloudy View. Fortunately, Douglas 
Aircraft can count on a relatively 
stable level of military business 
through this time of Last 
year such volume amounted to nearly 
79% of compared with 68: 
during fiscal 1957. Aircraft such as 
the Navy’s A3D and A4D attack series 
and the Air Force’s C-133 transport 
accounted for about 44 The 
remainder Douglas’ fast 
growing missile programs. Most im- 
portant among them: the Thor IRBM, 
the Nike Hercules air-defense missile 
and the Genie, an 


equipment cur- 


trouble. 


sales, 


of sales 


came from 


air-to-air missile 
with an atomic warhead 

Ove! 
look for new military contracts is ad- 
mittedly rather cloudy. The Defense 
Department has publicly stated that 
the Thor, now being shipped to Eng- 


the long term, Douglas’ out- 


land, will be dropped when present 
orders are filled. There are also ru- 
mors that the Nike Zeus, scheduled to 
Nike Hercules, 

Moreover, Douglas has 


succeed the may be 
stretched out 
recently entered three important de- 
sign competitions and has been unsuc- 
cessful in each of them 

Scorecard For Sixty. Even so, barring 
a complete collapse of its military 
Douglas Aircraft 


headed for very smooth sailing by 1960 


seems 


business, 
For one thing, the burdensome write- 
offs will have been completed by that 
time. What is more, according to con 
pany schedules, 
100 DC-8s during 
million 


Douglas will deli 
1960 1 
each, these 

add up to $500 mi 

than the record $3 

cial volume logg 

Dougla 


“has announced orders for 140 jetliners 


“The company,” says Don 


but, this figure does not represent a1 
limitation to DC-8 sales in the months 


and years ahead.” Thus insofar as any- 


thing can be certain in the aircraft 


business, Douglas’ future prospects 


seemed reasonably predictable last 


month: a short period of low earnings 


followed by a probable new profit 


breakthrough in the early sixties 
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CHEMICALS 


THE MAN TO BEAT 


In chemicals there used to be 

two kinds of companies: du 

Pont and everybody else. 

But today the old champion 

has some very close competi- 
tors in profitability. 


One oF the troubles with being front- 


inner in any highly competitive in- 
dustry is that you often have to work 
just as hard to stay on top as you did 

get there in the first place. So it 
vas with mighty E.l. du Pont de 
Nemours & Co.* Since the early 1900s 
iu Pont first in ind 
first in the US 
Its operating profit 


margin, that vital yardstick of corpo 


has been sales 


assets in bounding 


chemical industry 


rate profitability, had no match in the 
industry In 1951, for 
Pont nearly 


example, du 
38c_ of 
operating 


brought 
dollar 
Union Carbide, its nearest rival 
32.4c. Du Pont 


clearly was the chemical company to 


every 
sales down to rev- 
enue 
brought down only 
beat—if you could 
But in the past few 
Wall Street analysts have wondered 
and wondered 
Pont might 


Was it, they 


Staving or 


years, a few 
whether du 
back 
wondered, having troubl. 
DD remained first in 
sales but such top-notch competitors 
as Dow Union Carbide 
| ng Where, for 
Carbide’s sales were just over half 
1954 
Most 


s the trend of du Pont’s profit ma 


out loud 


not be dropping 


top”? 


and were 


th example, 


closing le gap 


last yea they were 


suspicious of all 


du Pont's it 


71 is great 


Dropping nearly five points u 


31.7°, ), it never recovered 


1 primary test ol profitability 
effi ency du Pont had to 


nt both Dow and Union Carbide as 


now 


npetitors (see chart) 


did not go unnoticed or 
alte running up 

the early vears of the bull 

DD in 1955 at close to 250 


to match 


last 
marke 
topped out 
ome neal 

avel 
thar 
high 


even though the 
me 20 higher 


du Pont hit its 


) 


é tour vears ago 
What's Wro 


etl g gone awry 


Had 


«i 

ng in Wilmington? 
in Wilmington” 
had du 


feeling the effects of 


it it certainly 
beer 
dependence on the 
D Pont’s 


three -quarte! 


textile 


earnings top 


mark 


i Nem 
Price range 
Dividend 
$6. Earning 
: } 


PONT ORLON ACRYLIC FIBER: 


needed 


CHECKING DI 


last one of the nhardet 


that 


Streeters 


vear, Making it 


hit chemical companies at stage 


Wall 


blame 


ot the recession count 


fibe 


tayo! ana 


and cried sales 
the 
chemical company revealed that 
a fourth had cut the ntil the mid-1950 
just 14.5 patents. N« 


first of the 


pointed the finger of 


‘Textiles Last month, when 


giant 
quarter recovery 


year's drop in 


earnings to 


the company revealed by implicatior 


The 


quarte 


that the analysts had been right 
big difference in the 
declared Vice 
Por t Cope land 


textiles 


p actically 
tourtn 
President Lammot 
was the improven 
those 
Pont's 


Not 


nylor 


course no secret that 


i Pont's wross which 


from 1957's record $2 
$1.8 


billion 


fibse 


round ame accoul 


That 


why Di 


t 


of synthetic cellophar 

it was no mystery 

which hit 

t du Pont more than its bis 

U ion Carbide 

fell a mere 6.8 ‘ con 

ith du Pont’s 14.5 

Seventeen. But this 

vhole 


One 


textiles s« 


whose 


Sweet 
story of 
svntne 


long accounted tor 


and at least <o 


LAGGING LEADER | 


50s Dy 


4s 


sales 


Throvat Pont’s n 


the eorly 


Operating Profit Margins Operating Profit Margin: 


Average 1951-55 1958 Estimates —e 
40 Hav nt 


trom 


abl 
Cross Trends 
Union Dow 
Carbide 


Unton Dow 
Carbide 





ability. For one thing, there is very 
little chance of nylon ever again being 
as profitable as in its early days. Not 
only is it now just one “miracle” fiber 
among many (examples: glass, vinyls, 
polyolefins), but many of the 
plastics can outclass it for specialized 


new 


use 

Above all, du Pont is no longer even 
Chem- 
strand, which began production at the 
end of 1953, now has capacity for 100 
million pounds a year, estimated to 
be approximately half du Pont’s. Fur- 
thermore, industry capacity to produce 


the sole producer of nylon. 


the new caprolactam-based Nylon-6 is 
expected to add another 100 million 
pounds by the next year 
this fact that 


rayon pushing 


end of 
Considering and the 
Tyrex, a cord, is 
nylon hard in the important tire cord 
field, only a formidable optimist could 
look for 
prices and profits 

A Closer Race. Du Pont rarely 


its fiscal problems but du Pont Vice 


an upward boost in nylon 


airs 


President Copeland recently indulged 
in a little public complaining. “With 
the selling trending 
“and the 
trend going in the oppcsite direction, 


price index 


down,” lamented he, cost 
it’s pretty hard to recover the margin 
held before.” In, 1959, at least, he did 
not look for 
the trend though profit margins would 
probably improve over 1958 levels 
Not that du Pont was doing badly 
A profit margin of some 29° 


a significant reversal of 


and a 
15°. return on invested capital is not 
to be sneezed at, even in the chemical 
industry But, barring a big break- 
through with a new 
Pont may 


real trouble keeping ahead of 


“miracle” prod- 
have 
Dow 


margins 


uct, du henceforth 


and Carbide so far as profit 
The 


strong, but 


are concerned Was 
still what it all 
seemed to add up to was that without 


champion 
running 


the nylon monopoly to bolster profits, 
du Pont for the first time in years was 
in for a real challenge en its top place 
in the chemical industry 


U.S. GYPSUM’S SHAVER: 


he stuck to his formula 


BUILDING MATERIALS 


BELLWETHER 
OF BOOM 


Vow the building boom is offi- 

cial: super-cautious U.S. Gyp- 

sum is stepping up its 
capital spending. 





Ir ANYONE thinks that 
rugged individualism is a vanishing 
commodity in U.S. business, he reck- 
Clarence Shaver’s $300- 
US 
Big Gypsum has been brilliantly suc- 


corporate 


ons without 


million (assets) Gypsum Co 


cessful in the past five years alone 
it has raised sales some 33 . doubled 
per share earnings and seen the price 
of its common stock more than quad- 
ruple on the Big Board. But USG 
has done all this without so much as 
paying lip service to the big-spending 
slam-bang kind of expansionism that 
mid- 


has become the fashion in the 


US 
US 


very model of corporate caution 


century 
Instead, 


corporate enterprise 
been the 


Not 


penny, 


Gypsum has 


only has it never borrowed a 
but the company has recently allowed 
its huge assets to 


idle 


as much as 30% of 


sit in the form of largely cash 
balances 

When others were expanding and 
Clarence Shaver and his 
aging industrialist Sewell 
stuck to their 


formula for profitability 


merging, 
mentor, 
Avery, stubbornly own 
expand only 
when forced to do so by the pressure 
of demand concentrate instead on 
working existing plants to as close to 
100 of capacity as possible and watch 
As a result, U.S 


Gypsum was able to earn one of the 


every penny of cost 
higher operating profit margins in U.S 
) and average a return 
and better on the 
tually employed in its business 

So close has Shaver 


Gypsum’'s money that building indus- 


business (31 
of 20 money ac- 


been with Big 


rivals have taken considerable 


comfort from the few 


occasions whe! 


he has majo 


launched expansion 


ns. “When U.S. Gypsun 


once 
offic ial 
Open Purse 
Shave the <« 
+¥ 1 


tlon boom OMCclal 


Last 
maadt 
Big Gypsum was stepp 
tal spending program a 
1958's $16.6 
almost three 
$10 million 


ng up its cat 


most 40 ove 


j 
j 
i 


million and to a 
times as great as 


Said Shave ! 


Ss. Gvyt 
04. Pri 
Divid 


level 


1957's 


will 


manutacturing 


include a 
gypsum plant 
Burlington, Iowa and the doubling of 
present capacity at our Ontario plant.’ 

It had taken more than a few up- 
ward thrusts by the economic indices 


pacity additions new 


neal 


to persuade Shaver that the current 
construction 
flash-in-the-pan. 
convinced 


upturn was no mere 
But now Shave 
that U.S. Gypsun 
could use some extra capacity 
Odious Comparisons. To remain the 
U.S.’ No. One 


was clear that Shave 


Was 


produce: it 
would have to 
Commendable as U.S Gyp- 


record was ob- 


gypsum 


expand 
sum’s appeared, it 
vious to industry's experts that Shave 
had paid a price for his caution. Big 
National 
has been creeping up on it 


Where National's sales 


half as 


Gypsum’s nearest rival 
Gypsum, 
in total sales 

than 


years ago, 


were less 
USG’s ten 
thirds as large last year 

Under its merger-minded founde 
Melvin Baker, National Gypsum last 
racked up a 15.2‘, gain in sales 
1957 (to $163 million), an 11.7 
(to $3.53) 
Meanwhile Bestwall Gypsum, small 
est but fastest-growing of the gyp- 
sum-makers, had been shooting up 
like a beanstalk. Its 1958 sales 
15.6 1957: its 
$5.58 a share, up 38 


one 


great as 


they were two 


yeal 
ovel 


rise in earnings per share 


were 
$34 million, up from 
earnings 

To be sure, National’s recent growth 
has been expensive. In the last five 


years, acquisitions and 
with stock 
kept per 


from rising as fast as sales 


expansion fh- 
diluted its 


share 


nanced have 


earnings, earnings 
Nonethe- 
less, the fact is that U.S. Gypsum once 
held 90 
ket. Today that share amounts to m 
than 50 
declining even further 

Profits Come First. This loss of 
tive position would bother 


of the gypsum goods mar- 


more and shows 


signs of 


som¢ 
porate bosses It se 

Clarence Shaver not 
tradition of U.S. Gypsum 
interested in the figure 
n the profit 


Statement 


espect he need apologi 
Shave 


Gypsum 


1 

likes to point 
} 

S break-even 


U.S 


Gypsun 


1958 $265.8 


were 


in) 


78 per sSneé 

Having 

USG 

1959's prosperity. Add 
“We believe the fu- 

both for the 


recesslor 
do better in 
Shaver happily 
ture 


nd fo 


is bright 
the industry 
1959 
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Why every family should have a family doctor... 


pe family should select and become 
acquainted with a doctor before illness 
strikes. Yet, many families wait until sick 
ness or emergency requires a hasty decision 


about the doctor. they will call 


A family doctor, usually a general prac- 
titloner or an internist, can care for about 
85 percent of your family’s illnesses. And 
should you need specialized care, the fam- 
ily doctor can arrange it 

Perhaps the best way to select your doc- 
tor 1s through your local medical society 
or community hospital. They will give you 
the names of several physicians—and you 
may choose one of them with assurance 


that you will be in good hands 


Then, call the doctor and see him for a 
friendly talk—about fees, night calls, the 


hospitals he’s associated with, and what- 


ever else is on your mind 


Then ask yourself these questions: did 


you like him feel at case with him 


would you trust him during critical situa- 
tions which illness often creates? These 


questions are important. For mutual friend- 


ship and understanding are essential to a 


warm doctor-patient relationship 


What are the advantages of having a reg- 
ular doctor? For one thing, he will get to 


know you and your family intimately 

your “medical history,” your response to 
drugs, your normal blood pressure, your 
emotional reaction to illness, and many 


other facts which may be helpful when 
illness-occurs 


He can also ve you the benefits of pre 
Th 


For example, if v 


want to see them at 


COPYRIGHT 1959 — METROPOLITAN LIFE INSURANCE COMPARY 


Metropolitan Life insurance Company 


(A MUTUAL COMPANY) 


1 MaAptson Avenue, New York 10, N. Y. 
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ive 


intervals to check their growth 


keep their protection against comn 


ble diseases up to date 


For others in your family, he 
health counselor. For instanc« 
bothered at times by seemu 


indigestion, headache 


plaints 
ness, or fatigue—you might hesita 
to a doctor whom you do not k 


with a tamily doctor, you'd fee 
over any mental or physic 


upsets you now and then 


Select and become ac 
Keep his nan 


phone number and othice 


doctor now 
spot Known to everyon 
His continuing 

childret TOW 


help you live 





ALL AMERICA IS GROWING——BUT THE FAST-GROWING 
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JUST 
SIT THERE, 
MAN! 


THERE’S NO FREE RIDE on the high costs, low productivity, merry- 
go-round. You end up with less profits every time. That’s why so many 
manufacturers, no longer content just to sit there and take it, are 
“setting off” right now and coming South to take advantage of a double 
opportunity to grow and prosper. 


They know that an up-to-date, streamlined plant can turn out goods 
at a lower manufacturing cost per unit, no matter where it is located. 
And when it is situated in the modern South, many additional benefits 
are automatically acquired. 


Most important of all to many manufacturers is the plentiful supply 
of good workers here—men and women brought up on good work habits. 
Here, too, are a wealth of natural resources economically close by... 
ample electric power . . . efficient transportation ... young, fast-growing 
markets for goods of all kinds. 


It all adds up to more efficient, lower cost production on which to build 
steady, profitable sales. See for yourself . . . “Look Ahead—Look South!” 


SOUTHERN RAILWAY SYSTEM 


WASHINGTON, D.C. 


THE SOUTHERN SERVES THE SOUTH 


MOVE now to a modern plant in the modern South...top combination for 


the increased production efficiency that you are looking for right now! 


YOUNGSTER OF THE “FAMILY” IS THE MODERN SOUTH! 
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Now mailing 
to 59,149 


share owners 


The story of Allis-Chalmers essentially is the story of POWER ... the creation of Power, 
the application of Power, the never-ending search by the Company for ways to improve its own 
powers of production and thereby better its product lines. 
In terms of this pattern, the Allis-Chalmers Annual Report, now being mailed to 
59,149 share owners, presents a broad outline of accomplishments of the Company in 1958. 








HIGHLIGHTS 


Sales and Other Income 


All Taxes 33,189,603 28,489,381 


ves ¢ 


Earnings 19,657,958 819.25] ALLIS-CHALMERS ser 
| 2 and the growing world thi 
Earnings per Share of Common Stock 2.34 2.11 gia Witte oe i 
tic plants and ofl 
Dividends Paid per Share of Common Stock ‘ 2 2 
Shares Outstanding 
Preferred stock 103.635 
Common stock 8.716.016 
Dividends Paid 
Preferred stock 49) 831 
Common stock 270.016 
Share Owners’ Investment in 
Preterred stock 
Common stock 


ned 
tainea 


% Sales or Branch Offices 


@ Manufacturing Plant 


Ss oy] t/ 


ber of al wners | d Report 


Preterred sto i f : Chalmers Manufactu 


é 


Common stoc} < 147 | ( | Shareholder Relations Dept 


1135 S. 7Oth St., Milwauk 
Employes 


Number of emplo 


' 


ie) 


Payrolls 093,408 87.590 
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VACHINE TOOLS 


A SPECIAL 
TOLERANCE 


Remarkably stable in an up- 

and-down industry, Sund- 

strand Machine Tool has 

shaped its own doctrine of 
surviwal. 





WHILE machine tool orders continued 
to dawdle uncertainly last 
month, one top toolmaker took a hard 
La- 
“We're going to have to 


along 


look at his company’s fortunes 
mented he 
increase our new business by 35‘, to 
subsist, by 50°, to get back to normal, 
100°, to reach capacity. The 
trouble is that I don’t see where this 


or by 


new business is going to come from.” 

Another toolmaker, however, has 
no such Word from Rock- 
ford, Ill, headquarters of Sundstrand 
Machine Tool Co.,* made it official 
that middling-sized Sundstrand had 
nothing at all to lament. While 
rivals were suffering, Sundstrand had 


its sales 3.2° 


worries 


boosted last year to a 
record $80 milion, earned a tidy $2.10 
per share—just 10° less than in 1957 
By contrast, five other 
major machine tool companies showed 
decline. 

Hydraulic Lift. It wasn’t that Sund- 
strand President Bruce F. Olson had 
some special secret for avoiding the 
capital goods recession that occurred 
last year. Far from it, an Olson aide 
explained: “Our machine tool opera- 
tions dropped just like everyone else's 
But we're pretty well diversified. Ma- 
chine tool sales are just not as big in 
our picture as they used to be.’ 


earnings of 


an average 67‘ 


That this is so owes greatly to a 
legacy of 


handed 


management doctrine 
Sundstrand’s 42- 
fathe: 


com- 


down to 
Veal -old 
Hugo L 
pany 
1949 


diversification 


president by his 
Olson, who bossed the 
1926 


until his death in 


A great and early 


from 
believer in 
Olson Senior had tried 
his hand at making adding machines 
oil burner pumps and 


many anothe! 


stabilizing sideline, wound up with a 
promising specialty 


icts for the 


hydraulic prod- 


automotive and aircralt 


ndustries 
Shortly World Wai 
sundstrand picked up valuable experi- 
! Hugo 
Ulson s hydraulic technicians came up 
that 
ned to have a lot of potential A 


after II, in whicl 


ence as a military subcontracto! 


with a spectacular new device 


ne Tool Co Traded 
Price range (1958- 

157,. Dividend 1958 
ndicated 1959 payout: $1 
Earnings per share 1958) 
$47.2 million. Ticker t 


stock 


‘otal assets 
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constant speed drive, it did for air- 


craft roughly what hydrauli 
Put into 
1948, the constant speed 


drive was first used in 


trans 
mission does for a cal 
production in 
Convair’s B-36 
intercontinental bomber and 
instantaneous hit. Today it 
most of the major military 
jet aircraft 

Fly in the Ointment. As a 


nan and 


Was an 


goes into 


' , 
and civillal 


Sund 
boss of the ny 
young Bruce Olson 


) 
hoor 


sion, 


got a ground education in his 


father’s doctrine. So when he became 
president in 1949, he was fully primed 
to push Sundstrand's 
The results have 


been impressive. By 1957, Sundstrand’s 


sales of speed 


drive “sideline.” 


% Change in Earnings Per Share (1957-58 


BALANCED 


Machine tool makers had the 
worst of it during the 1958 reces 
sion; earnings of many dropped 
to postwar lows. One contrary 
standout: Sundstrand Machine 
Tool, whose earnings per share 
dipped only 10%, thanks largely 
to a growing stake in aviction 
parts. 








/ 


100 


577 ovel 
Meanwhile 
Machine which 
best showing among the 
tool 
increased its sales just 348 

But there real fly in the 


ointment 


sales had gained a lofty 
their 1947-49 average 
Cincinnati Milling 
turned in the 


majo machine specialists had 


Was a Vel 


booming sales notwith 


standing the! wi proportior ate 


t ‘ ing mpared to. the 
| 


rise l 


oii al Jalt n per s 


t is doubtful 


would be really 
the clock back ; 
ng stability 


Asa result of Su 
groundwork to 
more profitable d 
commercial field 


More 


osting or tr 


Extra Frosting? 
a special fi 
when there is a solid 
orders F< 
longer a 


Sundstratr 


chine tool 
is no 
ness tot 
ching toolmake 


i ich oO 


FINANCE 


BUY NOW, 
PAY LATER 


GMAC's latest annual report 
throws a good deal of light 
on why rival automakers are 
enviously eyeing GM's stake 
in the anto finance field. 


much in the 
A U.S. Senate com 


whether to bar 


AvTo financing was very 
news last month 
studied 


mittee auto 


manufacturers from financing the sale 
of their own products 


mulled 


Ford publicly 
enter the fi 
Chrysler let it be 
stab at 
end the 


its plans to re 
field. Even 
that it 


money -lending 


nance 
known might take a 
the 
business 

Why All the Fuss? rly this month 
Wall Street got its annual look at just 


how 


auto 


profitable the $15 billion auto 
business can be. The 
the release of the 
General Moto 


rinance occa 
annual 


Ac ce ptance 


sion Was 
re port ol 


Corp., wholly owned ancing ib 
sidiary of the natior ading 
make 

As usual, th 
GM 


60 out ol ¢ 


auto 


ned good 


" 
news to Vi ore 


t e in rece! 


GMAC gi 


etall redl 


Against the Trend. GMAC 


‘ 


of retail t 


did slip 17 
In this they 


allme! conti 


totalir $3.2 billion 
were simply reflecting the 
But, sur 


climbed 


national automotive 1 
prisingly, GMAC'’s net income 


15.8 to $53.3 millior 





The improvement, exnlained Presi- 
dent Stradella, resulted largely from 
a lower tax bill and an adjustment of 
loss reserves. This adjustment, made 
possible by higher than needed re- 
serves for bad debts in past years, 
served to counteract the 1958 slump 
for GMAC. In 1958, for example, the 
finance company’s actual operating 
profit (before the reserve adjustment 
and federal taxes) slipped about 
15%. But Stradella neatly trans- 
ferred loss reserve funds to income. 
When the auto picks up 
again, Stradella will build up the loss 
reserves to keep them proportionate 
to the amount of outstanding credit, 
will be drained 
trom the income account 

More on the Cuff. Whatever the 
technicalities of GMAC’s bookkeep- 
ing, one thing was beautifully clear: 
auto very profitable 
Using only $295 million of 
its own capital and borrowing the rest 
of around 354%, 
GMAC was re-lending the money to 
car-dealers at an 


business 


and some dollars 


financing is a 
business. 


at an average cost 


effective interest 
rate of close to 9°°. Result: a return 
of 18.1% on GM's equity in GMAC 

Sweetening the 


whole situation is 


the steady rise in the percentage of 
new cars bought on credit. Before 
World War II between 40°) and 50°, 
of all new cars were sold on the cuff 
The total 
to 66° in 


raced across the 50°; level 
1952 and in the last two 
years has held a little below that level. 


With the 


(averaging 


terms of financing rising 


29.8 GMAC 
last year), the increased profitability 


months for 
is obvious. All of which goes a long 
obvious 
and Ford to 
efforts to bar 


way toward explaining the 
determination. of GM 
battle Congressional 
them from the field 


GMAC’S STRADELLA: 
helped by higher loss reserves 


TEXAS GAS’ ELMER: 
hit by the hard sell 


VATURAL GAS 


TO LIST OR 
NOT TO LIST? 


Here and there, gas pipelines 

are abandoning the over-the- 

counter market for the Big 
Board. 





Last month, when President William 
M. Elmer 
Corp. announced plans to seek listing 
on the New York Stock Exchange and 
two some Wall 
Streeters thought they had spotted the 
sort of thing they like most to see—a 
trend. As late as 1957, only three of 
the nation’s eight biggest natural gas 


of Texas Gas Transmission 


regional exchanges, 


pipelines had seen fit to list their com- 
Just year ago, 
Tennessee Gas Transmission, the U.S.’ 


mon one however, 
second largest pipeline, made its way 
onto the Big Board. Now 


was doing the same 


Texas Gas 


“Tennessee's decision,” 
Texas Gas official, “didn’t neccessarily 
We decided that the time 
had come when listing would be good 
stockholders. This 


widely known 


explained a 
trigger ours 
will mean 


for ou 


a more stock with 


added 


cities where you can't get a published 


prestige. There are countless 


over-the-counter report on you 
common once a week.” 

The Promoters. Despite such argu- 
ments, in the past the major pipelines 
have been anything but eager to ob- 
tain listing. El Paso Natural Gas, an 
oldtimer, went on the New York Ex- 
change way back in 1936. Southern 
Natural Gas became listed in 1941, 
and Panhandle Eastern in 1944. Until 


recently there had been no others 


Still trading over-the-counter are 
Texas Eastern Transmission, Trans- 
continental Gas Pipe Line and Colo- 
rado Interstate, all of them able for a 
good many years past to meet listing 
requirements. 

Yet in the some 
liners, very 
advantages in sticking with the over- 
the-counter market. Among the big- 
gest and most frequent borrowers in 
U.S. industry, the gas 
have established 
lationships with the big underwriting 
firms that take the responsibility for 
making a market in pipeline securities 
Their job is to trade common at good 
mark-ups to hundreds of small over- 
the-counter dealers, who in turn pro- 


opinion of 
there are 


pipe- 


some solid 


transmitters 


close working re- 


mote it intensively to their customers 
in the hope of making a big profit 
themselves. 

For the pipeline operator, this ar- 
offers 
attractions. Given such avid sponsor- 
ship, the transmitter can usually count 
on ready sale of his securities, and he 
is often given preferential treatment 
by his underwriter. This arrangement, 
difficult 


says one 


rangement several important 


moreover, is psychologically 
to break. “It is 
veteran gas analyst, “that the pipe- 
rather chary taking 
lucrative market from 
their financial backers.” 

Glass Houses. Where 
leave the smaller shareholder? 


obvious,” 
lines are about 
this away 
does all this 
There 
is, of course, a customary tinge of blue 
to listed stocks, occasioned by insti- 
tutional Big Board 
monitorship more, the in- 
who unlisted 
rities is always handicapped in fol- 
lowing market prices, which in many 
cases are not readily available in the 


purchases and 


What's 
trades in 


vestor secu- 


financial pages of the nation’s news- 


risk of 


over-the-counte 


papers. He thus runs 


some 
falling victim to 
scalpers 

In the case of the pipelines, how- 
risk of unlisted 
Many 


banks 


ever, the over-all 


trading is shaved a bit large 


corporations, notably and in- 
surance companies, shun listed status 
making a full 
Since 


to avoid disclosure of 


financial information pipelines 


are regulated companies howe vel 
they must report such informatior 
On the Big Board or off, the 


as transmitters are forced to live iu 


anyway 


glass houses 
Nevertheless, if such institutions 
the New York Stock Exchange have 
I remaining holdouts 
soon be in the fold. Says Trans 
Clyde McGraw “We 
have been actively solicited by the ex- 
Their 


aggressive as life insurance salesmen.” 


their way, the 


may 
continental’s 


changes representatives are as 


In the case of Tennessee Gas and 
Texas Gas, at least, that aggressive- 
ness apparently paid off. 
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BISHOP NATIONAL BANK of Hawaii 


HAWAII'S LARGEST BANK—100 YEARS OLO 


“és? 


we 


“Wattonal POST-TRONIC machines save us 53% annually 
on our investment!” 


—BISHOP NATIONAL BANK of Howaii 


fele 


t, and hove installed ten 
C* machines 

-TRONIC machines take 

tional machines, o 


+ 


sna ft 


r space 
t “TRADE MARK REG. U.S. PAT. OFF 
savings and benefits r investment 


the various electronic operat 


y ) 
nlace ’ Ne estimate Not } ‘ , JIC 
sin noet . 7) ie 
} t | 
ther imnort 
et ns * 
-ause the POST-TRONIC machines to 
« mich af the work automaticoa _ shoo National Bon ‘ Iwo 


ACCOUNTING MACHINES 
ADDING MACHINES + CASH REGISTERS 


1039 OFFICES IN 121 COUNTRIES * 75 YEARS OF HELPING BUSINESS SAVE MONEY 
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b England 
vacations 


'Wast all year 


New Englanders take their play 

just as hard as they study stocks, 

run their banks, publish books, 

research new products, pioneer new industries, 
teach school or build new homes, 

roads and factories. 


New England’s alive today ... to both business and pleasure. 
It’s a wonderful place to visit — 

but an even better place to live and do business. 

New Englanders are alive to new ideas, 

new jobs, new opportunities. . . 

to living life fully the year ’round. 

Your plant or your business can prosper here. 


q This thriving region’s largest electric utility system, 
New England Electric, lies in the heart of the world’s 
most diversified industrial area, serves over 4,700 in- 
dustrial firms and more than 1,000,000 customers. 


rt he 


en ae 


tec rpc syst 


NEW ENGLAND ELECTRIC SYSTEM, Boston 16, Massachusetts 


30 
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STEEL 


MORE OF 
THE SAME 


George Humphrey has a sim- 

ple plan for National Steel's 

future: $300 million worth 
of the same. 


Georce MAGorrin HUMPHREY, Mich- 
igan-born lawyer, steel magnate, one- 
time Treasury secretary and hunting 
companion of President Eisenhower, 
flair for doing 

But he has 
impressed by 


had a 
things in a big 


has always 
way 
been 
size. “We are,” he once 
National Steel Corp., 
ested in being good than big.” 

As chairman of the fifth ranking 
US Humphrey has 
Instead of trying to 
broaden National’s product line, he has 


neve! mere 
said of his 


“more inter- 


steel producer, 


kept to his word 
long insisted that the company con- 
centrate on turning out Just two majo! 
products—sheet and strip steel for the 
industry and tin plate for the 
“We want,” he likes to 


tell would-be diversifiers, “to excel in 


auto 
canmakers 


rather than to 
try to cover every type ol steel pro- 


our particular lines 


duction.” 
Dimmed Lustre. Humphrey's deci- 
sion made a certain kind of sense 
But it tended to hold National 
Steel back in the headlong postwar 
expansion of the U.S. steel industry 
Where U.S. Steel boosted its 
77° between 1948 and 1957 and 
Youngstown gained 80°, National's 
volume climbed only 47°. Once dis- 
tinguished as the only major producer 
to operate profitably right through 
the Great Depression and long the 
proud possessor of the fattest profit 
margins in the industry, National lost 
a great deal of its lustre in the Fifties 
Not unnaturally all of this has led 
in recent months to a good deal of 
speculation. Would Humphrey aban- 
National's two-product concen- 


also 


sales 


don 
tration and broaden its product line 
in the interests of growth? Persistent 
that there 
disagreement between Humphrey and 
National President Thomas E. Mill- 
sop who reportedly wanted National 
to invade new markets. By early this 
Wall Street was buzzing with 
that Humphrey had finally 
changed his mind. 

Still Single-Minded. Last 
strong-minded Industrialist 


rumors suggested was a 


yeal 


reports 


month 
Humph- 


National Steel Corp 
rent price: 85',. Price range (1958-59) 
85!.; low, 47',. Dividend (1958): $3 
cated 1959 payout: $3. Earnings per 

1958} $4.80. Total $670.8 
Ticker symbol: NS 


Traded NYSE. Cur- 
high 
Indi- 
share 


assets millior 


FORBES, MARCH 15, 1959 


$300 million says they’re right 


rey disappointed the 
Unve National's 
program, Humphrey left no doubt 
that what he had prescribed for Na- 
of the sams Hun 

rey and President Millsop did say that 
National : 


over the 


rumor mongers 


ling new expansion 


tional was more 
would spend $390 millior 

But the 
spending will hardly change the fac 
of National Steel A nev 
Lake Michigan, 
a site bought for 


next three years 
plant on 
east of Chicago (on 
expansion in 1929) 
will be a finishing mill only, concen- 
trating on hot and cold-rolled sheets 
electrolytic tin plate 
steel coils—all presently on _ the 
marketing list of either National's De- 
troit or West works The 


new plant will be supplied with ingots 


and galvanized 


Virginia 


from an expanded Detroit operation 

In one way, however, the expansion 
program could serve to broaden Na- 
tional’s list, 


automakers 


customer lessen its de- 


Once 
begins 


pendence on the 
Chicago plant 
operation, National plans utilizing it 


its new area 
to process steel from its Detroit plant 
at times when auto buying is low. In 
slow times the Chicago mill also will 
build up its steel inventory so that it 
can take Chicago 
even when all of Detroit's ingots are 
The Chicago plant 


care of customers 


needed at home 


VATIONAL STEEL BLAST FURNACE: 


concentration vs. diversification 


not due to go into before 
the end of 1961 at best, is expected to 


make an effort from the outset to cap- 


operation 


ture some of the lucrative food con- 
tainer 
Dollars Spent for 


things were going last month 


business in the midwest 

Themselves. As 
National 
very well with its present 
plan. In the third 
leader in the rebound from the re- 
National's ea 
to $1.47 pel 
earlier even tho 


$150 


was doing 
quarter it Was a 
cession ings climbed 
share trom $1.08 a 
million 

1958 aided by 

brought 

Cur 


Toreset 


chases lume of $159 n 


about 


earn % of $7 o 1 nis ar tor 
Nati nal Stee 
the record § 
$7.09 
With this type 
, 


kely to be a 
about Humph: 


l VP \ ud approach 
7 


5S I arn 1956's 


than t ry 0 COV very type 


of steel productior mphrey 


he preferred to let his actions speak 
for him. As one aid ut it: “Mr 
Humphrey thinks that $300 million is 
that he 


thinks we're in the right line of busi 


a pretty good way of say 


ness 


BONDS 


ROAD TO 
SOMEWHERE? 


With turnpike earnings im- 

proving, what are the chances 

for West Virginia's Turnpike 

and its partially defaulted 
bonds? 


In the 
empt 


intricate hierarchy tax ex- 


bonds, turnpike issues have 
usually 


Unlike 


generally 


place 
they 
power to 


occupied a very low 
State ol city issues 
have no 
thei: 


pend on actual traffix 


taxing 


guarantee payment, must de- 
revenues whic h 
have often fallen far short of estimates 
before the 


Furthermore 


made roads were opened 
additional financing has 
either to 
complete roads, link them with other 


further 


sometimes been called for 


highways o! pre vide access 


routes in the hope of achieving an in- 
crease in revenues 

But last month the Street was alert 
to some of the most encouraging re- 
ports on turnpikes to rea h it for 
Business recovery was 
reflected in briskly 


nation’s 


several years 
being currently 
meters on the 


Best of all, the 


ringing toll 


recession 


turnpikes 





had hurt the highways much less than 
had been feared. 

Such established, already prosper- 
ous roads as the New Jersey, Garden 
State, Ohio, Pennsylvania and Florida 
Turnpikes further increased thei! 
revenues last year. The Kentucky 
and Maine Turnpikes which barely 
debt 1957 
obligations substantial 
the 
though 


service cleared 
with 
margins last year. Even 
Kansas Turnpikes, 
debt 
achieved good gains in revenues 
But toll 
still 
and wan as a disappointing dramatic 


earned in 
their 
Indiana 
still 


chat Zes, 


and 


not earning service 


Point Proved. road 


month 


one 


issue last hung haggard 
example of the risks involved in toll 
road Over the humpy Alle- 
gheny foothills West Virginia’s beau- 
tifully engineered 
still stretched 


benefit 


bonds. 


“road to nowhere” 
its 88 miles for the 
of a trickle traffic that 
little half 
the dollars it needed to pay its way 

For the West Turnpike 
there was little promise in the spring 
1958 fell 
legislation 


ol 


brought in more than of 


Virginia 
Earnings 


1957 


the West Virginia Legislature to re- 


reports in again 


from Unless passes 
lieve the turnpike authority of police 
ol 
line tax revenues, Wall Streeters see 
little able 


more than one interest coupon a veal 


costs and to award it a share gaso- 


hope of it being to pay 


out of two. Even with such assistance 
revenues may still not be able to cove: 
more than about 70 of interest ob- 
ligations 

Link Withéut a Chain. Was West Vir- 
ginia’s toll road, then, a hopeless case? 
Not everyone on Wall Street thought 
“Some shrewd 


so investors,’ said a 
leading bond broker, “are quietly buy- 
ing West Virginia Turnpike bonds at 
between 50 and 60. Why? Because they 
believe that within’ half a decade or so 
that road will be 
est charges—and more from then on 


Many 
him 


earning its inter- 


agreed with 
Though it only 
Charleston to link up state roads nea: 
the Virginia the pike is 
potentially the important link 
in a major highway running from the 
industrial Great Lakes region the 
agricultural southeast. The trouble at 
the moment is that it is a link without 
a chain 


road planners 


runs trom 
border 


most 


to 


But when Interstate Route 77 
is built, the “road to nowhere” will be 
part of a highway running from Ohio 
to North Carolina 

“And that,” 
gether with 
West Virginia as a chemical center, 
will make the West pike 
what its planners hoped it would be- 
come.” All municipal bond men de- 
voutedly hope it will For 
one such default can well give all toll 
road bonds a bad name 


the broker. 


developement 


said 
the 


“to- 


ol 


Virginia 


and soon 


CHEMICALS 


REVERSE IMAGE 


Foy’s gospel finally con- 

vinces some traders that 

Koppers is on the way up— 

in spite of a current earn- 
ings sag. 


For the best part of a decade, Fred C 
Foy has been preaching on the fine 
future for the company he heads, 
Koppers Co., Yet Wall Street 
has visible apathy toward 


Inc.” 
shown a 
Foy’s evangelism, and Koppers’ com- 
mon has consistently sold well below 
book Yet last 
for 1958 which 
cheerful 


month, after a port 
anythi 
20 to 


Hut 
$260.6 


was 
sales down 
million 
to 


suddenly 


earnings off an even soggie! 
$2.62 The Street 


seemed to be sharing Foy's 


32 pel share 


own optimism 

A spatter of brokers’ bulletins sug- 
gested better things ahead, with some 
the stock price 
over the next few years will keep pac: 


chartists predicting 
with Foy’s enthusiastic earnings ex- 
pectations (see chart). And Foy him- 
that 1961 
earnings from manufacturing 

will last totals, 
counting the frosting to be supplied 


seif is predicting by his 
alone 
double year’s not 
by its big construction and engineer- 
ing operation 

Obviously, the wasn't 
the outlook 


Koppers construction and engineering 


optimism 


based on near-term 


NYSE. Current 
high, 49', 
Indicated 
1958) 
Ticket 


Koppers Co. Inc. Traded 
price: 4944. Price range (1958-59 
low, 34! Dividend (1958) $2 05 
1959 pavout: $1.60. Earnings per share 
$2.62. Total assets $199.9 nillion 


symbol: KOP 


CLASSIC PROFILE ? 


Long given the cold shoulder by Wall 


Street professionals, last month 


Koppers Co. common emerged as 
something of a popular Street favorite 
Reason: in rising past 45, KOP had 
formed what point & figure buffs 
regard as the classic profile of a 
‘fulcrum’ bottom reversal, raised 
“probable” upside targets as high as 
75 on 3-point price reversal charts 
shown), 84 on |-point charts. Result 
an unaccustomed rash of bullish brok 
ers’ bulletins predicting better things 


ahead for Koppers 
(F 


mM 


is oriented largely toward the steel in- 
dustry, which is showing no tendency 
immediate growth 
convulsion. Its heavy investment 
$100 the 


has been mainly in poly- 


toward another 
In 
million ove: 


plastics past 


four years 
ethylene, 
plastics which at the moment are in 
oversupply, holding profits down. Ac- 
tually, about two thirds of Koppers 


polystyrene, and some othe: 


$66-million volume drop last year was 
fall off In fact 
that 


about n 


due to construction 


Says Foy, a furthe: drop in in- 


come will just atch 


to 15 


this yeal 


an expected 10 rise in mar 


facturing sales 
Clearly, then, what Wall Street saw 
was the f long-term gai! 


ol 
Unde Foy 


couple of solid money-makers in hi 


prospect 
any conditions, has 
long-established tar products divisior 


and 


which processes more than 20 


in his wood preserving division 


al 
the U.S 
expects 


pressure-creosoted wood in 
And The Street apparently 
with Foy, that in plastics “demand will 
catch up in a few years and plasti 
will become really profitable business 
both 


manutacturu 


The nice thing, from 
that if the 


rations can pick up the expected 


View- 
points, Is 
ope 
volume, construction and engineering 
supply a fine frosting. Foy pointedly 
notes that. though that business may 
be up and down, “it has practically no 


Investment in property or machinery 


and has not lost money in the past 40 
1957 


when construction ran to 31 of total 


years. In a good year, as in 


heavily to net 
that 


more 


gross, it contributes 


And, 


inevitably 


it’s a cinch when steel 


starts expanslol 


that 


Koppers will get a big piece of 


business 


KOP-3PT Reversals 


August 1956 High) 


1957 
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| Buildings...Color...and 


color—a major new advance in pre-engineered buildings brought 
to you by National Steel through its Stran-Steel Division 

Now for that new store, manufacturing plant, warehouse or farm 
structure, you can select a fine building made of steel, with the 
special elegance of one or more lustrous Stran-Satin colors: blue, 
green, rose, bronze, white or gray. 


Yes, National adds the magic of color to the many features ana 
functions that have already made Stran-Steel buildings a main- 
stay of commerce, industry and agriculture. For here are easily 





aa 


Now you can have a modern building in beautiful factory-applied 
i Pr 


























insulated buildings that cost less to heat or co ndsome 


buildings that are low in first cost ntenance, too 


Pre-engineered buildings in factory-applied are typical of 
the many continuing advances that Nation: teel brings to 
American industry through its six major divi 
Steel Corporation, Weirton Steel Compar 
tion, Enamelstrip Corporation, The Hanna | 
National Steel Products Company. 


Gsreat Lakes 
n-Steel Corpora 


ace Corporation, 


*For descriptive literature, write 
Stran-Steel ¢ orporation, Detroit 29. Mici 


ran 


NATIONAL STEEL CORPORATION, GRANT BUILDING, PITTSBURGH, PA. 





FROM THE OCEAN come hundreds of subjects for study 
and experimentation at the U. S. Fisheries Research Labora- 
tory, Pascagoula, Mississippi. Harvey R. Bullis, shown here, 
heads a staff of 48 scientists, fishermen and technologists, 
who constantly seek new ways of catching, processing, mar- 
keting and preparing seafood. First successful system of net 
trawling for red snapper has been an important recent contri- 
bution to the Gulf Coast fishing industry. 


CHROME STRIPS FOR AUTOMOBILES are inspected 
at one of the Valdosta, Georgia, plants of Metal Products 
Division of Thompson Industries, Inc. The company has six 
metal fabricating installations within 50 miles of Valdosta 


THE SOUTH TRADES with the world! Fast growing, deep 
water port of Pensacola now handles double the number of 
vessels it did in 1950. Varied Southern-produced goods and 
locally manufactured paper, lumber, creosoted poles, ferti 
lizer, nylon yarn, naval stores and soya bean meal and many 
other products are exported from here and more than a 
dozen other Southern deep-sea ports 


II across 


dixie You see 





increasing landmarks of progress! 


ndustrial smokestacks ...city skyscrapers ...fine dwellings —in the Southland, 
new signs of progress appear daily in this phenomenal regional development ! 

Before the day of modern farming techniques, cotton crops were devasted 
regularly by the boll weevil. So, farmers turned to growing other crops instead 
... Marking the beginning of today’s important agricultural diversification. 
And, in one city, Enterprise, Alabama, a monument was raised about forty 
years ago to the indirect cause of prosperity in that area — the lowly boll weevil! 

Agricultural diversification is but one phase of the South’s present march 
forward. Ten thousand manufacturing plants have come into Dixie since the 
end of World War II. . . bank deposits also have increased by $6 billion . . . 
and retail sales by $5 billion — reflecting a rate of growth greatly outpacing 
that of the nation as a whole! 

Electric power use in the area served by the operating companies of The 
Southern Company has tripled during post-war years. These affiliates of The 
Southern Company — in Alabama, Georgia, Florida and Mississippi — will 
further increase generating capacity by 1,397,250 kilowatts, spending over 
one-half billion dollars for these and other new facilities in the next three years. 


The last half of the twentieth century belongs to the South! 


THE SOUTHERN COMPANY 
Lig 


ATLANTA - 1330 W. PEACHTREE STREET 
BIRMINGHAM ~- 600 N./8 TH STREET 


Alabama Power Company 3irmingham, Alabama 
Georgia Power Company . . Atlanta, Georgia 
Gulf Power Company Per a, Florid 
Mississippi Power Compar 


Southern Electric Generat 


MONU MENT TO THE BOLL WEEVIL cotton pest stands in Enterprise, Alabama, a symbol 
of diversification from cotton to peanuts and other crops in that area. It is located in the “Peanut 
Capital of the World”— part of the areas in Alabama, Georgia, Florida and Mississippi which 
produce half of America’s peanuts. Pretty Shirley Davis, current queen of Alabama’s Ann sal 
Peanut Festival, holds aloft peanuts, one of the products which has helped to build the agricultural 


and industrial prosperity of the South 








Millions of Dollars 
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UNION CARBIDE CORPORATION STs eo oe oo 
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1958 Annual Report Summary ——— 


1958 1957 - 


Sales $1,296,532,373 $1,395,032,817 
Net Income ; 124,936,845 133,740,818 
Per Share are are L 4.45 
Dividends Paid 108,307,512 
Per Share 3.6 3.60 


0 
1949 50 ‘51 "52 '53 ‘54 "55 ‘56 ‘57 "58 


Earned Surplus , ; of. 605,530,309 Net Income and Income Taxes 








: oe , : Millions of Dollars 

Current Assets $ 653,350,3! $ 639,190,691 ete 
eee 
Current Liabilities 213, 20: 216.302.892 100 + 

















Total Assets ‘ 376 1,456,353,350 80 ++—-+- 


60 ae wae a=e © 
40 ++ 
Shares Outstanding 30,093,183 30,067,123 20 +++ 














Number of Stockholders 126,739 123,943 — 
1918 '20 ‘25 ’ "35 +40 
Number of Employees 71.500 77,000 Dividends Paid 











Thousands 

140 ; 7 
120 bones 
Copies of the complete 1958 Annual Report of Union 

Carbide Corporation will be furnished on request 100 ae ee 
An illustrated booklet describing the products and 
processes of Union Carbide also 1s available. If you 
wish copies of these booklets, please write to the 
Secretary, Union Carbide Corporation, 30 East 


42nd Street, New York 17, N. Y. 
23 '3 ’ ’ 45 
Number of Stockholders 
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FARM EQUIPMENT 


SHOVE THAT DIRT 


Some start fast, some slow— 

but farm and earth-moving 

equipment makers think the 

big year they ve been waiting 
for is finally here. 





For several makers of farm 
and earth-moving equipment have had 
to hedge all predictions 


doubletalk 


“short-term.” 


vears. 
with 


high- 
sounding about “long- 
The long- 
look 
but the short-term push never 
seemed to started. When the re- 
again threatened to 


into future big 


and 
projection 


range” 
range continued to 
good 
get 
cent recession 
cut sharply 
both the and the long- 
range views got a little cloudy 

But suddenly, during the past few 
months, the 


income 


projec ts 


short-term 


vision brightened 
the 


program opened up and construction 


again 


Farm rose, road building 


awards were reaching for new peaks 
For the makers of the big 
crawlers, all this spelled bigger orders 


tO! new 


hungry 


equipment and, more im- 
portant, better prices 

In the Nick of Time. As 
any in the industry 
Allis-Chalmers 
The 


slowest of 


typical as 
was the outlook 
Mfg. Co last 
month final winter period, often 
the the actually 
brought the happiest time of all. For 
its final quarter, ended Dec. 31, Allis- 
Chalmers’ moved up II‘ 

the year before to $127.9 million 
profits better than doubled 
fact, it 
quarte! 


for 


year, 


sales ove) 
and 
from 35c 
only 
which kept 
the full 
from sinking 


$2.11 hit 


a share to 72« In 
that soaring 

Allis-Chalmers’ 
($2.34 
the 


Was 


earnings fo. 


yea per share) 
below 
in 1957 
It was anothe: 
future look best 
petitive rat-race the industry has been 
running for several years: A-C’s profit 
that final 


compared with only 


ten-vear low of 


that made the 


considering the com- 


item 


return on sales in quartet 
was up to 4.7 
26°, a year earlie 

Not So Lucky. One company, 
ever, did have a gloomy note to sound 
Instead of a profit, International Har- 
vester Co.+ had a $3.6-million Joss to 
moan about, for roughly the same 
The villain in this case was a 
strike that 


how- 


period 


nine-week closed almost 


Allis-Chalmers Mfg. Co. Traded NYSE 

price: 285,. Price range (1958-59) 

low, 22's. Dividend (1958): $1.25 

Indicated 1959 payout: 31. Earnings per share 

1958 ) $2.34. Total assets: $468.7 million 
Ticker symbol: AH 


International Harvester Co 
Current price: 42! Price 
high, 44; low, 27. Dividend 
cated 1959 payout: $2 

1958) $2.65 Total 
Ticker symbol: HR 


Traded NYSE 
range (1958-59) 
1958): $2. Indi- 
Earnings per share 
7 million 


assets: $1,025.7 
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HARVESTER’S 


JENKS: 


an unpleasant dose of red 


all of IH’s production faci 


f) 
isCadi 


quarter ended January 31 
Even for Hai 


far trom 


the gloon 
With its 


$173 


veste! 
unalloved 


closed, its deliveries (at 


were only some 21 below 


open year-before period 
strike did provide a welcom«s 
to cleat 


Fon 
Harveste1 


out fairly heavy in 


ivento 
that me 


delivered from warehouses 


instance, during riod 
$50.8 million worth of farm equipn 
alone, only $3 million less ir 


category than it had sold the 
before 

For the rest of this ‘ 
Harvester President Frank W. Jenks 
bullish as All 
Robert S Steve 
Stevenson, in the a 


admit 


yeal In | i¢ A 
sounded at least as 
Chalmers’ 
spite ol 
will 


pleasant picture, 


being “cautiously optimistic Jenks 


however, not only looks forward to 


good business for the rest of the yea 
that he'll 
up the volume and profits that wer¢ 
first 
Jenks 


but is confident also pich 
lost during his 

Full Blast. vith 
the warning that possible strikes i 
the rubber and steel 
backfire against 


also notes that the 


quarte! 
does hedge 
industries could 


Harveste1 But he 
bac klog ot ae ale ! 


hand for 
projects is the lar 
peacetime 


and customer orders now on 


all our major gest 


for any period in recent 
It looks so good, he adds, that 
thing that limit Har- 
vester’s volume in the second quarte: 


will be ow 


years.” 

the only might 
and 
ti oulk 


ybody in 


capacity to produce 
And bette: pl 


p! ofits for ¢ 


ship goods 
bette: 
the industry 


ices 


mean 


OIL 


THE BOLD 
INVESTOR 
4ll outgo and no income 
makes Jack a poor boy. Hav- 
ing made the outlays, Phil- 
lips Petroleum = awaits the 
payback. 


i citizen 
of night, “All thi 
t Nave ] got to 
Kenneth Stanley 
of Phillips Petrols 
ght 


wondel 


wha 
Cha rman 


pent many an ponae 


he could start talking abou 
well as 
Input 
Phillips has 
$791 


vestment 


Over the past 


been pou 


wo th ol 


11 
milion 


little apparent payback 


million of it was sunk i 
ce veloping oil and 


about $215 million of 
manutlacturing ventures 
petrochemicals: much of the 


into Improving the company 


keting and transportation set 
All the Phillips’ net 

has remained just about whe 

Fron 1955 1957 


while, 


through 


PULLING A PHILLIPS PETROLEUM DRILL PIPE: 


some of the outgo is coming back again 





PHILLIPS PETROLEUM’S ADAMS: 


is fortune beginning to smile? 
inched up only from $2.78 per share 
to $2.80. Last year, of course, Phillips 
took its lumps along with the rest of 
the oil industry; its per share net fell 
off 12°, 
1950 
Now, at long last, Boots Adams can 
look upon the welcome sight of some 


to $2.45, its lowest point since 


of his outgo coming back again. For 
one thing, he notes, the considerable 
cost ol new concessions, explorations 
and drilling in Venezuela has finally 
been justified by major strikes mad 
just last which 
should start flowing this yea 


year, from revenues 

Highe1 
recent prices on natural gas, with con- 
sumption on the rise, are 
write off the heavy 


additional gas reserves. 


helping 
investment in 

The millions 
poured into expansion of key mar- 
keting outlets, particularly in Phillips’ 
effort to crack the lush mid-Atlantic 
and southeastern states, is also start- 
ing to pay off as both 
and gasoline prices move up over last 
year’s levels. 


consumption 


But one swallow does not mean a 
summer, and Adams carefully warns 
that Phillips still doesn’t face a sudden 
boom in fortunes. Even expected in- 
creased revenues will probably only 
raise Phillips’ net earnings this year 
back to their 1955-57 plateau. Costs, 
he warns, are still climbing faster than 
prices can be adjusted (another 5: 
increase in labor costs comes into play 
this year). ‘Meanwhile higher foreign 
taxes are cutting per-barrel profits on 
Yet even a return to 
the old plateau levels would mean en 


overseas crude 


increase of some 14% over last year’s 
profits 

Output. That's about as much as 
Adams himself will say. But his aides 
say a good deal more. Beyond this 
point, says one, the return on Phillips’ 
big capital outlays should really start 
showing up. “Our expenditures are 
not only already paying off,” he claims 
cheerily, “but we expect them to re- 
inforce earnings with growing impetus 
for many years to come.” 
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CORPORATE PLURALISTS 


BITTER PILL 


Olin Mathieson bit off too 
much and suffered a painful 
bellyache. The pain is not 
quite gone but last year’s 
bitter medicine helped a lot. 





Brick & 
plant and equipment, are the 


mortar, or, more properly, 
basic 
foundation of any corporation’s pros- 
can have too 
That last month 
was very much the trouble for Stanley 


perity, but a company 


much of a good thing 


de Jongh Osborne, 53-year-old presi- 
dent and chief executive officer of the 
sprawling chemicals-paper-&-metals- 
making Olin Mathieson Chemical 
Corp In the past five 
Olin Mathieson 
than $238 million into new plant and 
It spent $30 million for a 
new cellophane plant, $36 million for 
high energy fuel facilities 
with Revere Copper & 
outlay of $280 million for a completely 


years alone 


has poured no less 
equipment. 
and split 
Brass on an 
integrated aluminum project which 
Olin owns jointly with Revere 

This was turning out to be rather 
of Olin 
Mathieson’s size to digest in so short 

The result 
At a time when the company’s 
plant jumped 
80°,, Olin Mathieson’s sales climbed 
27°. (from $468 million to $593 
million). The new plants were run- 
ning up heavy capital costs but were 
not yet pulling their weight in profits 
and Last 
compounded by the 


too much even for a company 


a time corporate indiges- 
tion 
account almost 


gross 


only 


troubles 
recession, Olin 
Mathieson’s earnings plummeted from 
$2.67 to just over 70c. Geared to do 
a total volume of some $1 billion a 
year, Olin Mathieson had, in fact, 
taken in barely 60° of that. 
Osborne’s Nightmare. With all of 
this working against him, 1958 turned 


sales. year, its 


OLIN MATHIESON’S OSBORNE: 
he swallowed bravely 


out to be a nightmare year that Stan- 
ley Osborne will not soon forget. Much 
of the expansion had been launched 
before he became president in 1957, 
but to Osborne, nevertheless, fell the 
fate of suffering the indigestion cramps 

First of all, Ormet Corp., the alu- 
minum company set up by Olin and 
Revere, came on stream at a time when 
other aluminum producers were cut- 
ting back production to 80°. of ca- 
pacity. There was little Osborne could 
do about the state of the metal mar- 
ket. But 
promptly 


what he could do, he did 


He began a long over-daue 
down of his 


“We 


he, “the liquidation of a large 1 


trimming hodgepodg« 


corporation undertook,” said 
imbe1 
of unrelated or obsolete assets or thos« 
Among the 
Osborne unloaded 
were such notably unrelated activities 
skates (Wincheste« 

Western Division) and retailing ag: 

cultural 
rid of plants for the manufacture 


litrogen flashligh 


lacking profit potential.” 
businesses which 


as making roller 


products. Osborne also 


and _ insecticides 
ind batteries 

On top of this Osborne picked uy 
$5 million by selling holdings in such 
companies as Reaction Mo- 
tors, Marquardt Aircraft, Helene Cur- 
F.H. McGraw 
Engineering. This 
corporation 


assorted 


tis Industries, 
Hunter 
realigned his 
major 


ana 
done he 
into SsIx 
industrial divisions: chemicals. 


energy, metals, packaging, pharma- 
ceuticals, sporting arms and ammuni- 
and operations 

Is the Worst Over? But when every- 
thing in the way of paper reorganiza- 
tion was done, there still remained the 


pl e-operating 


tion overseas 


and _starting-up ex- 
penses of his swollen plant account 
One alternative been to 
capitalize the costs and thus spare cur- 
rent earnings. Or Osborne could swal- 
low the medicine then and there. He 
decided to take it on the spot, though 
it meant sinking $2.20 per 
the company’s operating earnings into 
paying 


would have 


share of 
these starting charges 
Osborne knew he 
have to swallow even more this yea! 
No one knew better than Osborne that 
the indigestion caused by the 


Even so, would 


com- 
pany’s over-ambitious expansion pro- 
“In aluminum,’ 
he was frank to declare, 


gram was not cured 
“some furthe 
start-up losses will occur during the 
first half of 1959.” But by comparison 
with the $29 million he wrote off last 
year, this year’s writeoffs should be 
relatively light. It would be a 
time before Osborne could expect all 
of his greatly expanded brick-&-mor- 
tar investments to fully pay their way 
But the worse pain, at least, appeared 
to be over. “We look forward,” says 
he, “to substantially improved profits 
in 1959.” 


long 
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PRESIDENT’S REPORT 
From Northern States Power Company and the 4 states we serve | 








NSP efficiency climbs with 425,000 KW 
in 4 new generating units 


NEW PLANTS CUT 
BTU USED PER KWH 
22.8% IN 10 YEARS 


Just as prosperity 
of the area that it 
serves is vital to 
an electric utility, 
so the efficiency of a utility is import- 
ant to the progress of the people whom it 
serves — including its shareholders. 

Today, Northern States Power Company is 
setting new records in the efficiency of 
its electric generation—efficiency that 
helps the company to trim costs and keep 
electricity cheap, thus encouraging con- 
tinually increasing use of power. 

How modern equipment has helped step up 
NSP's efficiency is illustrated by these 
facts — 


@ Generating units less than 10 years 
old account for 45% of NSP's gener-— 
ating capability. 

@ Four new units put in service since 
August, 1952 have a generating capa-- 


bility of 425,000 kw and are helping 
reduce NSP's Btu per kwh. 

The new units have helped cut NSP' 
Btu consumption per kwh 22.8% in 10 
years, with fuel costs up only 40% 
while production of kwh's jumped 101% 
in the same period. 

@ Two new units each with a capability 
of 170,000 kw—largest and most effi- 
cient in the NSP system—will go into 
service in 1959 and 1960, helping to 
lower the Btu per kwh still further. 
A new stage in growth makes NSP confi- 

dent of 

Until recently, 


further increases in efficiency. 
NSP felt it 

disperse plants widely over its 
assure ample 


necessary to 
system to 
reserves everywhere. Today's 
system load justifies larger transmission 
allowing concentration of larg 
highly efficient 


areas of most 


lines, 
generating plants 
favorable fuel costs 


customers and investors gain as a 





44.3% OF NSP ELECTRIC REVENUE 
COMES FROM RESIDENTIAL 
AND RURAL SALES 
this 
desirable revenue because it 
Sitive to 


Up from 38% ten years ago, is highly 


is less sen- 
business fluctuations—a built- 
in stabilizer. Increasing use of power in 
homes and industry has contributed to 25 
straight years of revenue growth for NSP. 
* * * 


GROWTH WITH STABILITY marks 


of the 4 NSP states: 
and 


the economy 





Minnesota, Wisconsin 


the Dakotas. They have a diversif 


agriculture, diversified 


‘ nat ow Within 
indus ry Witnin 


manufacturing, also, there is a healthy 


balance — ranging from the stability of 
food processing to the atomic—age growth 
of "brain industries." 
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FASTER GROWTH 
FOR INDUSTRY IN 4 
NSP STATES. Along 
with big gains in 


Manufacturing 
employment an 
ed SP stat 

g since 1940 up 44% 
(% growth) 

U.S. up 

55.7% 
sales 
NSP ha 
more than doubled 


residential 





revenue, 
its large light and; 
power revenue 
1948, as 


rate of manufacturing 





the 
employment 


4 states has topped the 


r a ALLeS 
«a 
nS 


‘ 


-_ . 
ie ey 
A 
President, 


Northern States 


Power Company 
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CORPORATE PLURALISTS 


THE GREAT 
WHATIZZIT (Cont.) 


Jack-of-all-trades, Curtiss- 

Wright has certainly become. 

The key question now is: 

With how much mastery—or 
none? 





Just around the corner from the big 
Radio City Music Hall in New York, 
a new show opened last month. 
By pushing buttons, Pop and the 
youngsters can see how an outboard 
motor is steered, how a washing ma- 
chine shifts cycles, how metal is 
tested ultrasonically for flaws. If 
Mom’s along, she can .check into new 
fashions or home decorating schemes. 

The “show” is no few days’ affair, 
but a permanent exhibit of Curtiss- 
Wright Corp.* products. Conspicuous 
by its absence: any indication of the 
company’s once paramount aircraft 
business. Explains President Roy T. 
Hurley, “It’s to demonstrate the suc- 
cess of the diversification program we 
initiated eight years ago.” 

Fading Magic? For some time Hur- 
ley and other Curtiss-Wright brass 
have been smarting at the image the 
public has of their company as an air- 
plane-engine maker who lost out in 
the jet race, more recently backed 
away from a key investment in Stude- 
baker-Packard just before that trou- 
bled automaker began making money. 

That despite no minor effort to give 
them quite another picture of Curtiss- 
Wright. Yet President Hurley has 
never been quite able to get across 
his message that over half his outfit’s 
sales volume and considerably more 
than half of its profits now come from 
other than aircraft wares, including 
hundreds of items produced by some 
17 separate divisions. Many, to be 
sure, have highly technical and limited 
applications, and many of the items 
Curtiss-Wright was exhibiting (e.g., 
industrial forgings, electric furnaces) 
had little apparent relationship to 
each other and were unlikely to 
arouse much consumer desire 

As an exhibit, the show could be 
counted on to convince viewers that 
C-W makes a lot of very different 
things indeed. But how successful 
Curtiss-Wright’s diversification has so 
far been is still a very open question 
For awhile it looked like a huge 
success In 1952, when Curtiss- 
Wright’s business was 99° aircraft 


*Curtiss-Wright Corp. Traded NYSE. Cur- 
rent price: 31!,. Price range (1958-59): high, 
3355; low, 2055. Dividend (1958): $2.50. Indi- 
cated 1959 payout: $2.50. Earnings per share 

1958) $3.11. Total assets: $3088 million 
Ticker symbol: CW 
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items, it earned only 2.7‘. of sales; business also took a pummelling 
by 1957, with commercial items a big Many Irons, Many Fires. What hap- 
part, it earned a tidy 6.7% net. Over pened? Hurley isn’t talking. But 
the same years, earnings climbed from one common guess in Wall Street is 
$1.02 to $5.07 per share that, while, like General Electric, Cur- 
But either the magic is fading, o1 tiss-Wright has ventured into a slew 
Curtiss-Wright has jumped into too of industries, unlike GE, it’s not big 
many things too fast. In 1958, accord- in any. That means vulnerability, 
ing to figures released earlier this and in fact, few of Curtiss-Wright's 
month, Curtiss-Wright took a real _ individual products yet show signs 
beating: sales off a whopping 35% to of becoming the sort of big volume 
$388.8 million; earnings off slightly business its motors and propellers 
more (about 37°.) to $3.11 per share were before the jet and missile ages 
Much of both losses, of course, was changed the rules of the game 
due to the shift in strategy from Many items in the company's cata- 
manned planes to missiles; but the logs, to be sure, have possibilities 
commercial side of the company’s One such is earth-moving equipment 


Republic, Smack in the Center 
AND ENJOYING IT! 


Ninety percent of Republic’s steelmaking capacity is located tn the 
Great Lakes heartland — where 66% of the country’s steel is consumed 
And, the recently expanded Gadsden, Alabama, mill makes Republix 
bigger in the dynamic South 

Republic serves the whole nation with plants and warehouses from 
coast to coast, but its heart lies along the Great Lakes—center of the 
automotive, appliance, electrical, farm equipment ind machinery 
industries 

Result! Shipping advantages from Republic plants in Buffalo 
Chicago, Cleveland, Canton, Massillon, Niles, Warren, and Youngs 
town to key steel consuming industries 

And, right in Republic’s own “backyard”, an almost unlimited 
supply of raw materials. It adds up to a profitable marriage of facili 
ties and abilities right in the center of America’s great steel consum 
ing markets 


REPUBLIC STEEL 


GENERAL OFFICES + CLEVELAND 1, OHIO 


Alloy, Carbon, Stainless Steels * Titanium « Bars « Plates « Sheets ¢ Strip * Tin Plate + Cold Finished 

Steels ¢ Steel and Plastic Pipe « Tubing « Bolts « Nuts « Rivets « Wire « Farm Fence + Nails + Pig iron * tron 

Powder * Coal Chemicals « Fabricated Steel Products * Steel Building Products «+ Steel and Aluminum 
Windows + Steel Kitchens « Shipping Containers « Materials Handling Equipment « Drainage Products 


4] 





More dollars: NP’s report for 1958 


Northern Pacific's 1958 net (including non- 
INCOME ACCOUNT HIGHLIGHTS railroad income) was the largest since 1943. 

item—in thousands of dollars 1958 1957 1956 1955 1954 The outlook for 1959 is an optimistic one. 
Operating Revenues $179,108 $183,817 $187,654 $183,033 $171,602 Railway operating revenues should be up. Oil and 
Operating Expenses 143,066 152.670 151.534 144.019 142.677 real estate rental revenues should approximate 
Taxes (Federal, State and Local) 21,139 17,115 20,925 23,527 16.108 1958, and timber sales are expected to go up 
ser -* P f 

Other Income 17,672 16,749 15,240 11,477 11,047 about $12 million. 
Fixed Charges 11,108 10,767 10,353 10,111 10.451 : ‘ 
Net Income 22.012 21.126 20.983 19.144 14.358 Operating expenses will continue under close 


control. 
Funds used or deposited for pur OG P 
“chase or call of Prior Lien and ARAL, Va Arbsnrt_ 
= ~> “ce ee ¢ ’ 
Collateral Trust bonds S  B273. 4 2,7! $ 1,556 2,062 
PRESIDENT 

For a copy of Northern Pacific’s 1958 Annual 
Report, write to Office of the President, 518 
Northern Pacific Railway, St. Paul 1, Minnesota 


Dividends Paid 9 045 7.439 7.439 
Availahle for Additions & Better 

ment and Other Corp 

Purposes $ 10,794 §$ 9817 9,292 § 10,149 4.857 


Rarnings per share 368 $ 354 332 8 (3.21 a NORTHERN PACIFIC RAILWAY 
Dividends paid per share 2.00 1.95 Y= =: ; 50 
Taxes per share 3.54 2.87 351 $ 3.95 71 
Times Fixed Charges earned 2.98 2.96 3.03 2.89 2:37 
Ratio of Expenses to Revenue 79.88% 83.06% 80.75% 78.68% 83.14% 
* Working Capital in Thousands $ 66,577 $ 58,863 $51,220 $ 48.010 § 48,182 
Average Number of Employees 18,016 21,041 21,923 22,641 23,309 
Payroll in Thousands $102,146 $109,196 $107,468 $103,578 $102,922 CHICAGO © TWIN CITIES 
Number of Shareholders 28,235 27,266 23,549 20,181 19,644 Sones © FHCOMA 
Number of Shares 5,973,915 5,965,231 5,958,691 5,954,954 5,951,544 PORTLAND © SEATTLE 





NOTI Number of share d amounts per share are adjusted to reflect the two-for-one stock split 
in 1956, and 2O stock dividend paid on December 24, 1958 


Exceptional passenger and freight service between the Midwest and North Pacific Coast 
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a field Curtiss-Wright plunged into 
last year. But to make them pay, 
Hurley must perfect the trick of pro- 
moting his line in a constantly more 
competitive market. As for Hurley’s 
one real consumer product, Curon, so 
far it has faced slow going. A foamed 
plastic with a wide range of proper- 
ties, Curon, has gotten its biggest push 
so far as an insulating lining for 
clothing. But this is a small market at 
best. Lately, use of Curon as a wall 
covering has been picking up, and 
it Is now going into 
Yet if Curon 
public imagination, 


autoseats. 

should capture 
Hurley has no 
gold-plated guarantee of capturing a 
big chunk of the business. Several 
other companies also have licenses to 
the original German process, and 
some, like U.S. Rubber, already have 
far 


even 


more background in 


foam products 


promoting 
Meanwhile, one way 
or another, development and promo- 
tional costs for new products have 
been eating into profits 

Scattergun Tactics. Hurley insists 
his scattergun sales pattern represents 
not a product hodge-podge, but “the 
capacity for genuine integration from 
basic metal-working to sophisticated 
electronics.” Regardless of the air- 
maintains that Curtiss- 
total 
How 
this is to happen is not explained. At 


Hurley darkly at 


startling developments” to 


craft side, he 
Wright is 


volume 


going to double its 


“within a few years.” 


most, hints 


some 
occul 
later this veal 

One that Hurley 


ously does not lack is confidence 


thing conspicu- 
“We 
can see as much opportunity in earth- 
moving equipment,” he 


And we're 


business yet by a 


insists, “as in 
the 
shot 


eplacement 


aircralt not out ol 


aircralt long 
We've 
business some new 


things con good 


CIGARS 


THE RED HOT 
STOGEY 


One wavy or another. the 
cigar-makers are burning up 


all their former sales records. 


Ask ‘em, Tempt ‘em. Even the most 
pessimistic cigar man had to admit 
that the campaign made mellow smok- 
ing indeed. Using Government tax fig- 
ures, the Tobacco Merchants Associa- 
tion estimated that the industry had 
boosted its sale of large cigars alone 
by no less than 5.3% during 1958. All 
told, smokers had stubbed out a red- 
hot 6.4 billion cigars during the yea 

Not every type of cigar, it is true, 
was racking up records 
But the slow-burners were more than 
offset by such the new 
small cigars, which showed a 146.5% 
boost in sales. Enthuses E. Archie 
Mishkin, president of Bayuk Cigars, 


new sales 


stars as 


which spent an unprecedented | $5 
million on advertising last year: The 
cigar longer a_ sick 
And to Mishkin, that means 


just one thing 


industry is no 
cousin.” 
“The consumer,” says 
he, “wants to be asked and tempted to 
use your product. About a ago, 
we started to ask and tempt. It works.” 

Repeat Performance? But the 
cigar-makers roll themselves still an- 


yeal 
can 
other record-breaking ‘year during 
1959? At the very least, nobody could 
say they were not trying hard. The 
United States Tobacco Journal, the 
bible of the business, devoted an 
to its third annual “Salute 
It noted that 


issue 
to Cigars 


cigar men are running 





STANDARD OIL COMPANY 


INCORPORATED 
LOUISVILLE, KENTUCRKY 


IN KENTUCKY 





ASSETS 
1958 


3.979.419 $1 


CurRReENT Assets 
Cash 
Marketable 

rities —at cost 
quoted market 
prices 195 
$1.481.585: 1957 
1.583.783) 
Trade acc 


receivable 


1957 
2.2 oli 


. 1.492.198 
ounts 
less 
reserve 
Inventories 
Me rT han lise 
at lower of 
cost pring i- 
pally = last-in, 
first-out) or re- 
placement 
market 
Materials and 
supplie- al cost 
Prepaid insurance 
and = =oother == ex- 
penises 
Total Cur 


rent {ssets $ ¢ 210.294 §$ 


INvestTMENT IN Caprrat 
PLANTATION Pipe Lint 
t subsid 


ary at cost 


STOCK OF 
COMPANY 


mot a 


Orner Assets 
Notes re 


(itther investments 


ceivable $ 


Prorerty. PLANT, anpd EouirMent 
Land. buildir water 


line ter 


COMPARISON OF SALES. 





BALANCE SHEET—December 31, 


1958 and 1957 
LIABILITIES 


Liasimirmes 1958 1957 


22 694119 & i 


Current 
Accounts payable.$ 
Federal state 

excise taxes 8,2 
Accrued local 
taxes 131 


and 


Federal and state taxes 
on income (lees, for 
195 Lnited States 
Lovernment secur 
ties of $2,574,100 
estimated 

Total Cur 

Lia- 


bilities 


rent 


Capritat STOCK AND SURPLUS 


apital stock, par 
value $10 a 
Authorized 


00.000 


share 


shares 
Issued — 2.606.984 
shares, of which 
2.194 shares are in 
treasury and 
° 604.790 shares 
outstanding. .$ 
a} tal surplus 
s:dditional 
paid-in 
capital) 
al rplus 


PROFITS. AND DIVIDENDS 


Avera 
1958 1954-1956 


1957 














the biggest magazine advertising pro- rette-making P. Lorillard. 
gram in their history. Wall Streeters are quick to specu- 
Profits in Smoke. The cigar indus- late, moreover, that such buys still 
try’s campaign is already showing up can probably be had at bargain base- 
in the profit column. At Consolidated ment prices. One reason: the diffi- 
Cigar Corp., for example, Treasurer culty of a small firm operating in a 
J. Robert Baylis announced that sales business which requires that tre- 
had risen 7.5° above the $76.5 million mendous inventories of raw tobacco 
the nation’s biggest cigar manufac- (a one-and-a-half to two-year sup- 
turer piled up in 1957. Even better, ply) be kept on hand. In terms of 
Consolidated’s earnings ($4.24 a share’ dollars, this means that the cigar- 
in 1957) showed “a percentage in- maker must have $1 in working capi- 
crease greater than sales.” tal for each $1.75 to $2 in sales, one 
But there was more to the publicly- of the most expensive ratios in all of 
listed companies’ glowing prosperity U.S. industry. 
than the advertising program alone. As Leveraged Cigars. As they lighted 
..."SITE-SER’ Norman Schwartz, president of the up for 1959, however, the big cigar- 
INDUSTRIAL DWG Cigar Corp., phrases it: “We makers had one other thing in their 
expect to get sales in two ways—from favor. If and when they increas¢e 
COLORADO the improvement in our sales effort profits, stockholders will know it. By 
BB xecutive’s portfolio without and also from acquisitions.” and large, each of the big cigar- 
obligation. A concise, ~ . T - to 
up-to-the-minute presentation of Buyers’ Market? Sales-getting Nor- ~ makers has kept its equity capitaliza- 
ne et man Schwartz’ own DWG has bought _ tion down to some of the lowest levels 
on Colorado's booming expansion, three smaller cigar-makers over the ever seen on Wall Street’s Big Board. 
nate oe ee ae past four years, thus strengthening Thus Consolidated has a mere 652,994 
industrial bonus of Colorede's magic climate. and enlarging its own operations. shares outstanding, 26% of those 
Discover today why growing industries ine - ‘ hr . ’ 
are ‘'Site-Seeing” eclorede. Inquiries Similarly, last year Consolidated Cigar closely held. Of General Cigar’s mere 
remein confidenticl. bought Canada’s H. Simon & Sons, 472,982 shares, no less than 36° are 


pain vee aes which interested sideliners estimate held by Bush Terminal. 
> enw will add considerably to profits. That To the cigar men, it all added up to 
is only part of a whole pattern begin- more of the heady aroma they had 
OLORADO ning a few years ago when Consoli- dispensed during 1958. Grinned 
dated grabbed off such prominent DWG’s Schwartz: “Last year was 
DEPARTMENT of, DEVELOPMENT 


3 STATE CAPITOL name brands as Muriel and Van Bib- better than the year before, and this 
oneves 2, COLORADO ber by buying the cigar assets of ciga- year should be even better. 











Portrait 
of a 
family 
with a future! 


Fact is, there’s a bright future for two 
Michigan -families. . . . The Donald R. 
Kalso family joined the Detroit Edison 
family of stockholders as its 100,000th mem- 
ber. For the Kalsos, it is an important venture into over $25 million was paid to shareholders at $2.00 per share. 
stock ownership. For Detroit Edison, it is evidence 


: ; : This is only part of the progress story. For the entire family 
of the continued strong support from its owners. 


of stockholders and the company, each new chapter brings 
Before the Kalsos made their decision, they took a greater opportunity to grow and prosper along with the area 
careful look at their future investment. They tell us Detroit Edison serves in Southeastern Michigan. The whole 
they liked what they saw, for it represented to them story is told in the Annual Report. It makes good reading. 
a sound company with an almost unlimited growth For a copy write— 

potential. Detroit Edison's electrical system now has THE TREASURER 

a capacity of nearly 3.5 million kilowatts and serves 


a million and a quarter customers. Plant investment THE DETROIT EDISON COMPANY 


is over $1.1 billion. 
saps DETROIT 26, MICHIGAN 
The dividend record looked good, too. Detroit Edison 


has paid 199 consecutive quarterly dividends. In 1958 Serving 4,300,000 people in Southeastern Michigan 
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NON-FERROUS METALS 


WEA VER’S 
WONDERS 


{ businessman who doesw't 

like cash? Bill Weaver can’t 

stand it unless it's working 
overtime. 





WILLIAM M. Weaver JR. is a young 
(47) company builder with a solid 
knowledge of the metals business and 
a positive horror of idle cash By 
putting these two characteristics to- 
gether, Weaver has built a $60-mil- 
lion-a-year (sales) company from 
near scratch in less than two years 

Already the boss of a small ore 
importing company (Frank Samuel 
& Co.), Weaver in 1957 merged his 
outfit with near-moribund Hails 
Mines. Haile’s tungsten and man- 
Banese mines were earning no profits, 
but Haile did have $6 million in idle 
cash. left over from better days 
Weaver soon had Haile’s cash har® at 
work. One purchase: Karl Lieberh- 
knecht, Inc., maker of hosiery knitting 
machines, and operator of a grey iron 
foundry 

Then, in mid-1958, Weaver merged 
Haile into Howe Sound Co.” Howe 
was in the same profitless hole as 
Haile. The company had $10.5 mil- 
lion in working capital, but its basic 
business was mining copper and other 
metals from a profitless high-cost mine 

Using Howe's name and its listing 
on the New York Stock Exchange. 
Weaver went to work again. His next 
two acquisitions 

e Stamford Rolling Mills, bought 
via a down payment and a five veai 
credit plan (to conserve cash for more 
acquisitions); rolls copper and bronze 
for the electrical and auto industries 

e Austenal, bought for cash: makes 
blades and vanes for jet engines and 
has developed an alloy which is wide- 
ly used in surgical fields 

Proof of the Pudding. By late last 
vear Weaver had built the corporate 
issets under his control from $22 
million in early 1957 to $62.8 million 
And, without giving up his mines, he 
had switched the corporate emphasis 
rom high-cost mining to efficient 
manufacturing Early this month 
Weaver showed what he had done 
during his first year. During 1958, he 
announced, Howe had boosted its net 
operating revenues by roughly 50, 
to $61.1 million. More importantly, a 


25c a share deficit in 1957 had been 


*Howe Sound Co. Traded NYSE. Current 
price: 16',. Price range (1958-59): high, 163, 
low, 534. Dividend 1958 ) none. Indicated 
1959 payout: none. Earnings per share (1958 
69c. otal assets: $62.8 million. Ticker sym- 
bol: HW 
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a NIN FREEDOM 
« WORKING FOR PROGRESS 


THESE new processing units at D-X Sunroy’s Tulsa refinery have boosted high 
octane gasoline production more than 100°). Here skilled men and modern equip- 
ment team up to convert initially useless crude oil into valuable products includ- 
ing gosolines, aviation fuels, oil for heating. oils for lubrication, asphalt for 
paving, and the petrochemical bases for a thousand and one petroleum-derivative 
products. More than 2,250 employees of D-X Sunray refineries are on the job 
to help America's progress and oil industry progress go forward hand in hand. 
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TRUCK USERS! 


om porte ionalease! 











LEASE... for Profit! 


Use nationalease, the preferred service that doesn’t add to your costs 


- but saves. Saves unproductive capital and management time now 
spent on your trucks. When you lease a CHEVROLET... or other fin 
truck ... from the experienced independent nationalease firm in your 

area, you are assured an arrangement which ably 
meets your local service and equipment needs. 
Write us for the name of the nationalease com- 


Nationallease pany in your area, and descriptive brochure. 
(SAS NATIONAL TRUCK LEASING SYSTEM 


Serving principal cities of the United States, Canada and Puerto Rico 


23 E. JACKSON BLVD., SUITE R-3 e CHICAGO 4, ILLINOIS 


5 





SITE 
SEEING? 


Get award-winning book telling of 


42 4 Industria/ 


SITES 


now available in Marvelous 
a 
inr- 

esota! 


Site-see Minnesota from your desk! New 
112-page fact book lists 123 Minnesota 
cities with latest industrial facts and avail- 
able sites—plus name of local contact. 


On your firm's letterhead for free 

WRITE: industrial site book, “Minnesota 
® Welcomes New industry” 

Dept. of Business Development, State Capitol, 


Dept. 425, St. Paul, 1, Minnesota 


turned into a 69c a share profit for 
1958. 

But that told only part of the story. 
The Howe income statement included 
just a fraction of the earnings of Aus- 
tenal and Stamford, both of which 
Weaver acquired late in 1958. This 
year, analysts guess, these two com- 
panies will contribute 80c a 
share to earnings, putting Howe in 
$1.75 a 


alone 


a position to earn around 
share 

But nobody who knows Weaver 
thinks he will be satisfied with things 
as they are. Reason: his 
Though Weaver prefers to 
pay cash for his acquisitions to avoid 
diluting common stock, Howe still has 
no less than $10 million left in cash. 
In addition, it 50,000 
which has 
been authorized by stockholders but 
has not been issued. “Our first choice,” 
Weaver, “is to 
approached with 
month, of 
or so turn out to be truly interesting.” 

Shopper’s Guide? What kind of com- 
will Weaver He prefers 
held One rea- 
no outside stockholders to 
please, the privately held 
depreciate its plant and equipment to 
extent allowable by 
law. This practice tends to cut book 


hor ror of 
idle cash 


has another 


shares of preferred stock, 


notes 
We're 


Situations a 


cash 
about 100 
which 


buy for 


twelve 


panies buy? 
privately 


with 


companies 
son 
firm can 


the maximum 





Thousands of investors who have passed 
up a chance to make money in real 
estate—-who have shied away from this 
lucrative field for lack of big sums they 
thought were needed, are in for the 
surprise of their lives! An _ exciting 
new study just released shows small in- 
vestors 27 unusual investment angles in 
use today—reveals how substantial prof- 
its could be made on just small cash 
outlays or by using other people's 
money entirely 
All this startling information, ingenious 
new methods, actual deals worked out 
in detail for each adaptation are brought 
to light by William J. Casey, a leading 
authority in real estate, tax planning 
and related matters, in his new book 
Real Estate Investments and How To 
Make Them 
Want to know how to convert a 3 
equity into 100 income producing prop- 
erty? Would you like to close a deal 
that vields a guaranteed 7 net with as 
little as ten cents on the dollar of your 
own money? These are just a hint of 
what you could do, of how amazingly 
easy it is to set up all kinds of profitable 
deals that banks and other individual 
investors will gladly finance 
For example, you're shown how busi- 
nessmen use front money alone to swing 
lush apartment house deals. How inves- 
tors capitalize on attractive mortgage 
financing of small industrial plants that 


cash 





HOW TO MAKE REAL 
ESTATE PROFITS USING 
OTHER PEOPLE’S MONEY 


pays 10 to 15% bonuses, 6 interest, 
and has a five-to-eight-year payout. How 
syndicates buy up submerged land at 
$125 an acre, develop it at no cash cost 
and then gross $21,000 per acre. A 12- 
point plan that averages 20% net profit 
after taxes on motel deals. How to set up 
or buy shares in a syndicate to cash in 
on shopping centers, cooperatives, ho- 
tels, etc. How to make the most of lev- 
erage, use investment trusts, multiple 
corporations, two-shot corporations, 
step-up leases, exchanges how to dis- 
cover and size up the kinds of deals that 
let you pyramid profits by using fi- 
nanced capital 

Not a word of this revealing book is 
theoretical. You get each step of trans- 
actions involving real people, real prof- 
its, actual investments you could dupli- 
cate on similar opportunities everywhere 
Many of these methods were pioneered 
by men like Henderson, Zeckendorf and 
Hilton. Explained in simple terms. here 
are the low-cash, high-profit techniques 
that could give you the same magic 
touch in real estate dealings 

“Real Estate Investments and How To 
Make Them is available for 10 days’ 
free examination. If you keep it you pay 
$12.50, and it would be a terrific bargain 
at three times the price. Write Institute 
for Business Planning, Dept. RE-71, 
2 West 13th St.. New York 11, N. Y¥ 

for your free trial copys 








» 
HOWE SOUND’S WEAVER: 
he doesn’t like to “guinea pig’ 


value bette: 


companies “ 


sharply. “You get 
gains with those 
Weaver “Their 
always on the conservative sid 
Weaver looks for still other things 
when he goes shopping. Primarily, he 
believes a company should have earn- 
ings (“I don't 
observes), and it should serve a basi 
(“In industry 
you don’t have a lot of customers to 
With many 
such satellites, he believes, Howe then 


bar = 
Sa\VS 


balance sheets are 


like to guinea pig” he 


industry serving basic 


run up sales expenses’) 


will be a healthy earner, not depend- 
ent on any one industry 

A ‘Kicker’? Despite his new-found 
affluence, however, Bill Weaver has 
no intention of deserting mining. Fa 
from it. For one thing, the miner's de- 
pletion allowance and othe: 
put Howe in an enviable 38% to 
42°. tax bracket, vs. 52°. for the all- 
manufacturing corporation. Then, too, 
losses incurred in closing down any 
Haile-Howe mines can furnish sturdy 
tax umbrellas over the earnings of 
the manufacturing companies. Howe's 
Manitoba gold mine, for 
worth little as a mine, will provide 
2.5 million in tax shelters 

There is even the outside possibility 


benefits 


example, 


that Howe's diggings in copper, cobalt 
manganese, tungsten and other metals 
might prove profitable in their own 
right 

Howe's 


his already has happened in 
Britannia Canada 
which can make money on 28c a pound 
With the red metal selling at 
30c, Weaver is opening the mine and 
will 


mine in 
copper 
pour its earnings into exploring 
reserves nearby. 

“Based on_ geological 
Weaver notes, “there’s a better than 
50-50 chance that we can find some- 
thing. And I'm confident that we'll be 
able to 
about another yea 


repo! ts,” 


open our tungsten mine in 
That would be 
a pleasant development, but William 
Weaver is not depending on it. Howe's 
and Haile’s erstwhile cash hoards, not 
mining, are today the foundation of 
the company’s basic prosperity 
1959 
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DRUGS 


STEEP HILL 
TO CLIMB 


Cutter Laboratories has re- 
covered from its bad public- 
ity, but still has a way to go 
before it can relax a little. 


ANY DRUGMAKER deals not merely in 
products but far more in public con- 
fidence. More than anything, that has 
been the problem of Dr. Robert K 
Cutter, president of California’s Cutter 
Laboratories*. To some persons, the 
name still means “the outfit that had 
that trouble with the Salk vaccine,” 
although the company has long been 
cleared of any culpability on the de- 
fective vaccine that it sold. 

Last month Cutter’s battle to regain 
place, business and profits was show- 
ing signs of paying off. Proudly an- 
nounced Dr. Cutter to his stockholders 
last month: “Operation Comeback 
continues to be an outstanding suc- 
cess.” His evidence: a 9.4% increase 
in sales (to $18.7 mililon) for 1958 
Better yet a 24 rise in earnings, 
from 46c per share in 1957 to 57c 
last yeal 

And things, said Dr. Cutter, are still 
on the upswing. Over 50° of his 
volume goes into hospital equipment 
(Cutter is one of the rare houses that 
produces both medical equipment and 
ethical drugs) and prices on equip- 
ment had firmed in 1958. The com- 
pany has recently developed what it 
calls “the first major equipment ad- 
vance made in the last decade in in- 
travenous solution and injection sets,” 
among the most widely-used hospital 
equipment. On the drug side, it’s got 
a promising new plasma-like solution 
for treatment of shock 

But Cutter is hardly satisfied yet, 
since “we are still not making an ade- 
quate profit pe! dollar of sales.” He 
did push the ratio last year to 4.2 
against 3.3 in 1957 and a meager 
1.4°. in 1956, but that was still nothing 
to whoop about for the ethical drug 
industry. At that, Dr. Cutter says, “a 
onsiderable part of the large: profit 
Is due to cautious below -budget 
spending by department heads.” And 
the company still has a special prob- 
lem on building reserves against pend- 
ing litigation over the polio vaccine 
ncident. One jury award of $147,000 


is being appealed and final settlement 


I ll claims is not expe cted for sev- 


years 


Laboratories Class 
‘ € Current price 
1958-59 high, 133,; low 
1958 20c. Indicated 1959 payout 
ngs per share (1958): 57c otal assets 
y iol 


the nt 
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For example, in the last 5 years, steel production has doubled. Chemical 
manufacture, non-existent 10 years ago, now represents a $240 million 
investment. In just 3 years, sulphur production has increased more than 
10 times, sulphuric acid production has increased 125°, and production 
of caustic soda, 183 In the same period, output of railroad boxcars 
has risen from 16 to 1517 units 

These and other signposts of dynamic growth have set the stage for plans 
to spend $80 million for new highways in 1959— plus ambitious blueprints 
to improve railway, air and port facilities 

Mexico’s remarkable industrial progress supports one of Latin Ameri 
most stable economies. It has been a major factor in producing an annual 


increase of more than 3°, in per capita income between 1954 and 1957 
Id’s highest 


Compania Impulsora de Empresas Electricas, an investor-owned 


despite a 3°, annual rate of population increase — one of the wor 


group, is anticipating the growing needs of its customers—expeeted 


increase from 375,000 at the present to around $70,000 in °65 
$40 million expansion program 


FOR YOUR coPy oft an information-packed booklet on the 
opportunities for investment in Mexico, write General Manager 
Compania Impulsora, or Area Development Section, American 
& Foreign Power Company Inc., 100 Church St., New York 7. 


Compania Impulsora de Empresas Electricas, S.A. 


Bolivar 21, Mexico 1, D.F. 


ASSOCIATED WITH THE AMERICAN & FOREIGN POWER SYSTEM 
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Net sales of Continental Motors and its consolidated 
subsidiaries, Wisconsin Motor Corporation and Gray 
Marine Motor Company, totalled $131,415,279 in 
the fiscal year ended October 31, 1958. Comparable 
figure for the previous fiscal year was $135,610,890. 


Net earnings in 1958 were $3,536,528, as compared 
with $3,583,301 in the preceding fiscal year. Net 
earnings were $1.07 per share. 


Diversification of product continued an important 
factor in maintenance of the company's volume in a 
year when business in general was reduced. 


The company’s list of manufacturing customers has 
been further expanded in 1958, as has the line of 
engines needed to meet customer requirements. 


Wisconsin Motor Corporation returned substantial 
earnings in spite of reduced volume, and its outlook 
for 1959 is good 


Gray Marine Motor Company introduced important 
new models, and in spite of the expense incident to 
new model introduction, showed a profit in 1958. It 
also increased its representation in inboard boats, 
both in this country and abroad. 


Continental Aviation and Engineering Corporation 
experienced its best year to date, with net earnings 


of $1,349,740 as compared with $897,535 in 1957 





Fiscal Years 
Ended Oct. 3) 


Engine output (horsepower 


1958 

10,231,837 
$131,415,279 

$3,536,528 
Net earnings per common share $1.07 
Dividends per share $0.55 
$56,101,397 
$21,289,109 
$34,812,288 


Net sales 
Net earnings 


Current assets 
Current liabilities 
Net working capital 


Ratio of current assets to 

current liabilities 2.6 to | 
$2,355,000 
$15,733,097 
$49,279,352 


$14.93 


Long-term debt 
Property, plants and equipment (net 
Stockholders’ equity 


Book value per common share 


HIGHLIGHTS 


STATISTICS 


1957 

10,549,655 
$135,610,890 
$3,583,301 
$1.09 $0.49 $0.76 $1.38 

$0.35 $0.25 $0.70 $0.80 
$64,454,365 
$30,598,007 
$33,856,358 


2.1 to | 
$2,480,000 
$16,223,841 
$47,557,824 
$14.4] 





Two new turbojets have been released for production 
in 1959. The company’s fine showing is ascribed to 
improved operating efficiency, the effect of product 
improvement cost reduction programs, and benefits 
of the first full year's operation with complete pro- 
duction facilities and tooling at the Toledo plant 


A new turbojet model developing 60% more thrust 
with an increase of only 6% in weight was developed 
in 1958 for the new Ryan Q-2C target drone. 


Major developments in the Multi-Fuel and Compres- 
sion Ignition Engine programs, covering a wide range 
of liquid-cooled and air-cooled engines for numerous 
applications, are continuing on an accelerated basis, 
with some models approaching production status 


Two of the Military Standard engines developed at 
the company's Lyndon Avenue facility in Detroit are 
now in volume production, an educational contract for 
a third model in this series has been received, and two 
additional models are scheduled for production later 
in the year 


Continental aircraft engines set two important new 
world records in 1958. A single-engine Beechcraft 
Bonanza with the new Continental system of fuel in- 
jection flew 7,000 miles from Manila to Pendleton, 
Ore., for a world distance record, and a Cessna 172 
with Continental O300A engine remained aloft at 
Dallas for 50 days, flying the equivalent of four 
times around the globe 





1955 
13,876,317 
$145,465,155 
$2,502,287 


1954 
14,659,577 
$182,061,693 
$4,542,748 


1956 
10,783,043 
$125,116,269 
$1,604,924 


$59,262,735 
$28,304,638 
$30,958,097 


$58,115,700 
$27,553,219 
$30,562,481 


$67,362,396 
$35,667,076 
$31,695,320 


2.1 to | 
$2,760,000 
$16,547,581 
$45,129,523 
$13.68 


2.1 to | 
$3,040,000 
$17,219,239 
$44,349 599 
$13.44 


1.9 to 1 
$3,320,000 
$16,654,419 
$44,157,312 
$13.38 














Lontinenta/ Motors Corporation 


MUSKEGON, MICHIGAN 
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1953 1954 1955 . 1956 . 1957 1958 JFMAMISASORND 
; | t+ 1959 
The FORBES index 


Selid line is computed weekly and monthly, gives equal weight te 
five fectors 


” 
- 





1. How much are we producing? (FRB production index) 


ne ee es 


2. How mony people are working? (BLS non-agricultural employ 
ment) 

3. Hew intensively are we working? (BLS average weekly hours 
in manufacture) 

4. Are people spending or saving? (FRB department store sales 

5. How much meney is circuleting? (FRE bank debits, 14! key 
centers) 
Fectors 4 and 5 are adjusted fer valve of the dollar (1947-49 
= 100), fectors 1, 4 and 5 for seasonal variction 


Plotted line is a preliminary weekly figure ond moy not necessorily 
agree with the revised monthly total. Dot indicates an B-day estimate 
based on tentative figures for five components, all of which ore subject 
te later revision. * 


ae 
+ 





*Final figures for the five components (1947-49 = 100) 


Jan. Feb. March April May june July August Sept Oct Nov Dec Jan, 
(Prelim.) 


Production 133.0 130.0 128.0 126.0 128.0 131.0 134.0 136.0 137.0 138.0 141.0 142.0 143.0 
Employment. ....... 118.0 116.2 115.7 115.6 114.2 115.2 115.3 115.3 116.1 115.6 116.2 116.2 116.6 
Hours eee ree 96.7 96.2 96.7 96.0 96.7 98.2 98.2 99.2 1000 9095 100.0 101.0 100.0 
Sales seeeee 117.6 112.3 119.8 120.8 123.7 125.6 131.2 137.8 127.4 125.8 127.2 133.6 
Bank Debits ‘ 151.6 142.9 135.7 141.7 145.1 142.9 153.6 148.1 150.7 145.5 147.7 1513 
INDEX 123.5 119.5 119.2 120.0 121.5 122.4 126.5 127.3 126.2 124.9 126.4 128.8 





of the advance which they 
THE MARKET OUTLOOK lend geting 
bull movement, and therefo 
by GERSON D. LUBLIN* poli y of general liquidation 
ing funds s dicated At the 
fgain, A Positive Program a caandinis penses a, | 
y all a policy that pre u DLy 
Just a year ago—in March of 1958 The position tak- § - valid around the botto 
Mr. Lurie was kind enough to invite’ en at that time was | reaction should prove 
me to fill in for him as guest colum- that “a great many at the top of a majo 
nist. My subject at that time, “A Pos- major sto ks may ‘ ha general 
tive Program,” is one which I have be judged to have 
chosen again since I believe it ex- had, if not their full 
presses a point oI! view so important correction, pe rhaps 
to investment success that it can be 80 f what at the 
described from various standpoints worst is to be 
and under various market conditions looked fo And on the theo 
Needless to say, March of 1959 is a no one can pick the absolute botton 
very different breed of cat from March a policy of careful selective invest- action, as mt be 
of 1958. To quote from my earlier ar-, ment—not liquidation—would seem = mi  advar > Inve 
ticle—and it is hard to believe that the logical one to pursue.” man, retain acute ecoll 
times have so changed—the opening Today the problem of the invest- those not infrequent occa 
words were: “Dull drifting markets, ment analyst appears to be the re the general market took a tumble and 
such as those of today, hardly make verse. Does it follow that he merely the value of their holdings shrunk 
for dynamic attitudes or encourage says the opposite: namely, that a great substantially and painfully. Anyone 
original thinking. It is only human’ many stocks have had the larger part who can avoid such experience with 
for investors, in fact all of us, to be any consistency is certainly going to 
deeply affected by the lethargy into *Mr. Lublin, H. Hentz ‘o. partne try to do so 
which the market has sunk.” yg Ply gy po Bgl Bs pg Of course, the trick is to sell, in 


€ > lé 
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What’s Ahead for 
STEEL STOCKS? 


‘THE THREAT ot a strike hangs heavy over the steel companies. But is this a 

detriment or a boon? In anticipation of a work stoppage, steel users are build 
ing up inventories. The industry's operating rate has climbed above 80° and ts 
still rising. Steel company earnings are likely to reach near-record levels in the 
first half of 1959. But what of the second half? 

Has this profits upsurge already been discounted by the stock market’? On 
are there still good values left among the steel equities? The latest edition of The 
Value Line Investment Survey analyzes the current status of the steel to lustry 
with particular reference to the excellent first half earnings in prospect and the 
possibility of a strike at mid-year It concludes that there remains one area of 
the steel industry where rapid growth can be ¢ xpected, and where future growth 
potentialities have not yet been fully reflected in the market place. It selects 4 
issues which are especially interesting relative to all other stocks for Probable 
Market Performance in the Next 12 Months 

\ copy of the latest edition of the Value Line Survey, covering the steel stocks 
as well as leading issues in the Mining and Metal Fabricating industries, will be 
With this 
issue before you, you can see at a glance the latest developments affecting each 
of 26 steel stocks, together with Value Line’s Rankings and objective measure 
ments of value for each. [If you own or plan to buy any of these stocks, you can 
help protect your capital in the coming year by taking advantage of Value 


sent to you at no extra charge under the special offer des ribed below 


Line's findings at this time 


A Special $5 Introductory Offer * 


You are invited to receive, at no extra charge under this special offer, the 
current 80-page edition of the Value Line Survey with analyses of the Steel, 
Mining, Non-Ferrous Mining & Fabricating industries. Included are full pag: 
Ratings and Reports on 64 leading stocks. Among those covered are 


Alleghrny-Ludium National Steel Am. Metal-Climax New Jersey Zinc 
Armco Steel Republic Steel Am. Smelting Phelps Dodge 
Bethlehem Steel Steel Co. of Canada Anaconda Reynolds M>tals 
Colorado Fuel & iron U.S. Steel Bridgeport Brass St. Joseph Lead 
Crucible Steel Youngstown Sheet int’! Nickel Scovill Mfg. 
inland Steel Aluminium, Ltd Kaiser Aluminum Cleveland-Clifts 
Jones & Laughlin Alcoa Kennecott Copper Homestake Mining 


This introductory offer will also bring you, by return first class mail, a copy 
of the latest Value Line Summary showing objective measurements of value 
applied to 850 leading stocks and Special Situations to guide you to the best 
stocks to buy or hold now 
addition, the next four weekly editions of the Value Line Survey with reports 
on over 250 stocks, a new Special Situation recommendation, a Supervised Ac 
count Report, two Fortnightly Commentaries and Weekly Supplements 


Your introductory subscription will bring you, tn 


Annual Subscription $120 *New subscribe 


To take advantage of this Special Offer, fill out and mail coupon below. 
Name 
{ddress 


Zone 


Send $5 to Dept. FB-125 


THE VALUE LINE 
INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


VALUE LINE SURVEY BUILDING, 5 EAST 44TH STREET, NEW YORK 17, N.Y 








BOUGHT 
_AND SOLD _ 
Markets in Inactive Issues 


ALBERT J. CAPLAN & CO. 


Members: Phila.-Balto. Stock Exch 
Boston & Pitts. Stock Exch. (Assoc 


1516 Locust Street, Phila. 2, Pa 


STOCKS 








We factually measure the effect of 
BUYING POWER Ys SELLING PRESSURE 
in the Stock Market! 

Send $1! tor tatest Report F or $5 for mont? 
trial on prompt rejund basis tf not satisfied 
LOWRY’S REPORTS, Ine. 

i stablished 1938 
250 PARK AVE... NEW YORK 17, N. W¥,. 


quantity, close enough to the top of 
the advance, and to buy back, also in 
quantity, close enough to the bottom 
of the decline to make the move 
worth while. Failure to accomplish 
successfully both ends of this round 
turn, can be painful, disturbing and 
financially damaging. And unfortu- 
nately investment history proves that 
in so many cases those who were far- 
sighted enough to take the first step 
failed to complete the process, and 
found themselves in the end sold out 
bulls or—what is even worse 
in a bull market 

In a word, forecasting the general 
market, were it possible to accomplish 


bears 


it with reasonable consistency, and 
to act on the forecast, would be a most 
valuable investment tool indeed. The 
record is clear that there have been 
very few whose success in gauging 
the future course of the market war- 
ranted the term “consistent.” 

My second point is again a ques- 
tion; namely, is market judgment, 
the ability to forecast the general 
market, necessary to effective invest- 
ment? I submit that it is demon- 
strably not so, or at least has not been 
The point has 
been to choose the right stocks: to 
ride with them until they have out- 
lived their usefulness; and 


so in the postwar era 


applying 
the coldest possible objective judg- 
values—then 
switch them into others of greate1 


ment to comparative 
intrinsic merit. Even decisions as to 
which groups to buy into have not 
always proven fruitful; there have 
been diverse movements within the 
past yeal among. such important 
groups as the aluminums, motors, 
farm equipment, containers and oth- 
ers. The all important thing is to 
choose the stocks 

Why is there so much emphasis, by 
investors, on the market itself? Of 
course the fact, already referred to, 
that even an intermediate market re- 
action is for the time being painful 
is a major reason for such thinking 
But more than any other single con- 
sideration is the fact that it is rela- 
tively easie! to tall about “the 
market” than it is to talk about indi- 
vidual stocks. After all, don’t we all 
is entitled to his 
opinion on the market And today 


agree that eve yon 


apparently no one hesitates to 
press it. The market is the focus of 
innumerable influences, American and 
foreign business, local politics and 
world diplomacy, labor-management 
relations, technological advance and 
the course of new industries And 
with the Space age we are no longer 
dealing with only the one small planet 
we live on. No one can know all the 
facts; ergo, everyone has as much 


(CONTINUED ON PAGE 62) 








SUCH OPPORTUNITIES COME 
ONLY ONCE IN A LIFE-TIME 


My fortune-building formula is to en ; Thinkin realistically, we 
able investors with small funds rapidly to that fortunes are built from 
acquire financial independence. 1 have ; only through far-sighted s<pe« 
done research to that end for nearly fifty : through diversification 
vears. More than five thousand investors tions destroy the gains of yea 
can testify to the fortune-building success p were greatly increased when ou 
of my discoveries. The formula is very bought a special situation at f{ 
simple. We find you the basic potentials of ‘ went to twenty-four. Not many 


growth in low price stocks. Holding these * ago we advised our subscribers 
basic growth values has quickly doubled ’ another discovery below four dolla 


t« 


the funds of clients time and again. Our , quickly went near twenty and now 
current recommendations are selling at f much higher. We expect many 
about ten percent of their potential values. discoveries we are recommending to 

Thirty years of conspicuous success for . ble current cheap prices many time 
clients has built us pre-eminent recogni- The only sure fortune-building 
tion for our fortune-building growth dis through such fund enhancement 
coveries. That is why over five thousand That alone will offset the rising 
investors are reading our weekly “Stock living. Fortune-building requireme 
Market Appraisements” we formerly syn for at least a fifty percent fund 
dicated nationally on financial pages un year. Instead, the great majori 
der the heading, “ROYSTONE SAYS.” vestors see their cash values 

Our newspaper followers found that Not “oO long 
discovering fundamental growth values is coveries was selling near tl 
the basic factor in fortune-building. No said hundred shares 
wonder Wall Street is so anxious to keep should pay for the future 


go when one 


in contact with our recommendations ; ; 3 children, soon pay off the mor 
This demand from everywhere for our Ww. H. ROYSTONE provide security for old age It 
reliable guidance in selecting special INVESTMENT ANALYST immediately and advanced abo 
growth values forced us to publish our asi. Siiedilen Maianaieeiate label ees tei , ; thousand percent on the America 
comments in inexpensive weekly analytical for investor re f a Tor ( Exchange and promises mucl 
guidance bulletins which are new being futu ‘ont to his - ants growth. Now, we are approving 
read by thousands of investors each week — . : . price growth situations that a 





To buy low-price long-term growth situ inusual capital gains 
ations before the public recognizes their 
j 


potential values largely eliminates the hazards of speculation Read what the Press Service that 
Now. thanks to the discovery made while evaluating fundamental syndicated his “Comments” said: 


Formula, we follow the rules that make for growth. Currently we What ‘Roystone says is respected by the best 


psychological factors found in the Rovstone Heavy Industry 
anticipate a long bull market in natural commodity growth stocks Street from the small speculator to the largest investment t 
We are exploring the held to uncover the issues that show the One thing « certain Rovstone knows the stock 
greatest fortune-building potentials. With a truly remarkable record in earlier vears while wi 
Ignoring the rules for fortune building, the average investor this service he has foreseen all the important market cha 
never has a profit chance. Unfortunately, investors and traders Followers all over America look upon Roystone 
are equally victims of popular sentiment. They buy when they reliable long-term market 
should sell and sell when they should buy. To protect clients Wall Street technicians 


against these errors, we developed our 27 Safety Rules for We earnestly believe there is a tremendous need fo 


diagnosti« ian among the 


Investors and Traders vestment and business guidance Such assistance can 
We build on growth, not petty profits. One may not go broke only from factually appraising future investment o 

taking quick profits but certainly one never gets rich. We select in the light of political and social trends. Without 

growth values in their infancy that are independent of adverse there is 


small hope for the individual in his quest 
conditions. This makes all the difference between failure and independence Remember. there are rules for fort 


€ 0 1 


fortune-building 
Naturally, knowing the long trend turning points is essential THE HUNDREDS OF LETTERS OF GRATITUDE AND PRAISE 
to the eer ep : pa pew ra . bear ' arket FROM OUR THOUSANDS OF HAPPY CLIENTS LIVING 
is one puarantee of security we end o Ve orear ‘a this 
ALL OVER AMERICA AND THROUGHOUT THE WORLD 


was almost the only service to see a long rising market slinaell 
Waiting and watching for such profit opportunities has | t WOULD Fill VOLUMES 


most of the large fortunes made in Wall Street 


problen ‘ ‘ 
Contact Service | 


comments. The fee (fo 


There are thousands of smaller investors, intelligently 
lating fortunes, who welcome technical data and a diag 
our growth situations we recommend for substantial ine« 


/ 


id owtl is onl twenty-five dollars 


Tal 
| 


covering the next seven weeks of the curt er 
CAPITAL GAINS—NOT DIVIDENDS—BUILD FORTUNES Thousands of our clients realize that wher 

is the secret of safety and success in fortune 
One of the most prevalent fallacies that distorts the judgment you send twenty-five dollars ask for the nat 
of the average investor is the idea he can buy the strong spots in growth discoveries that we expect » more 
an advancing market and be sure of a profit. He has slight the next few weeks: And also request “Ameri 
knowledge of stock market psychology and the dangers of those famous 27 Safety Rules for Investors and | 
the activity in stocks. He knows next to nothing of the be the time to switch stocks too high into growth 
ers may send a list of their stocks f¢ 


ri 


following 
research needed in selecting growth values. He does not know Annual subsecril 
how few are impulsed by the special advantages we look for in comments of W. H. ROYSTONE, Forest Hills 4 


our discoveries N. Y. (Instituted 1931.) Midtown consultation app 
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6 FARM EQUIPMENT 


MANUFACTURERS 


Management Changes: An 
important New Factor 


ef oe 


— 


~ 


Internal reorgani- 
zations have dra- 
matically changed 
the character and 
outlook of a num- 
ber of farm equip- 
ment companies. 
Our experts feel 
the management ” 
factor can well prove more important 
than the frequently over-emphasized 
considerations of farm income and 
obsolete farm equipment. Our March 
Monthly Letter is an ——s hard- 
hitting and objective study of the 6 
leading farm equipment manufacturers. 


THE DOMINANT ISSUES 

AND PERSONALITIES 
Goodbody's & Co.'s ay oy of each 
of these companies has been based, in 
part, on recent personal contact with 
the management of each company 


ALLIS-CHALMERS 

Will volume and profit rise? 

J. 1. CASE 

Marc Rojtman: “Miracle worker?”’ 
DEERE AND COMPANY 

An important new development? 
INTERNATIONAL HARVESTER 

Gains ahead for three major divisions? 
MINNEAPOLIS-MOLINE 


Better days ahead under Duncan's 
management? 


OLIVER CORPORATION 


Strengthened profit potential? 


OUTLOOK 


The March Monthly Letter points out 
that shorter-term profit pm are 
very favorable for several of these stocks, 
but only one of these issues is rated as a 
long-term investment. 


Our Monthly Letter also includes a 
market review and classified listc—with 
price, yield, dividends and earnings—of 
over 200 stocks and bonds. These se- 
lected issues are kept under continuous 
review, and those which our analysts 
feel currently attractive are indicated 
For your copy, mail the coupon below 


Available to Investors 


GOODBODY& Co. 


ESTABLISHED 1601 
MEMBERS OF LEADING STOCK 
AND COMMODITY EXCHANGES 


115 BROADWAY, NEW YORK 
OFFICES IN 386 CITIES 


CREATIVE 
RESEARCH 


a 
to sound” 
investing 


a ee 


Please send me without cost your } 
i Monthly Letter FM-15 i 


5 NAMB — | 


TEL —— | 
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' THIS ARTICLE continues my 


INVESTMENT POINTERS 


by J. DONALD GOODWIN 


A New Look at Old Favorites—Part III 


review of 
recommendations made by this column 
during the last year 

Pacific Gas & Electric has continued 
to do well, with earnings for 1958 be- 
ing estimated at $3.70 per The 
quarterly dividend was recently in- 
creased from 60c to 65c, so that the 
current yield is around 4°. It is one 
of the largest utility companies in the 
country, and retention is advised. 

Paramount Pictures, now around 47, 
might be high enough for a while, and 
I suggest partial profit-taking. The 
company is continuing to purchase its 
own stock, which should have a favor- 
able effect on future earnings. Long- 
range prospects look attractive 
purchases are 
this time 


share 


How- 
ever, not suggested 


Pennsylvania has 


Power & Light 
long been a favorite 
having been recommended here 
too long ago at 48. It very 
managed, and I continue 


of this column, 
not 
well 
to regard it 
safety 
moderate long-term appreciation 
Phelps Dodge advanced 
39 when recommended here, 
cent high of 70. The 
financially, having cash 
in excess of $129 million 
is no debt o1 preferred stock, 
10,143,000 
stock has not been split since 
and in my is a likely 


this year 


1S 


favorably for income, and 


has from 
to a re- 
company 1S very 
strong items 
There 
merely 

The 

1952 
candi- 


alone 


shares of common 


opinion, 


date sometime 


Philadelphia 
Electric of 
the largest utility 
companies, and 
an excellent stock 
to own for 


is one 


1S 


invest- 
ment purposes 
Pittsburgh Plate 
Glass has done very little during the 
recent advance in the market. How- 
ever, the company is top-notch, and 
in my opinion, looks like a good pur- 
around 
this should improve, 
and I think a year-end extra will be 
declared; 1958 
Pullman’s earnings will most likely 
improve due to indications 
of increasing purchases of both rail 
and truck equipment, 
tinuation of the $4 
could be in doubt. I suggest a switch 
to Hudson Bay Mining & Smelting, 
now around 63 and paying $3, 
the outlook 
to be better 
Pure Oil, 
umn, 


chase its current price of 77 


Earnings yeal 
it was omitted 
this year 
However, con- 


annual dividend 


where 
for appreciation appears 
of this col- 

extensive 
prin- 
cipally due to the fact that nearly all 
of in this 
I continue “Px” 
pull 

Quaker City 


recommended here 


long a favorite 


because of its very 


proven reserves, has acted well 


its reserves are continent 


to favor for the long- 


Life Insurance ‘oO 
at 38, 
highest profit in its his- 
$3.44 a share of 21 


recently an- 
nounced the 


tory , an increas¢ 
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over the previous year, and compares 
with $2.85 a share in 1957, $2.37 in 
1956, and 75c in 1955. Insurance in 
force increased over $12 million, and 
totaled $254 million. It is also inter- 
esting to note that the number of 
stockholders increased 275%. A 5% 
stock dividend and a semi-annual cash 
dividend of 75c have also been de- 
clared again. Management anticipates 
another excellent year in 1959, and 
is of the opinion that any changes in 
the Federal income tax laws on in- 
surance companies will not have a se- 
rious effect on Quaker City. I con- 
tinue to regard the stock favorably for 
the long-pull, and advise purchases 
around its present price of 49. 

Radio Corporation continues to be 
the leader in its field and a favorite of 
this column. The stock, while not as 
spectacular in recent markets as some 
of the other electronic issues, acts 
well, and I believe before too long, 
will surpass its 1955 high of 55. In- 
deed, I believe in due time, RCA 
could reach 70-75. Patience should be 
well rewarded 

Republic Steel has advanced from 
48 when recommended here last year, 
and might be high enough for the 
time being. However, the company is 
a good one, and new purchases would 
appear warranted in the middle 60s 
should a reaction occur. Steel earn- 
ings should make good reading by the 
year end. 

Reynolds Metals has more than dou- 
bled in price since recommended here 
in May last year. In my opinion, the 
company is the best managed in its 
field and should do very well over the 
long-term. The stock could be tem- 
porarily on the high side, and I would 
postpone new commitments for the 
time being—I probably will be wrong 
on this. 

St. Regis Paper has also had a good 
recovery, and could be high enough 
for a while. However, earnings should 
improve during the period ahead, and 
the chances are that the dividend will 
be increased moderately. O.K. to hold 
for the long-pull 

Schenley has doubled in price since 
recommended here seven months ago, 
having advanced to a high of 48. Since 
that time, it declined to 39, where 
speculative purchases again appear 
warranted. The liquor industry is im- 
proving but is highly volatile, and I 
suggest this stock only for those read- 
ers willing to assume the risk. 

Seaboard Air Line R.R. has held a 
narrow range between 39-34 for ove: 
20 weeks, and I believe is setting the 
stage for an advance to the low mid- 
dle 40s. Present price, 37. Earnings 
this year could exceed $4, and it is 
possible that the $2 annual dividend 
will be raised. Advise retention 
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How Good Are 
MUTUAL FUNDS? 


Which Have Best Records Since 1949? 
3 Issues Favored for Purchase 


OW 42 leading Mutual Funds and Investment Trusts 

have performed in the 1958 market advance, as well as 
during the 1949-57 market period, is shown in a new Special 
Survey by UNITED Service. This timely, unbiased study 
will help you rate performance records of 42 investment 
companies, including: 


Affiliated Fund 
Axe-Houghton B 
Boston Fund Inc 
Consol Inv Trust 
Diversified Inv Fd 
Dividend Shares 
Eaton & Howard 
Fidelity Fund 
Financial Indus Fd 
Fundamental Inv 
Chemical Fund 
State St Invest 


Gas Industries Mass Investors Tr 
Gen Amer Invest Mass Inv Growth 
Hamilton Funds H-C7 Nat Investors 
Incorporated Inv Nat Securities Stk 
Investors Mutual Scudder Stevens 
Keystone S-2 & S-3 Selected Am Sh 
Investors Stk Fd Tri-Continental 
Invest Co of Am United Income Fund 
Commonw Ith Inv Broad St Invest 
Lehman Corp TV-Electronics 
Loomis-Sayles Geo Putnam Fund 
Madison Fund Wellington Fund 


If you own Mutual Funds, or are thinking of buying or 
selling them, you should see this revealing Report. As a 
guide to new buying, our Staff selects three issues that appear 
especially attractive now, based on their past records. 

FOR YOUR COPY OF THIS VALUABLE REPORT, send only $2 
and receive without extra charge the next six issues of the weekly 
UNITED Investment Reports. (This offer open to new readers only.) 
——FILL OUT COUPON AND MAIL TODAY WITH ONLY $2—— ~ 

SENT TO YOU BY AIRMAIL $2.25 (_| FM-13 


fy Umiten S 
Business 


=) UNITED BUSINESS SERVICE 


210 NEWBURY ST. BOSTON 16, MASS 
Serving more individual investors than any other advisory service 





4 Ways The Odd-Lot Index 
Reveals New Trading Trends 


Many investors believe that it takes a mysterious “‘touch'’ to 
market, but ask any dione Rt trader and he will tell you that 


pile up large profits in 
the key t quick a 
touch’ and that one of the most important timing measurements is the Odd Lat 
you what the public’ doing ha y Investors Research has prepared ; 
on * Odd Lot Ps ycholog an rim 4 . r fo nvestors who wish to take 
primary profit opportunit i nic tive report clearly describes how to re 
inderstand the Odd-Lot index " 
sell decisions and tells you 


skill in detecting profitable 


ACT NOW | 


only lust mail the coupon below 


y = “rg ‘ rr > " * 
INVESTORS RESEARCH 

Company (Dept. F-66) ei “ 

922 Laguna Street Odd-Lot Indexes, — 


: a trial subscript 
Santa Barbara, Calif. 
Name 

SS Address 

*Serving investors in 49 states and 20 foreign nations 


t FREE of extr 


heme ren servis 











Heavy on the 
Buy Side 


More often than not, that’s how 
we feel about investing in com- 
mon stocks. 

Because we've always believed 
in the long-range growth of 
American business . 

Because it has been our experi- 
ence that only a relative few 
have the touch, the tempera- 
ment, and the resources to be- 
come successful speculators, to 
engage in a continuing pro- 
gram of purchase and sales 
aimed at short term profits. 

Still there are times when sell- 
ing can be just as important as 
buying . . . when real opportuni- 
ties may exist for reinvesting the 
proceeds to better advantage. 

Should you be selling now? Ob- 
viously there’s no standard answer 
to that one — it depends on too 
many variables. 

But we do know that if you 
wouldn't buy some of the stocks 
you already own at present prices, 
you might at least consider their 
sale. 

If you'd like our help in decid- 
ing. all you have to do is talk it 
over with one of our Account 
Executives. That's what he’s here 
for—-to help you in any way he 
can, with facts, figures, informa- 
tion and the full resources of our 
Research Department. 

If you'll just sit down with him 
and describe your particular situa- 
tion and circumstances, he'll do 
the rest. His assistance is yours for 
the asking— without any charge 
or obligation. And we think you'll 
find it’s valuable. 


Just stop in, or call, and ask to 
talk to an Account Executive at — 


Merrill Lynch, 
Pierce, Fenner & Smith 


PORATE 


Members New York Stock Exchange 
and all other Principal Exchanges 


70 Pine Street, New York 5, N. Y. 


Offices in 112 Cities 








MARKET COMMENT 


by L. O. HOOPER 


Broad Demand vs. Limited Supply 


In January, according to the National 
Association of Investment Companies, 
mutual fund salesmen opened 25.980 
new “accumulation plans,” compared 
with 24,369 in December and 18,371 
plans in January of 1958. In January 
the sales of 153 mutual funds exceeded 
redemptions by $148,498,000 against 
an excess of sales of $93,224,000 in 
December and an excess of sales of 
$101,160,000 in January a year ago. 
New mutual fund money usually is 
put to work promptly, as management 
feels it has to earn something for 
stockholders. 

The NYSE in January started 5,432 
new Monthly Investment Plans, an 
average of 259 a day. Since the MIP 
was introduced in 1954, investors 
have started 163,000 plans, buying 
$112,600,000 of stocks. There are 3,894 
plans in General Electric, 3,784 in 
General Motors, 3,257 in Dow Chemi- 
cal and 2,567 in Tri-Continental. Fifty 
NYSE issues have 300 or more plans. 

It is believed that the General Elec- 
tric and General Motors employee 
pension plans buy at least a little 
General Electric and General Motors 
stock practically every day. It is 
widely assumed that American Tele- 
phone’s pension plan has been buying 
the company’s own stock from time to 
time, and has been a factor in the 
Sears, Roebuck stock is 
bought quite regularly by that com- 
pany’s employee fund. Many others 
mentioned. All of these 
funds and all of the so-called “plans” 
buy heavily on balance. 


recent rise 


might be 


The general public is tremendously 
interested in stocks. Harpers Magazine 
for March shows, in an excellent and 
entertaining article, the spectacular 
increase in the circulation of the Wall 
Street Journal. This is a sidelight on 
the interest in Practically 
every broker is faced daily with re- 
quests for suggestions in stocks for the 
investment of sums like $5,000, $10,000, 
$50,000 and even $1,000,000; and more 
often than not the investor proceeds 
to buy the stocks suggested. 
times such money from the 
liquidation of U.S. Treasury securities, 
or from savings banks 
switch 


stocks. 


Some- 


comes 


Frequently it 


represents a from bonds to 
stocks 


received from the sale of a private 


In not a few cases it is money 


business 

For years common stocks have been 
one of the very best investments. The 
word has gotten around. They are ex- 
ceedingly popular. The fact that they 
are “high” on the basis of traditional 


ideas of price is ig- 
nored or shrugged 
off. The invest- 
ment industry, 
especially the mu- 
tual fund end of 
it, has a wonder- 
fully efficient and 
ever-expanding sales force. In short, 
there is a broad demand for shares 

But the supply is limited. People 
generally don’t want to sell; and those 
who would like to sell are inhibited by 
the capital gains tax. Because of a 
large “cash flow,” more limited plant 
expansion programs, and the ability to 
borrow money with Uncle Sam paying 
52% of the interest (interest costs are 
deductible), the supply of 
shares is surprisingly small 

One does not have to explain this 
market by citing fear of inflation, rosy 
business projections, technological 
progress, population increase and ris- 
ing earnings. All that’s necessary to 
explain it is the broad demand fo: 
stocks and the limited supply 

If the tax authorities were politi- 
cally fearless and wise, they would 
provide a readily available incentive 
to lead investors to switch from some 
of their high-priced stocks to low- 
priced higher yielding U.S. Treasury 
securities. All Congress need do is to 
legislate so as to permit investors to 
switch from stocks to U.S. Treasury 
long-term 
gains tax. It could be made possible 
to sell General Electric costing $10 fo: 
$80 without paying a capital gains tax, 
provided the seller would buy ten- 
year or 20-year U.S. Treasury bonds 
with the entire proceeds and agree to 
keep them registered in his name fo1 
That would help 
to “tame” a too high stock market and 
assist the U.S. Treasury in 
long-term bond 


“new” 


securities free of capital 


five years or more 


lifting 
prices and _ shifting 
short-term debt to a long-term basis, 
incidentally taming inflation. It prob- 
ably won't be done, but it ought to be 
done 

At any rate, readers don’t want this 
philosophy. They want to know what 
to buy! The fact is that there are few 
real bargains. Some stocks are cheaper 
than others. Many may go up furthe 
in price. There may be “a thesis” to 
buy certain issues. So here are some 
suggestions 

American Bank Note (38) pays $1.20 
a share and probably earned about 
$1.90 a share last year against $2.42 in 
1957. This 100-year-old company is the 
leading engraver and printer of corpo- 
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rate securities. It also prints paper 
currency and stamps for some coun- 
tries, does a commercial lithographing 
business, prints banking forms and 
check forms. It prints stock certifi- 
cates for many of the leading com- 
panies, and a single stock certificate 
costs at least 30c, and often 40c or 
more. It takes a lot of split-ups to make 
a big business for American Bank 
Note when the splitting companies 
have only 5,000 or 10,000 stockholders; 
but American Telephone (which uses 
ABN certificates) at the end of last 
year had 1,619,397 stockholders, and 
the stock is about to be split 3-for-1 
The American Telephone split should 
be a factor in this year’s earnings of 
American Bank Note. The stock rep- 
resents high quality 

Progress Manufacturing sells around 
17 on the American Stock Exchange 
It is the largest factor in lighting fix- 
tures and recently has had sales of 
around $20 million a year. It earned 
about $1.40 a share in 1958, $1.65 in 
1957, $1.82 in 1956 and $1.67 in 1955. 
The present dividend rate is 70c an- 
nually plus 4% in stock. There are 
802,826 shares issued junior to a debt 
of about $1,798,000. The management 
is ambitious and young. The board of 
directors is strong. The stock has not 
sold below ten since it became pub- 
licly owned about four years ago 
This year’s earnings should exceed 
1958 by a good margin and could reach 
$1.90 to $2 a share. The company 
should profit from the building boom 
It recently has adopted more ag- 
gressive merchandising methods and 
practices 

The poor first-quarter results of 
National Electric Welding (20) were 
anticipated in this column. This com- 
pany, mentioned in the column of 
February 1, seems headed toward 
It is report- 
ed that Glasspar’s (25) sales for the 
January quarter were about 80% 
ahead of a year ago I regard At- 
lantic Coast Line (54) as a most 
interesting rail issue at present and 
would not have too small expectations 
for it They say these new Frue- 
hauf Trailers (24) are put together 
like a giant erector set with inter- 
changeable parts for different models 
This company’s affairs are on the 
mend, and patience with the specu- 
lative stock should be rewarded 

I don’t want to tire people out by 
talking too much about Chrysler (56), 
mentioned in most every column since 
the first of the year, but I regard this 
stock as something exceptional—if 
business continues good, and if the 
company’s new 1960 models have the 


much better earnings 


expected appeal ... A very specula- 
tive low-priced stock which has been 


(CONTINUED ON PAGE 64) 
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Why is it... 


A MILLIONAIRE IS MORE APT TO 
DOUBLE HIS ASSETS THAN THE 
MAN WITH *10,000? 


The percentage increase in each case is the same 
But, the man with the big money often seems able 
to do better in making more money. Why ? 





In individual 
reasons, of course. Some millionaires may have 
facts or contacts not available to you. Nothing you 
can do about that (except maybe get to be a million 
aire yourself, some day). But — 


7 


circumstances there are many 


If vou research the matter thoroughly, we believe you will find 


(a) few millionaires deposit money 
in savings. Depreciating dollars 
shrink almost half as much as 
the interest received 

(b) few millionaires put money in 
mutual fund shares 

(c) many millionaires seek supe- 
rior investment management 
by using the same principle 
they used in getting to be mil 
lionaires 


In climbing the ladder they got 
further by judiciously delegating 
authority to others. In similar 
manner they now delegate invest 
ment management responsibility to 
professional managers (who have 
no securities to sell, no brokerage 
commissions to earn)...but whose 
sole job is to concentrate on the 
objective of managing investments 
for larger income and capital gain 


How YOU can think like a Millionaire 





If you think this type “millionaire 
thinking” may have some merit, 
perhaps you would like to look into 
a special service we make available 
for investors with modest means 

We manage large accounts, of 
course. But, we specialize in apply 
ing millionaire investment manage 
ment objectives for clients whose 
funds are in the $8,000 to $25,000 
bracket when we begin 

What Does It Cost? The manage 
ment fee is % of 1% of the net 
value of your account quarterly, 
thus 2% a year. For example, $50 
a quarter or $200 a year for a 
$10,000 account. (As one client 
said: “All your plan has to do for 
me is 2% a year better than I could 
do for myself. The peace of mind it 
gives me is a bonus.”’) 

Safety Factors For You. No 

contract required You can try 

the plan, see if you like it, stop 

if you don't. Your stocks and 

cash remain in your name. You 

can deal with any New York 


f-~ THIS COUPON BRINGS YOU “RETIREMENT SECURITY PROGRAM” ~~ 
MANSFIELD MILLS * 8008-3 Jenner Street, La Jolla, California 


Please send me my complimentary copy of the explanatory booklet ‘‘Retirement 


Security Program 


CONFIDENTIAL INFORMATION 
Capital gains is my main objective 
cash, amounts to about $ 

NAME 

ADDRESS 


CITY 


This is NOT a commitment. It implies no obligation on my part other than that 
I want to seriously consider whether or not this program fits in with my plan 


] | depend upon my securities for some income as well as capital gains 


My securities fund, including stocks and 


Stock Exchange brokerage 

firm you wish 
We have no perfect answer to 
investing. Never expect to have 
BUT, experience has helped us 
codify some time-tested policies we 
find resultful. Long ago this pro 
gram passed the horse and buggy 
stage. It is a proven thing. We and 
clients who have participated in it 
for several years have eaten the 
pudding. It works and it pays' 

If you would like complete facts 
so you can decide by your own 
judgment if you want your invest 
ments managed by this program we 
are providing to clients in 46 states 

Write for Free Booklet 
“Retirement Security Program” 
There is no Obligation 


MANSFIELD MILLS 


Securities Management 
8008 -3 Jenner Street, 

La Jolla, California 
Investment Advisor 

Since 1938 
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DYNAMIC STOCKS 
Expected to Climb 
to NEW HIGHS 


Next Stock Market 
Advance to Feature 
New Leaders. 


Babson’s staff of investment specialists 
have just published research findings of 
vital importance to every investor. This 
material was selected with great care 
for clients. Resources 
America’s most expe- 
Investment Advisory 
were utilized to assure accura- 


regular Babson 
and facilities of 


rienced Personal 


Service 

cy. Included in these factual findings 

are such specific recommendations as: 

@ 22 Nuclear Energy Securities—8 
should reach new highs in the next 
18 months. 


4 lLow-Priced Speculations—under 
$20. 

9 Stocks to Replace with stronger 
issues. 

10 Stocks for Income. Some yield- 
ing over 6°. 


58 Highly protected stocks with no 
prior claims. 8 recommended for 
purchase. 


Revealing report—‘‘How Safe are 
Investment Trust Shares?’’ 
BONUS FOR PROMPTNESS 


Recent forecast “ Aircraft Stocks in The 
Space Age”,—including 5 
with broad horizons. 


MAIL $1.00 WITH THIS AD 
TODAY! 


BABSON’S REPORTS Inc. 


Dept. F-96 
Wellesley Hills 81, Mass. 


securities, 








AREA RESOURCES BOOK 


New book 
explains why 
the area we 
serve offers 
so much 
opportunity 
to industry. 


Write for FREE COPY 
Box 899, Dept N 
Salt Lake City 10. Utah 


POWER 
6 LIGHT 





Serving in 
Utah-Idaho 
Colorado-Wyoming 
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STOCK ANALYSIS 


by HEINZ H. BIEL 


Convertible Debentures 


THE GROWING popularity of convertible 
debentures is solidly based on the 
numerous advantages they have for 
the investor well as the issuing 
company. As convertibles are likely to 
be used increasingly in future financ- 
ing, greater familiarity with this ver- 
satile investment medium is desirable. 

As far as the investor is concerned, 
a convertible bond is a security which, 
in varying degree, combines the rela- 
tive safety of income and price sta- 
bility of a bond with the appreciation 
potential inherent in a common stock. 
To be sure, a bond offers no guarantee 
against loss, nor does the conversion 
privilege assure a capital gain, but in 
theory at least the risk in a convertible 
bond is limited, while the capital gain 
potential is unlimited. Convertibles 
would solve many investment prob- 
lems if they were available in large 
amounts, in acceptable quality and, 
last but not least, at a fair price. 
Unfortunately, this is not always the 
case 


as 


Corporations are choosing convert- 
ible bonds as a medium of financing 
for numerous reasons: 1) Bond inter- 
est is tax deductible, whereas divi- 
dends are paid out of earnings after 
taxes. Thus the net of even a 
6°; interest rate is only about 234° 
2) The sale of convertible debentures 
is equivalent to selling common stock 
above the market, because the con- 
version price usually is fixed at or 
above the price of the common stock 
at the time of the offering. The direct 
offering of common stock rule 
has to be made at or below the pre- 
vailing market price. 3) The financ- 
ing through convertible 
defers the dilution of 
until actual conversion 


cost 


as a 


debentures 
the equity 
takes place, 





Present 
of Conversion 
Bond Price* 


Price 


Phillips Pet., 4% ‘87 
Sinclair Oil, 43% ‘86 
Col. Fuel & lron, 4% '77 
Comb. Eng., 346 ‘81 
Ferro Corp., 3% ‘75 
W.R. Groce, 32 ‘75 
1-T-E Cir. Br. 4% ‘82 
Radio Corp., 32 ‘80 
Aldens, 42 ‘70 

Avco Mfg., 5 ‘79 

Burl. Ind., 4% ‘75 
Collins Radio, 5 ‘77 112 2642 
Fruehauf, 4 ‘76 103 26% 
Mer.-Chap.& Sc.,4/2'75 97 25.91 
Olin Math., 5¥2 ‘82. 119 50 


115 
114 
110 
118 
100 
101 
118 
WW 
115 24.51 
118 WW’ 
99 18 


50 
65 
30 
30 
37.24 
52.63 
39.22 
50 





*Subject to change 


SOME QUALITY DEBENTURES 


Price 


of 


Stock 


sale 
stock 


whereas the 
of common 
immediately di- 
lutes per share 
profits, often long 
before the 

money raised 


new 
in f 
such financing can 
become productive 
Convertible bonds being used 
extensively to take advantage of the 
speculative possibilities inherent in 
buying on margin. Good quality con- 
vertible bonds are excellent collateral 
and, under normal conditions, 
commercial banks will gladly carry 
them on 10% to 15° margin. Such 
leverage occasionally produces huge 
profits even in a most conservative 
security like the convertible debenture 
of American Telephone which was of- 
fered a year ago 
For example, take an investor who 
bought $10,000 par value of American 
Telephone 414°, convertible deben- 
tures due 1973, at 130. Of the total 
purchase price of $13,000 he borrowed 
$11,700 from his bank, leaving the 
bonds as collateral for the loan, and 
put up $1,300 of his own money. Now, 
a year worth 
$20,600. If the investor the de- 
bentures and pays off his loan, he will 
have $8,900 left, a profit of $7,600, o 
585°; 


Such spectacular results are not the 


are 


most 


later, these bonds are 


sells 


in one year! 


rule, of course, but neither are they 
exceptional. 
convertible 
such favor 


That is the reason why 


debentures have gained 
with astute investors who 
carry them on the smallest possible 
margin and thus make the investment 
dollar go very far. 

A strong note of caution is in orde 
however, because an investor on mar- 





Premium 
above 
Conversion 
Parity 


Con- 


version 


S&P 
Quality 
Rating 


Current 


Parity Yield 


98 
99 
90 
113 
83 
84 
108 
98 


17.3% 
15.2 
22.2 
44 
20.4 
20.2 
9.3 
13.3 
110 4.5 
104 11.7 
91 8.8 
105 6.7 
88 7.1 
85 14.1 
96 23.0 


3.7% Al 
3.8 A 
44 BI 
2.9 B1 
3.6 BI 
3.5 BI 
3.6 8! 
3.2 B14 
3.9 BI 
42 B! 
4.3 BI 
4.5 BI 
3.9 BI 
46 BI 
46 81 
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gin without adequate reserves can be | 
wiped out quickly if things go the 
other way which, unfortunately, hap- 
pens quite frequently. A gruesome 
example is the Fruehauf Trailer 4% 
debenture, due 1976, which rose 
smartly to almost 130 in 1956, the year 
the issue was offered. By December 
1957 the price had dropped below 55, 
an. anyone who had bought these 
bonds, largely with borrowed money 
and did not have sufficient reserves to 
put up the additional margin when re- 
quired, would have lost his entire 
investment. By now the Fruehauf 
bonds are once again selling above par 
and are considered attractive, but the 
investor who could not meet the mar- 
gin call and was forced to sell never 
had a chance to participate in the re- 
covery. 

A convertible bond always stays in 
line with, or ahead of, the stock in a 
rising market. Theoretically there is 
no limit to how far it will advance (a 
Con Edison bond is now selling at 
255!). Eventually, however, the issu- 
ing company will force conversion by 
calling the convertible debentures for 
redemption. 

But how much protection do these 
securities provide in a falling market? 
A high-quality convertible bond, rated 
A or better, will not “break.” even if 
the stock does; it will hold close to its 
true investment value, i.e., the price 
at which it would sell without a con- 
version privilege. Medium and low- 
grade bonds, like the Fruehauf deben- 
tures, will suffer more severely, but 
never as much as the common stock. 

Here are some examples: 


SCOTT PAPER 
Conv. 3°71 


Rating 
1956-57 High 
1957-58 Low 
Per cent Decline 
Present Price 
DOUGLAS AIRCRAFT 
Conv. 4°77 


Rating Bl 
1956-57 High 108% 
1957-58 Low 8612 


Per cent Decline 1 


20.1% 
Present Price 94 


BURROUGHS CORP 
Conv. 4' ‘8! Stock 
Rating Bl 
1956-57 High 1304 52% 
1957-58 Low 102 27% 
Per cent Decline 22.5 47.0 
Present Price 125 39 
It is interesting to note how well 
these three good- to medium-grade 
bonds have stood up in a falling mar- 
ket by comparison with the respective 
stocks. When the conversion privilege 
lost its immediate value, due to the 
low price of the stock, the price of 
these bonds was maintained by their 
merit as an investment 
A professional investor who uses 
convertibles as a vehicle to buy com- 
(CONTINUED ON PAGE 65) 
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STRAIGHT FACTS ON 


WHEN TO TAKE PROFITS 


Can you recognize a true market top when it occurs—and 
the major profit-taking opportunity it represents? 


Or do you, like most investors, buy instead of sell 
very top is being made? 


as that 


Send for our current recommendations ... plus the next 3 
issues of each of 3 separate services: (1) the Stock Market 
Survey, (2) the Stock Selection Guide, and (3) the Indus- 
try Trend Forecast. 


These Reports tell you when to buy 
how long to hold . . 
profits. 


which stocks 
and when to switch or sell for top 


You will also receive (4) our 48-page guide manual 
“Stock Market Analysis’—which gives you a thoroughly 
reliable method of investing for top capital gains in both 
bull markets and bear markets. 


Send $1 with this ad and your name and address to F-173 


AMERICAN INVESTORS SERVICE 


Larchmont New York 





BOLTON, TREMBLAY & COMPANY 


TREMBLAY & COMPANY *« BOLTON TREMBLAY & COMPANY 





TRY THE WALL 
STREET JOURNAL 
GET-AHEAD PLAN 


BOLTON ON GOLD: 


Not how high, but WHEN ? 
STOCK PRICES — The advance and 
the coming cyclical retreat ! 


... Know the facts by reading this 
month's issue of The Bolton- 
Tremblay BANK CREDIT 
ANALYST—the barometer of major 
business and stock market trends. 
Now in its tenth year, The Bank 
Credit Analyst is unique as an 
investment service combining 
constant research with mature 
judgment for lucid and straight- 


‘NOLIO€ 


$7 STARTS YOU 


You are living in a period of far-reaching 
changes. New inventions, new industries 
and new ways of doing business are 
creating opportunities for men who want 
to get ahead. 

It will pay you to find out about thes« 
forward analytical appraisals of the things. One place to find out is in the 
American business, industrial and pages of The Wall Street Journal. You 
financial climate. Edited by probably think The Journal is just for 
A. Hamilton Bolton, B.A. (McGill), millionaires. That is WRONG. The Jour 
M.B.A. (Harvard), it is relied on nal is a wonderful aid to salaried men 
every month by professional, naking $7,500 to $25,000 a year. It is 
institutional and private investors 
throughout the world for advance 
information on future trends. 

Let us send you a copy of this 
month's issue of The Bank Credit 
Analyst and the 64-page booklet, 
“Introduction to Bank Credit 
Analysis,” both for $5.00. (Regular 
subscription rates: $100 for 12 
months or $60 for six months— 
deductible for income tax purposes 
in United States.) Write, enclosing 
check or request to be billed later, to 
The Bolton-Tremblay 


ANVdWOO F AV IEWNAUL 


luable to owners of small businesses 


NOLIOdG « 


can be of pricele s benefit to ambi 
s young men who want to earn more 
roney. Said one subscriber, “I read The 
yuurnal every morning and apply it 
ons to my own business. I call thi 
‘get-ahead’ plan.” 

To assure speedy delivery to you an\ 
where in the U.S., The Journal is printed 
daily in five cities—-New York, Washing 
ton, Chicago, Dallas and San Francisco 
It costs $24 a year, but you can get a 
Trial Subscription for 3 months for $7 


w BOLTON, 


BANK CREDIT ANALYST, 
680 Sherbrooke Street W.., 
Montreal 2, Canada. 


OLTON. TREMBLAY & COMPANY 


ANVWdAMWOD F AV IEFAWNAUL 





Just tear out this ad and attach check 
for $7 and mail. Or tell us to bill you. 
Address: The Wall Street Journal, 44 
Broad St., New York 4, N. Y FM 3-15 














7 STOCKS 
LIKELY 
TO TRIPLE? 


Our Editors have newly analyzed an 
extraordinary list of 66 growth stocks : 
each picked by one or more professional f; 
analysts as likely to triple in the next 
3 years. After intensive study, we now 
recommend 7 of these 66 stocks. All 7 = 
are ‘eatured in our new Special Report 
It is titled: “7 New Growth Stocks 
Most Likely to Triple in the Next 3 © 
Years’. These 7 stocks remind us of 
outstanding profit-makers like Thiokol 
Chemical (8% to 704% in rocket fuel« 
And stocks like Ventures, Ltd. (4 t 
om in mining and oil). Two of these 7 
stocks are special ‘atomic’ stocks. One > 
is in guided missiles. One is in electronic } 
controls. Another is in ‘stereo’ sound 

A copy of our new Report featuring # 
these ‘7 Stocks to Triple’ is yours as « & 
bonus now when you send just $1 (new 
readers only) to try our weekly advisory 
service ‘The Growth Stock Letter’ for 
the next two weeks. Mail this ad with 
your name and address and $1 today & 
to Dept. F-26 


DANFORTH-EPPLY 
CORPORATION 
— Investment Advisors — 


WELLESLEY HILLS 81, MASS. 








ake larger profits 


WITH UNDERPRICED SHARES 
AND SPECIAL SITUATIONS 


GERSEN discusses im a clear, concise 
manner, the underlying merits of com- 
panies whose stocks are generally con- 
sidered to be underpriced Edited 
by widely quoted men whose opinions 
are valued by financial leaders. 


It pays in profits to go with the well- 
informed! YOU TOO CAN PROFIT in 
this market if you know the dynamic 
performers. 


Valuable report off the press March 15, 
revealing two unusual stocks for SHORT 
TERM PROFIT (plus one full month's 
service) available to NEW subscribers 
for introductory price of only $1.00. 


Send only $1.00, with your name and 
address to 


GERSEN 


OF WALL STREET 


INTERNATIONAL 
Published bi-monthly 


37 Wall Street New York 5, N. Y. 
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’ , 
Can You Make a 
é Pe . ss . J « 

Killing” in Stocks? 
Yes—it 7S possibie to run a small sum into a for- 
tune, by concentrating on low-priced, ‘‘overlooked 
under-valued stocks with dynamic growth poten- 
tial 
We concentrate on unearthing stocks priced belou 
$5 which appear to offer minimum risk and opti- 
mum opportunity for Capital Gains 
May we send you full details? 
gation, no pressure 


No charge 
no salesmen 


FORECASTS, Box 87-F3, Pelham, N. Y. 


no obli- 
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MARKET PERSPECTIVE 


by ELMER M. SHANKLAND 


ResearchGrowth Stocks 
for a Dynamic Portfolio 


AMONG 
year 
stocks, 
number 


the many new investors each 
who become interested in 
there always a certain 
who view the stock market 
slot machine—you put your 
money in on the chance of a large 
pay-off. But there is an increasing 
number of new investors who recog- 
nize the stock market as a place 
wherein they may accumulate capital 
funds through judicious investments. 

In_ this high taxes and 
“creeping inflation” it has become 
obvious to this group that selected 
common stocks offer one of the best 
methods of building up a fair-sized 
fund, be it for retirement, children’s 
education or other special purposes. 

There have been many individual 
stocks that have served good 
“hedges” against inflation. These are 
the companies whose management has 
been able to turn in an above-average 
performance over a period of years 
Yet it is a current stock market para- 
dox that fear of inflation has been 
reflected in recent stock prices to the 
point where there is probably more 
inflation in many stocks than in other 
areas of the national economy. It is 
this factor that makes it 
difficult the average 
choose the right stock. How can he 
gauge the management? 
And if the company has had a suc- 
cessful performance record, how can 
he be sure it will maintain it? 


are 


as a 


era of 


as 


evermore 


for investor to 


success of 


There is one proven benchmark of 
the which the 
investor This is 
the tech- 
nological innovation over a period of 
the of 

(research de- 
turn out 
proved products and processes. The 
ability of management translate 
research into profitable items is the 
key 


and 


successful company 
may use as a guide 
consistent investment in 


years—in other words, 


applied 
velopment) to 


use 
science and 
new or im- 
to 


to long-range corporate growth 
expanding profits. There 
numbers of the business of 
“research” who can pridefully report 
that 80 of volume resulted 
from products which were unknown 
five to 

The total 
sales income devoted to research and 


are 
firms in 


sales 


ten years 


ago 
average proportion of 
engineering is said to be increasing at 
a rate of about 10% a year. As a 
matter of fact, there is a “growth” 
trend in research activity itself. Each 
year more money is being spent than 
in the previous Last an 


yeal year 


estimated $10-$11 
billion was spent 
on research and 
development; this 
year the figure is 
expected to reach 
$11-$12 billion. In 
a sense, 
itself has 


research 
become big business. 

There 5,000 
dustrial research laboratories oper- 
ated by more than 4,000 corporations 
Probably some 2°; of annual sales is 
spent research by American in- 
dustry, ranging from 5°.-9% of sales 
in such industries as 
electrical instruments and _ scientific 
equipment, to less than one half of 
1% in food and primary metals. It is 
estimated that any industry whose 
products are highly susceptible to 
technological innovations would have 
to spend around 5% just in order to 
keep up with competition. 

We are now in what may be called 
the Scientific Revolution. It is much 
more complex than the familiar In- 
dustrial Revolution, and its rami- 
fications are much more difficult to 
comprehend. Yet, it certainly is more 
glamorous, especially to the investor 
It also has its pitfalls 

How the recognize 
those areas where research plays a 
key role? 


are now. almost in- 


on 


aircraft, 


can investor 
Let us take producers of 
consumer goods—toiletries, packaged 
foods, appliances, and the like. Here 
research, based upon consumer wants, 
is geared to turning out new and im- 
proved products just to maintain o1 
markets Competition _ is 
keen and technological innovation is 
rapid and often imperative. A different 
picture is presented by the producers 


Increase 


of raw materials, such as basic 
and timber 


metals 
Here technological change 


is rather slow, product obsolescence 


is relatively minor, and research is 


therefore less of a dynamic 


The classic 


revolution is found in those companies 


tactor 


example of the scientific 


producing electro-mechanical devices, 
whose end products are used in a di- 
verse number of industrial fields, in- 
Here the ability to 
products, diversify 
markets and stabilize operations which 
often depend wholly or in part upon 
government business, gives a tremen- 
dous impetus to research and devel- 
opment work and increases profit po- 
tentials 

We 


cluding defense 


introduce new 


have seen the results of re- 
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search in the creation of new markets 
through new products (antibiotics, 
for example), and even new indus- 
tries and thereby new jobs (synthetic 
fibers). Everyone recalls the dra- 
matic “breakthroughs” in such diverse 
fields as electronics (transistors) and 
high polymer chemistry (nylon). 
Even communications is being revo- 
lutionized by a Bell Laboratories’ sci- 
entist’s new Mathematical Theory 

America’s progress has rested upon 
its technical mastery of matter and 
energy. Whole new technologies have 
arisen, their development being based 
upon atomic power, solid state phys- 
ics and plastics. Expanding frontiers 
in the following cross section of in- 
dustries should eventually provide 
excellent long-range capital accumu- 
lation potential for the alert investor 
communications, fuels and energy, 
plastics, synthetics, electronics, in- 
strumentation, drugs, chemicals, met- 
allurgy 

To sum up, research is now the 
most fruitful source of future profits. 
How can the investor recognize the 
hallmarks of a successful research- 
growth stock? The company shows 
above average growth in sales over 
a period of years It is operating 
in an area where technological change 
stimulates growth potentials. Man- 
agement has demonstrated its ability 
to translate the fruits of research into 
expanding earning power. 

A representative cross section of 
relatively youthful as well as es- 
tablished research-growth stocks is 
given in the following paragraphs. 

Statham Instruments (transducers), 
Haveg Industries (corrosion-resistant 
materials), Gladding McBean (ce- 
ramics), Ampex (magnetic tape). This 
tvpe of young research company 
should be backstopped by some of 
the big, well-established firms whose 
research activities blanket whole in- 
General Electric, Hazel- 
tine, General Dynamics, Thompson 
Ramo Wooldridge 


dustries 


These “research” companies nor- 


mally command a higher price-earn- 
ings ratio than the general run of 
stocks. But the steady plowback of 
earnings into research and new plant 
constantly broadens the sales base. 

An initial modest investment of 
$5,000 to $10,000, plus a periodic in- 
vestment of $500-$1,000 with a policy 
of reinvesting all dividends should 
help to accelerate the accumulation of 
a worthwhile fund within 10-15 years. 
The investor will also have the satis- 
faction of knowing that he has in- 
vested in the right type of stocks, for it 
is daily becoming more evident that 
stock market leadership is increas- 
ingly being taken over by the “re- 
search” companies 
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KNOW a Stock’s Record Before You 


BUY + SELL - HOLD 
ORDER YOUR COPY NOW 


investor’s 1945-1958 Stock Record 


for Comparing Stock Values 


See how each stock fared in poor years as well as good years before vou mak« 
an investment decision in this market. The quickest way to judge the present 
status and value of stocks you own or consider buying is to compare their per 
formances of past years 


You can't determine a stock's current value unless you have its earnings 
dend record of previous years; and you can't compare current prices with former 
prices unless vou have a record of the hundreds of stock splits over the last four 
teen years. 


and divi 


HERE YOU HAVE THE 14-YEAR RECORD 
of More than 1,000 Active Stocks 


on the New York Stock Exchange 
1945 - 1958 
EACH YEAR’S 


@ STOCK SPLITS @ PRICE RANGE 


@ DIVIDENDS @ EARNINGS* 


"1958 Earnings as ovoailoble pt Put 


Nowhere else can you find more quickly, more easily, or at lower cost, each stock's 
per share performance record over 14 years—-essential facts and figures you as an 
investor require to invest more wisely, more profitably, particularly in this period 


THIS BOOK can be indispensable to your investment success in 
the months ahead. 


Buy it for $1.50 


. . or Get it FREE! 


Return this “ad” today with $1.50 check to Dept. FB-315 for your copy of the 14-Year 
Record Book. Or get it FREE with a 6-month’s Trial Subscription to FINANCIAI 
WORLD’: comprehensive investment service—26 weekly issues of FINANCIAI 
WORLD; 6 monthly copies of “Independent Appraisals” rating 1,383 to 1.870 listed 
stocks; PLUS the forthcoming $5 Stock Factograph Manual (immediately upon 
publication) and the Stock Record Book _ all for only $12. Additional saving 
yearly subscription $20 with above services. (Cost is tax-deductible.) 


Take your choice but order today. Supply of this Book i« limited. 


f{hsolute money guarantee within 30 days 


FINANCIAL WORLD 








Dept. FB-315—17 Battery Place, New York 4, N. Y. 
50% Profit on Stock? Or— 
300% Profit with a ‘Cll’ I 


190 Last July, Northrop at 2514 seemed ripe 


CONVERTIBLE ie, MW ought 100 for $2,525, Out 
a 6-month CALL option on 10 hare 
BONDS are charted by our in December, Northrop hit 37 whict 
R.H.M. BOND REVIEW in unique and in $1200 profit (a 50% gain) for Mr. W or 
valuable 2-color conversion 310 charts of $2,525. But it also meant $95 gs 
which pinpoint buyin pportunities. Are $1200 less the $250 cost of the 
fully conversant with convertible net of almost 300% on my risk of $250' 


recognize their opportunities when For $250 | controlled 100 Northrop for € 


they occur? To introduce you to the just as firmly as Mr. W who put 
complete investment service cover t. And | made six times as m 


entire field of convertible t j 

you to send for our FREE re po rt on n Pau! Sarnoff’s booklet Profits w 
vertible Bond Opportunities 2 fu shows HOW to make these huge 
explanation of convertible onds hic how to profit without EVER buyir 
can prevent future missed D enjoy gains REGARDLESS of wrt 
for you. There is no obligation. Send tc and much more. Hund 
“Convertibles Dept. F-1, R.H.M. Associ hear Sarnoff’s lectures. The t 
ates, 220 Fifth Ave.. New York i, N.Y 0 1.95. Satisfaction guaranteed 


H. Simon Co., 48 Fifth Ave., Pelham F-6, N.Y 














THE FUNDS 


The different features of ante deities cnialet ut ae 


Incorporated Tax exempt bonds (Forses Mar. 1, 
“The Wall Justice Marshall Built”) 

Investors* have a good deal of appeal for the 
high-income investor. Up to now, 


: H I ver, they have bee f little use 
are explained in seston ~- ohn epceacenttagaapaee ea A mutual investment fund, con 


to mutual funds. Reason: the funds 

centrating on the securities of 

free prospectus could not pass the tax exemption on companies in industries such as 
to their stockholders. OIL 


For the past several years mutual 
° é i ting in a list of a : : 
A mutual fund investing in 8 Us funders have tried to get through NATURAL GAS 


securities ene “es ete ia Congress a bill authorizing the forma- ATOMIC ENERGY 
term growth of capital and income. tion of mutual funds to invest exclu- ELECTRICITY 


sively in tax exempt bonds. These and other activities related to the 
Te eanescancsanccceccusccesccceesanm | funds would pay dividends from the energy fields. The principal ob 
7 jective of the Fund is possible 

long-term capital appreciation 





THe PARKER CORPORATION a interest they receive, and their stock- 
200 Berkeley St holders could count the dividends as 


There is no commissi 
tax-free income " ssion or sales 


loading charge of any kind pay- 
The project was certainly a worthy able to anyone. Shares are offered 
one. It would open the advantage of at net asset value redeemable at 
tax-exempt investing to many more 99% of net asset value 
investors. It would also make it that SEND FOR FREE 


much easier for our states and mu- PROSPECTUS 
Write to Dept. F 
Distributor 


need for education and the like. But 
"a ||. on and RALPH E. SAMUEL & CO. 


each —— has come to Members N. Y. Stock Exchange 
grief for various obscure reasons 115 Broadway, W. Y. 6 

This year a new proposal, the Her- CO 71-8600 
long-Curtis bill is before a committee 
of the House Ways and Means Comm 


T ROWE PRICE Unlike its predecessors, this bill would For ONLY $5.00 A YEAR 
m permit any holding company (includ- 
The Mutual Fund Reporter 


GROWTH STOCK FUND INC ing all mutual funds) to invest in 
+ . municipals, and pass the exemption On __ Gives All Mutual Fund Sales, Purchases & Holdings. Some 


e to their stockholders vega’ is a eee oe oo vd year! 

; Sponsors of the bill have mustered hie as a regular feeture! Fund activities are g 

OBJECTIVE: Possible long term some powerful support. The Mayors mune Betts 
growth of principal and income. of New York City, Philadelphia and 

Los Angeles have lent their public 

OFFER'NG PRICE: Net asset value 


i u ara” f ci 
approval to the bill. Some mutual | Please mention name of paper in which you saw this 
° . ad. Issued monthly. Se eck t The Mutual Fund 
per share. There is no sales funders have their reservations, how- | Reporter, Box 364, Fair Haven, New Jersey. 


Boston, Mass. 


Please send Prospectus on Incorporated 


Investors 


Name. nicipalities to raise the money they 














ALSO, re 


w-ar 





load or commission. ever, feeling that the bill is too broad 
to win Treasury approval. But at least 


Prospectus on request the subject of investment companies Time for Decision? 


Dept. B and tax exempts is going to get an- xe . vw 
10 Light Street : Baltimore 2, Md other airing this yea First get the FACTS 
; Facts are iraportant to every 


SHRIMPING NET investor. Before you invest why 
not find out the facts about the 
: shares ot NATIONAL STOCK 
LIKE many fundsmen, the managers of SERIES which irrently repre- 
ha ¢ . ] . oe sa PP m ke sent an investment in a diversi- 
the $180-million Ge orgs Putnam Fund cl am; al eaey Gb saudene 
of Boston found that they were stocks of Amer porat 
For 











always turning up little known corpo- 
rations with able managements, limit- 
less chances to grow and so on 
Unfortunately these companies were 
usually too small for the fund 
“Unless we can buy $500,000 of 
stock, the management work involved 
is just not worth while; even if a small 
holding does very well, it won't make City and State 


<<” BONDS FOR INCOME... . ” 
in varying amounts much difference to a big fund,” ex- National Securities & 
For your FREE copy of this informative plains Trustee George Putnam Jr. R : 
esearch Corporation 


booklet and prospectus, mail this ad with “Tt : frustrating.” he add 
your name and address to Dept. Z-7 was very frustrating, 1e adds eiitiined coun 
120 Broadway, New York 5, N. Y. 


THE KEYSTONE COMPANY Putnam’s solution was to found its 
50 Congress -St., Boston 9, Mass. Growth Fund in 1957, which does list 
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WILL COMMODITIES 
OUTDO STOCKS IN 1959? 


Despite lost year's big rise in stock 
prices, only 12% of Big Board listings 
doubled in valve, With margins now 
90%, stocks must odvonce much fast 
er in 1959 to do as well for you with 
equol capital. Should you expect 
stocks to decline, selling short is com 
plicoted and expensive 


You can sell commodities short os 
easily os you con buy them. Many 
commodity morgins were lowered in 
1958, ond 19 of 20 December con- 
tracts ronged over 160% to 618% of 
morgin requirements 


Toke odvontage of the low morgins 
and tox-saving opportunities in these 
fast-swinging morkets. Our new, 
safer opproach to commodity prof 
its helps even small investors to build 
capital and income quickly. Send for 
recent trading bulletins 


COMMODITY FUTURES FORECAST 


90 West Broadway, New York 7, BArclay 7-6484 

















Making Profits in | 


STOCKS 
by POINT and FIGURE technique 


This method of market analysis builds your 
independent judgment in helping to select 
the right stocks at the right time. Widely 
used by professional trad2rs and investors 
for Making Market Profits—and Keeping 
Them. 


FREE ON REQUEST 


Literature on Figure Charts of Stocks and 
Commodities a daily price change 
service . . . and instruction material. All 
will be sent free on request. Just write 
for Portfolio F-61. 


MORGAN, ROGERS & ROBERTS, Inc. 
64 Woll Street * New York 5, N. Y 





DIVIDEND NOTICE 


Directors of the Jefferson Lake Sulphur 
Company ot o meeting on February 16, 
1959, declared the regular semi-annual 
dividend of 35 cents per share on the 
preferred shores, payable March 10, 
1959, to shareholders of record Febru- 
ory 27, 1959. 

The Directors took no action on any 
dividends on the common shares usually 
declared ot this time. 


CHARLES J. FERRY 
Vice-President & Secretary 


JEFFERSON LAKE SULPHUR CO. 

















\ mutual fund with a 
diversified portfolio. 
Subscription at 102% of net asset 
value. No charge for redemption. 


Please send me a free prospectus and other information 


W.E. HUTTON & CO. 
Members New York Stock Exchange 


14 Wall Street New York 5, N.Y. 
Telephone: R Ector 2-3300 








‘ADDRESS 
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Royal Dutch in its portfolio, but more 
often chooses such off-beat securities 
as Mohawk Rubber and the Grolie 
Society, Inc. “By concentrating on a 
relatively small number of holdings, 
management 


successes—when they 


have their maximum effect,” 
says Putnam 
The little fund is off to a fairly good 


start. Its assets are $9 million, up from 


occul 


$1.7 million a year ago 
COURAGE OF CONVICTION 


Ir anyone thinks that all mutual! fund- 
ers are currently optimistic about the 
stock market he ought to talk with 
Maurice Freeman, president of the 
$75-million Loomis-Sayles fund, sec- 
ond largest (after Scudder, Stevens & 
Clark) of the no-load mutual funds 
Says Freeman in his latest annual 
report: “The key investment problem 
is one of guarding against over- 
optimism 


many common stocks 


are now selling at very high prices 
even allowing for further 


covery in business.” 


strong re- 


The report shows, furthermore, that 
Freeman believes in what he says 
over 44°; of Loomis-Sayles assets are 
now in cash, bonds and preferreds 
however 
Over the years, Loomis-Sayles, a fully 
managed fund, has nearly always held 
a smaller proportion of common stocks 


A word of background, 


than most balanced funds. Except for 


1958 Freeman has rarely put more 
than the present 56°; of assets into 
common stocks 

Some of his dark sayings may there- 
and as he 
confesses himself: “It doesn't 


fore be discounted perhaps 
mean 
that stocks can’t or won't sell at highe: 
levels The there—I 
guess it’d be surprising if they didn't.” 


momentum’s 





‘an caer | Will Your 
ai 7, Gains Slip Away 


In 21 of the 


70 stocks 


listed below? 


We do not mean to compare present 
conditions with 1929, 1937, or 1946 
But in a bull market, many stocks 
soar well ahead of their true value 
Smart investors take profits on these 


overvalued issues and buy 


under 


valued ones that have their big rise 


ahead. 
Which of the 


should you SELL? 
you BUY !—for 


19$9? 
Amer. Airlines 
Amer. Broadcast 
Amer. Prod 
Amer. Radiator 
Amer. Smelting 
Amer. Tel. & Tel 
Amer. Tobacco 
Amer. Viscose 
Anaconda Copper 
Boeing Airplane 
Bucyrus-Erie 

anada Dry 
anadian Pacific 
arrier Corp 

hes. & Ohio RR 
hrysier Corp 

1.T. Financial 
Curtiss-Wright 
Douglas Aircraft 
Dow Chemical 
DuPont (E.1.) 
Eastern Air Lines 
Eastman Kodak 
Erie Railroad 
Firestone T&R 
General Dynamics 
Genera! Electric 
General Foods 
Genera! Motors 
General Telephone 
Gillette Co 
Goodrich (B.F.) 
Goodyear TAR 
Greyhound Corp 
Inter'| Harvester 


greater 


stocks belou 
Which should 
profits im 


Inter’! Nicke 
Inter’! Paper 
Joy Mtg 
Kansas City S« 
Libbey Owens-f 
Magma Copper 
Nat’! Cash Reg 
Nationa! Dairy 
National Gyp 
N.Y. Central 
Northern Pac 
Northrop Air¢ 
Norwich Phar 
Penn. R_R 
Peps: -Cola 
Pfizer (Chas 
Pheips Dodge 
Phiico Corp 
Phillips Pet 
Radio Corp 
Reynolds Met 
Reynolds Tob 
St. Regis P 
Sears Roebuck 
Sperry Rand 
S.0. California 
S.0. New Jersey 
Sterling Drug 
Timken Roll B 
Union Carbide 
United Air 1 
U.S. Rubber 
Westinghouse 
Yale & Towne 
Zenith Radio 


Of the 70 stocks above we believe 
you should switch out of 21 at once! 


ONLY $5.00—YOU RECEIVE 


1) Our Buy, Hold, Switch ratings with 
comments on 528 key stocks 


(2) Spear's Forecast for 1959 including 
a) our projection of a possible period of 


market weakness 


our estimate of the 


high for the Dow-Jones Average and (« 
what might happen to stock prices if real 
fear of inflation should take hold 


(3) Our complete March List of Recon 


mended issues 


4) A 5S-week trial 
weekly Spear Market 


subscription to the 
Letter 


SPEAR & STAFF, inc 


Bebson Pork 57, Mess 


SPEAR & STAFF, INC. 
BABSON PARK 57, MASS 


Yes, please rush me your Buy-Hold-Switch 


Ratings on $28 


Stocks 


your 1959 


Forecast on Business and Stocks; your List 
of Recommended Stocks for March—and 


enter my 5-week trial 
Spear Market Letter 


$5 enclosed 


Check here if you prefer a 
trial at special 


rate $20 
Name 
Street 


City 


subscription to the 
for just $5 


Please bill me 
4-months 


of $15. (Regular 


Zone State 


(This offer open to new readers only 


SP5-101 


| 














DEAF—or do you really 
suffer from hearing strain? 


Whether or not you now use a hearing aid, 
you may suffer from hearing strain. You can 
hear but certain sounds, some words are not 
clear. You do not hear all you should. You 
know you aren't deaf. Yet you are aware of 
a feeling of strain, trying to understand 
sounds and words. New booklet tells you 
about hearing strain, what to do about it 
It's free. No obligation. (Sent to you in a 
plain wrapper.) Write for it 


Your Golden Circie of Sound 


COUSTICON 


iN TERNATIONAL 
DICTOGRAPH PRODUCTS INC 
95-25 149th St ‘ 35. N.Y. @ Dept 


uh 


4 BEAR MARKET? 


When the market falls, many common 
stock warrants go down to very low 
prices and afford the greatest potential 
appreciation on a rebound. Example: In 
one market cycle a $500 investment in 
Tri-Continental warrants appreciated to 
$85,000. You should read THE SPECU 
LATIVE MERITS OF COMMON STOCK 
WARRANTS, by Sidney Fried, for the 
full story of warrants, accompanied by 
a list of 110 common stock warrants you 
should know about. For your copy, send 
$2 to R.H.M. Associates, Dept. F-131, 220 
Fifth Avenue, New York 1, N. Y. 
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MY SMARTEST 
INVESTMENT OF ALL 
WAS THE 5 BUCKS 


From a Barron’s reader 


Like many other men, I was a hit-or-miss 
investor—who too often missed. One day I 
saw a Barron’s ad in the paper, and it made 
sense. So I sent in my $5 for a trial sub- 
scriptior 


a 
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SS 
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I remember the first issue I got, because it 
made me change my mind about a stock I 
was going to buy 

Since then, every issue of Barron's has 
given me information on industries and on a 
number of companies. Barron's tells me how 
they are doing and where they are going 
the kind of information I've got to have to 
pick good investments instead of lemons 


That's how Barron's has helped me increase 
my capital. You can't read it without becom- 
ing a better judge of investments 


And my smartest investment of all was the 
five bucks I paid for Barron's itself 


No ot business or investment pub 
rron i for the man 
t ” wn m ne 
miv weekly affiliated with Dow Jones 
use of Dow Jones ist, specialized info 
ne you 

Barron's subscriptior rice is $15 
you can try it for 17 weons for only & 
subscription brings you 

Everything you need to know to help you 
your business and investment affairs 
understanding and foresight the 
nplications current political ane 
events e rapective you must 
ticipate » and grasp profitable 
opportunities 

See for yourself how important Barr« 
to you in the eventful weeks ahead. Tr 
weeks for $5. Just tear out this ad 
today with your check for 8&5; or te 
you. Address: Barron's. 392 Newbury 
15, Mass 
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right to his market opinion as the 
expert. At least that seems to be the 
premise. 

Every principle has its exception 
and this principle—stressing the im- 
portahce of judging individual stock 
values rather than outguessing the 
market—has its exception, too. It re- 
quires the assumption that no long 
sustained industrial depression is 
ahead, that at the worst the market 
must contend with no more than cycli- 
cal, although perhaps pronounced, 
dips. After all, it is a matter largely 
of perspective. As was recently dem- 
onstrated, it actually doesn’t make 
too much difference in the end if the 
Dow industrial average breaks even 
100 points in a few months (painful as 
it may be at the time), if in the next 
twelve months it advances by double 
this amount. And even when (as in 
1946-49) the market drags its heels 
for a longer period following a sharp 
setback, it also makes little difference 
ultimately since the market has mere- 
ly been behind the economic parade 
For reasons which are generally fa- 
miliar, I see the long-term economic 
outlook as an essentially favorable 
one, featured by a sustained, even if 
recurrently interrupted, period of ex- 
Pansion 

To wind up these comments on the 
general market, I should point out 
that professional investment advisors 
and managers, regardless of the way 
they talk, virtually ignore the gen- 
eral market in relation to what they 
actually do. The highly skilled, high- 
ly informed and experienced people 
who manage large estates, pension 
funds, mutual funds, and insurance 
company portfolios place 99° of their 
effort on deciding which stocks to buy 
and which to sell, not on when to 
raise large amounts of cash. The 
funds which they manage may differ 
somewhat in their objectives and as a 
matter of policy some will typically 
have a larger proportion of total 
funds committed to common stocks 
than is true of others. Also, within 
relatively narrow limits, they may, 
depending upon the availability of 
attractive investments, move the com- 
mon stock proportion moderately up 
or down. But that is the extent of 
the actual efforts of the fund man- 





TEXAS GULF SULPHUR COMPANY 


The Board of Directors has declared a 
dividend of 25 cents per share on the 
10,020,000 shares of the Company’s cap- 
ital stock outstanding and entitled to re 
ceive dividends, payable March 16, 1959, 
to stockholders of record at the close of 
business March 2, 1959 
E. F. VANDERSTUCKEN, JR., 
Secretary. 





Southern California 
Edison Company 


DIVIDENDS 


The Board of Directors has 
vuthorized the payment of 
the following quarterly 
lends 


ORIGINAL PREFERRED STOCK 
Dividend No. 199 


65 cents per share; 


CUMULATIVE PREFERRED STOCK 
4.32% SERIES 

Dividend No. 48 

27 cents per shore 


The bove divi 
ible March 31 


holders ot 





Thlhiaoney 


CORPORATION 


BSBHREVEPORT, LOUISIANA 
Dividend Notice 


The Board of Directors 
has this date declared a 
dividend of thirty-seven 
and one-half cents (37 4¢) 
per share on the Common 
Stock of the Corporation, 
payable April 1, 1959, to 
stockholders of record at 
the close of business on 
March 10, 1959. 
B. M. Byrrp 


February 25, 1959 Secretary 


SERVING THE 


CG Goeth 





agers to deal with the stock market 
per se. 

Is not today’s market especially vul- 
nerable, since, after their large ad- 
vance, selling at 
lofty price-earnings ratios 
by the familiar standards of the past? 


many stocks are 


extremely 


It certainly is possible, perhaps even 
shakeout. 
But in my opinion the new supply- 


logical, to expect a good 
the market, one 
steadily 
supply ol money for investment com- 


demand equation in 
resulting from a growing 
ing through various channels, has un- 
questionably factor 
full thus far by no 
means been fully expressed 


added a whose 


influence has 
It would 
be unrealistic not to take cognizance 
of this new factor, not to accept it as 
a new major force which will persist 
nd will help to cushion any market 
reaction that may 

What kind of 
jay’s market? Here are some which 
I think deserve a long hard look. In 
the first place there are certain im- 
portant groups behind the 
parade and may be currently unpopu- 


be ahead 
stocks to buy in to- 


that are 


lar. Many oils stand out; also quite a 
few metals and rails. Secondly, there 
ire industry groups which have been 


As- 


suming an expanding economy, they 


acquiring new investment stature 


have a sharply rising earnings poten- 
tial. The steels are a noteworthy ex- 
ample 

Then 


‘roups 


there are 
which 


growth 
over- 


traditional 
may have been 
hadowed by others in the last several 
years but whose claim to future fame 
can hardly be despite 
their recent advance, many chemicals 
are still good values by this test. I 


questioned; 


would also cite companies serving the 
indus- 
trial age but which may thus far have 
been overlooked or under-rated 
International Tel. & Tel. is a major 
company in this Hoffman 
Electronics and Signode Steel, smaller 
and well 
tention 


ever-expanding needs of our 


category; 


less known, deserve at- 

Special situations take many forms 
One which has often proved profitable 
to the astute investor combines these 
a well established position 
in an important industry; a latter-day 
record of poor earnings and, more re- 
cently, a revival under the guidance 
of more aggressive or revitalized man- 
agement. Current examples which 
seem to me to be interesting include 
the following: J.I. Case, Crown Cork, 
Curtis Publishing. Pepsi-Cola, further 
along the same road, still has good 
promise. 


conditions 


Advance 


regular 


release of Forses columnists’ 


articles, excepting Mr. Lurie’s, 


will be airmailed to readers on the day 


of their writing. Rates on request 








LONG ISLAND LIGHTING COMPANY 


23 


<=) | QUARTERLY 
; DIVIDEND 





PREFERRED STOCK 


The Board of Directors has de 


clared the following quarterly 
dividends payable April 1, 1959 
to holders of Preferred Stock of 
record at the close of business on 


March 13, 1959. 


Series Per Share 
Series BL 5 


Series D, 4.25 


$1.25 
2 $1.0625 
Series | , 4.35 $1.0875 
Series F, 4.35 $1.0875 
4.40 $1.10 
VINCENT T. MILES 
February 25, 1959 


Series G, 


lreasurer 








| this Corporation 


=D— 


(OMMERCIAL SOLVENTS 
Corporation 
DIVIDEND NO. 97 


A dividend of five cents (5c) per 
share has today been declared on 
the outstanding common stock of 
payable on March 
31, 1959, to stockholders of record 
at the close of business on March 6, 
1959. 

A. R. BERGEN 


February 20, 1959 Secretary 


AMERICAN STORES 
COMPANY 


162nd Dividend 


CASH DIVIDEND: The Boar 


of Directors on Februar 
19, 1959 
regular quarterly d 
dend of 50« per } 
STOCK DIVIDEND 
time the B 
Directors declared 
stock diy dend 

Both divid 
pavable Marc n 
to stockholder 
on March 2, | 


Sarne 





U.S.E&G. 


Baltimore 3, Md 


The Board of Directors of 
United States Fidelity and 
Guaranty Company has de 
clared a dividend of fifty cents 
a share, payable April 15 
1959, to stockholders of record 
March 24, 1959 


JOHN D. WILLIAMS 


Secretary 
February 25, 1959 


t— 
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FINANCIAL 


CORPORATION 


DIVIDEND 


A quarterly dividend of $0.60 
per share in cash has 
declared on the 

Stock of ¢ . 2 
CORPORATION 


1959 


payabl 
to stockholders 
it the close of busines 
0, 1959. The transite 
will not close. Checks 
mailed 

C. Joun Kun» 

Ty 











DIVIDEND NOTICE 
MIDDLE SOUTH UTILITIES, INC. 


The Board of Directors has this day de- 
clared a dividend of 47'/2¢ per share on 
the Common Stock, payable April |, 
1959, to stockholders of record at the 
close of business March 10, 1959. 

D. J. WINFIELD 


Treasurer 


February 27, 1959 
SERVING THE MIDDLE SOUTH 


Arkansas Power & Light Company 
Louisiana Power & Light Company 


Utility service by tax-paying, 
publicly-regula’ companies 
made this dividend possibile. 


Mississippi Power & Light Company 
New Orleans Public Service Inc. 





declared th 


} 
; 











Public Service Electric 
and Gas Company 


NEWARK.N. J, 














QUARTERLY DIVIDENDS 


The Board of Directors has de- 
clared the following dividends 
for the quarter ending March 
31, 1959: 


Class of Dividend 
Stock Per Share 


4.08% Cumulative Preferred . . $1.02 
4.18% Cumulative Preferred .. 1.045 
4.30% Cumulative Preferred .. 1.075 
5.05% Cumulative Preforred . . 

$1.40 Dividend Preference . 3s 


All dividends are payable on or 
before March 31, 1959 to stock- 
holders of record March 2, 1959. 


J. InvING KIBBE 
Secretary 








PUBLIC SERVICE 
CROSSROADS OF THE EAST 


ROBERTSHAW - FULTON 
CONTROLS COMPANY 


Richmond, Va. 
PREFERRED STOCK 
A regular quarterly 
dividend of $0.34375 
per share has been cic 
clared on the $25.00 
per value 5‘ per cent 
Cumulative Con 
vertible Preferred 
Stock, payable 
March 20, 1959 
to stockholders of 
record at the close of 
business Merch 10 

MR CONTROLS 1959 


COMMON STOCK 
A regular quarterly dividend of 37'¢c per 
share has been declared on the Common 
Stock payable March 20, 1959 to stock 
holders of record at the close of business 
March 10, 1959. The transfer books will 
not be closed 

















JAMES A. WITT 


February 18, 1959 Secretary 





Canada Dry Corporation 
DIVIDEND NOTICE 


The following dividends have been 
declared by the Board of Directors 
Preferred Stock A regular quarterly 
dividend of $1.0625 per share on 
the $4.25 Cumulative Preferred 
Stock, payable April 1, 1959 to 
stockholders of record at the close 
of business on March 13, 1959 
Common Stock—A quarterly dividend 
of $0.25 per share on the Common 
Stock, payable April 1, 1959 to 
stockholders of record at the close 
of business on March 13, 1959 

Transfer books will not be closed 
Checks will be mailed. 


J. W. Retry, Vice Pres. & Secy. 


HOOPER 
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under accumulation recently is Mono- 
gram Precision (11). This company is 
in several new lines associated with 
the electronics industry. I think it has 
possibilities proportional to the risk 
A word about American Motors 
(30). Here is a stock which has the 
type of market so many issues had 
back 30 or 40 years ago. Very little of 
it is tied up in permanent holdings. 
Most of the capitalization is “in the 
street.” That's why it has such wide 
price fluctuations. The floating supply 
of most issues is less than 10°; of 
total capitalization. In the case of 
American Motors it must run well 
over 50°,, possibly 70°,. Earnings are 
high in relation to the price of the 
stock, perhaps $5 a share or more this 
year on a fully taxable basis, proba- 
bly nearer $7 a share with the Decem- 
ber quarter net largely tax free and 
assuming a break-even in the Sep- 
tember quarter (which always is a 
model changing period). There’s a 
place in the sun for the Rambler and 
the Kelvinator line of household 
equipment, and capitalization is not 
excessive. I don’t know what Ameri- 
can Motors will do in the market be- 
cause of the peculiar way in which 
the stock is owned, but I think the 
shares are a much better value than 
many more popular bette quality 
equities. People are as over-critical 
of American Motors as they are 
under-critical of some high flyers 
where floating supply is so small 


- 


r ' 
_ 


gS 


SUNDSTRAND 


~S - 
SUNDSTRAND 


MACHINE TOOL CO. 
a 
DIVIDEND NOTICE 
The Board of Directors de- 
clared a regular quarterly 
dividend of 25¢ per share on 
the common stock, pay- 
able March 20, 1959, to 


shareholders of record 
March 10, 1959. 


G. J. LANDSTROM 
Vice President-Secretary 


S 





Rockford. U1 liners 
February 17, 1959 














INTERNATIONAL 
SHOE 
COMPANY 


192"02 
CONSECUTIVE DIVIDEND 
Common Stock 


A quarterly dividend of 45¢ 
per share payable on April 1, 
1959 to stockholders of record 
at the close of business March 
12, 1959, was declared by the 
Board of Directors. 

ROBERT O. MONNIG 


Vice-President and Treasurer 


Febrvary 24, 1959 














Pullman 
Incorporated 


— 390th Dividend — 
93rd Consecutive Year of 
Quarterly Cash Dividends 


A quarterly dividend of seventy 
five cents (75¢) per share will be 
paid on March 14, 1959, to 
stockholders of record March 
2, 1959. 

CHAMP CARRY 


f i 








METALS, INC. 


Giat Dividend 


A QUARTERLY DIVIDEND 
of SEVENTY CENTS per share 
has been declared on the 
capital stock for the first 
quarter of 1959. payable on 
March 31, 1959, to share- 
holders of record on March 
16, 1959 


Robert G. Burns. Treasurer 


Forses. MarcH 15, 


1959 
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A Leuliad Comppony 


AMERICA'S wast —— MERCHANTS + ESTABLISHED 1788 


mon stocks indirectly on a low margin 
basis will often be inclined to pay a 
considerable premium above par and | 
above conversion parity. He is experi- 
enced and knows what he is doing. 
However, the less well informed in- 
vestor who chooses convertible deben- 
tures as a means to limit his invest- 
ment risk without sacrificing the 
possibility of capital appreciation, | 
should be careful not to pay an exces- | 
sive premium for the conversion privi- | 
lege. There are no hard and fast | 





_—— 
DIVIDEND NOTICE 











rules to define “excessive.” Personally, 


I think that a convertible bond ceases | 


to be attractive if it sells at a premium 


Regular quarterly dividend of $1.75 per share on the Preferred 
Stock and regular quarterly dividend of $1.00 per share on the 
outstanding Common Stock of P. Lorillard Company hove been 


above conversion parity of appreci- declared payable April 1, 1959, to stockholders of record at 

ably more than 15%, or more than the close of business March 4, 1959. Checks will be mailed. 

20° above par. New York, February 18, 1959 G. O. DAVIES, Treasurer 
Before investing in a convertible : 

issue the prospective buyer should Cigarettes 

carefully study the terms of conver- OLD GOLD STRAIGHTS KENT NEWPORT EMBASSY 

sion which, in many cases, are subject Regular Regular King Size MURAD 

to change. The investor should also Crush-Proof Box King Size Crush-Proof Bex WELMAR 

realize that a conversion privilege is | OLD GOLD FILTERS Crush-Proof Box 

no substitute for quality. Unusually 

attractive terms should be viewed with emees satan aubia os wT 

suspicion; they may be used deliber- UNION LEADER eTwe 

ately to conceal serious quality defici- | FRIENDS BAGPIPE 

encies. Bonds rated less than Bl are INDIA HOUSE HAVANA BLOSSOM 





Smoking Tobaccos Little Cigars Chewing Tobaccos 











distinctly speculative and ineligible | 


for investment. 


Advance release of Forses columnists’ 
regular articles, excepting Mr. Lurie’s, 
will be airmailed to readers on the day 
of their writing. Rates on request. 


READERS SAY 
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was appointed to the position of High 
Commissioner, I have been impressed 
with the important role which private 
foreign investment can and must play in 
achieving a sound, self-supporting Ryu- 
kyuan economy, capable of sustaining a 
decent level of living for the Ryukyuan 
people 

The land resources of the islands pro- 
vide only limited opportunities to pri- 
vate investors [But] as Switzerland 
and many other countries have demon- 
strated throughout history, this need not 
be a deterrent The foreign-investment 
program of the U.S. Civil Administration 
and Government is based on the premise 
[that] the most favorable climate pos- 
sible [will be created] for private en- 
terprise to participate in the sound 
economic development of the lands. 

I shall be pleased to provide any ad- 
ditional information [to those _ inter- 
ested] 

DonaLp P. Bootu 

Lieut. Gen., U.S. Army, 

High Commissioner, Ryukyu Islands 
APO 331, San Francisco, Calif 


FORBES, MARCH 15. 1959 











ARMOUR AND COMPANY 


5% Cumulative Income Subordinated Debentures, Due 1984 
* 


Notice is hereby given that ARMOUR AND COMPANY, 
pursuant to the Indenture under which the above Deben- 
tures have been issved, will pay interest on the Deben- 
tures as follows: 


May 1, 1959 —$2.50 per hundred dollars 
principal amount of Debentures 
November 1, 1959—$2.50 per hundred dollars 
principal amount of Debentures, 
being payment in full of all interest accumulated to the 
above mentioned dates. 


Holders of coupon Debentures should detach Coupon 
No. 9 on May 1, 1959 and Coupon No. 10 on November 1, 
1959 and present them for payment either at the 
Continental Illinois National Bank and Trust Company of 
Chicago, 231 South La Salle Street, Chicago 90, Illinois, 
or The Chase Menhattan Bank, Agency Coupon Paying 
Department, 37 Wall Street, New York 15, New York. 
The Trustee, City National Bank and Trust Company of 
Chicago, will mail checks for the interest payable on 
Debentures not in coupon form. 


ARMOUR AND COMPANY 
By: John Schmidt 
March 2, 1959 Financial Vice President 

















ON THE 


TH 1 U ¢ HTS BUSINESS OF LIFE 


I trust that we shall always hold 
the resources of a meeting of the 
heads of states and governments in 
reserve. I am sure it is a good thing 
for people concerned in these great 
affairs to be on speaking terms. It 
would certainly be improvident to see 
that resource used lightly and it would 
perhaps be disastrous to use it in vain. 

Winston CHURCHILL. 


Trained and inspired leadership is 
needed in the troubled world of to- 
day. We live in uncertainty and fear. 
The times call for thinking and 
straight thinking—one of the goals of 
true education. Unfortunately, the 
world so clamors for action that men 
and women devote little time to 
thinking. Many believe in second- 
hand thinking. They find it easier 
to ascertain and adopt the thoughts 
of others than to think for themselves. 

JAMES F. Byrnes. 


All genuine progress results from 
finding new facts. No law can be 
i to make an acre yield 300 
bushels. God has already established 
the laws. It is for us to discover 
them, and to learn the facts by which 
we can obey them. 


WuHeeLer McMILLEN. 


passed 


Of all the forces that make for a 
better world, none is so indispensable, 
Without 
hope men are only half alive. With 
hope they dream and think and work 

CHARLES SAWYER 


none so powerful, as hope. 


kind of 
purchased on 


There is no peace which 
the bargain 


Carey WILLIAMS 


may be 
counte! 


Five great enemies to peace inhabit 
with us: viz., avarice, ambition, envy, 
anger and pride. If those enemies were 
to be banished, we should infallibly 
enjoy perpetual peace PETRARCH 


Fool me once, shame on you; fool 
me twice, shame on me 
CHINESE PROVERB 


Whenever you look at a piece of 
work and you think the fellow was 
crazy, then you want to pay some at- 
tention to that. One of you is likely 
to be, and you had better find out 
which one it is. It makes an awful lot 
of difference. 

CHar.es F. Ketrerinc 


Did you ever hear of a man who 
had striven all his life faithfully and 
singly toward an object, and in no 
measure obtained it? If a man con- 
stantly aspires, is he not elevated? 
Did ever a man try heroism, magna- 
nimity, truth, sincerity, and find that 
there was no advantage in them—that 
it was a vain endeavor? 

-Henry Davin THOREAU. 





B. C. FORBES: 


Success often breeds smug- 
ness. Many a business dwindles 
because its leaders, having 
earned a competency, set their 
faces against changes, against 
innovations, against new experi- 
ments. Change is the very law of 
business. Nothing is more cer- 
tain than that changes shall go 
on continually. To oppose all 
change is tantamount to oppos- 
ing all progress. Smugness is 
just as fatal to an individual as 
to a business. Executives who 
are getting a fat living are very 
often disposed to resent agita- 
tion among those lower down for 
readjustment calculated to im- 
prove their position. Standpat- 
ism is a twin brother of selfish- 
ness. Satisfaction is in danger 
of begetting stagnation. To 
cure personal happiness, the em- 
ployer and executive must give 
thought to the happiness of those 
with 


se- 


associated him 











More and more clearly every day, 
out of biology, anthropology, sociology, 
history, economic analysis, psychologi- 
cal insight, plain human decency and 
common sense, the necessary mandate 
of survival that we shall love all ow 
neighbors as we do ourselves, is being 
confirmed and reaffirmed 

Orpway TEAD 


No man can deliver the goods if his 
heart is heavier than the load 
FRANK !. FLETCHER. 


We should place confidence in our 
employee. Confidence is the founda- 
tion of friendship. If we give it, we 
will receive it. Any person in a man- 
agerial position, from supervisor to 
president, who feels that his employee 
is basically not as good as he is and 
who suspects his employee is always 
trying to put something over on him, 
lacks the necessary qualities for hu- 
man leadership—and human friend- 
ship. —Harry E. Humpureys, Jr 


It is well known to all great men, 
that by conferring an obligation they 
do not always procure a friend, but 
are certain of creating many enemies 

—HEnry FIELDING 


Talk is by far the most accessible of 
pleasures. It costs nothing in money, 
it is all profit, it completes our edu- 
cation, founds and fosters our friend- 
ships, and can be enjoyed at any age 
and in almost any state of health 

—Rosert Louis STEVENSON 


The priceless treasure of boyhood is 
his endless enthusiasm, his high store 
of idealism, his affections and his 
hopes. When we preserve these, we 
have made men. We have made citi- 
zens and we have made Americans 

Hersert Hoover 


When man learns to understand and 
control his own behavior as well as 
he is learning to understand and con- 
trol the behavior of crop plants and 
domestic animals, he may be justified 
in believing that he has become civi- 
lized. E. C. STAKMAN 


An open mind is all very well in its 
way, but it ought not to be so open 
that there is no keeping anything in 
or out of it. It should be capable of 
shutting its doors sometimes, or it 
may be found a little draughty 

SAMUEL BUTLER 


The great thing in this world 
so much where we 


is not 


are, but in what 
direction. we are moving 


Ovtver WeENDELL HOLMES 


More than 3,000 selected “Thoughts” 
available in a 944-page book Regu- 
lar edition, $5. Deluxe edition, $7.50 





A Text... 


What's 
Forbes book 


Slocum, N. ¥ 
vorite text \ 
resented to 


your ta 


sender f texts used 


In the day of prosperity be joyful, but in the 
day of adversity consider; God also hath 
set the one over against the other, to the 
end that man should find nothing after him 


Ecclesiastes 7:14 





ForBES, MARCH 15, 1959 





g its way down to earth, X-15’s skin of a high-Nickel-containing alloy will glow with the dull cherry red of a to 


Inco-developed alloy to help X-15 
carry first man into space 


Alloy perfected by Inco’s continuing research program 
will help new rocket plane withstand destructive heats 


When the first manned rocket plane devel ped by Ince 

streaks in from space, temperatures’ stands eve 

may build up to as high as twelve’ than 1200°F! 

hundred degrees Remembet 
The ship's nose and Ik ading edges the next time 

heat to a dull glowing red in seconds 

At this destructive temperature, 


metal problem. It 


your product 
X-15's metal skin could weaken, could = [py 


} 


any eV . 
peel of Inco Research 
Aircraft research personnel found vith 4 Niel 
the answer to this high-temperature 
problem in one of a family of heat 


treatable nickel-chromium alloy 
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